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Good Lumber For Over 53 Years 





Through more than 53 years of serv- for lumber dealers, millwork plants 
ice, the Winton organization has won and industrial users. We offer the 
the reputation of producing the’ best in Idaho White Pine. Pon- 
BEST in softwood lumber. And derosa Pine, Sugar Pine, Western 
ALWAYS the Winton policy will be White Spruce, Douglas Fir, Western 
to provide the trade with lumber Hemlock, Red Cedar Siding and 
items of the same surpassing quality Shingles. Order from Winton and 
which originates in the superb Win- you can forget your buying prob- 











































WHITE PINE MILLS: Winton Lumber Co., Gibbs, 
Idaho. 


SPRUCE MILLS: The Pas tamber Co., Ltd., The 


an, Mieke, ent Geearie, Gath. ton timber ... enhanced by modern lems. You can give your attention 
Semnieda pam tekh: Gens kente O. manufacture in the modern Winton to other things, knowing you can 
Somers, Mentana.—Craig Mountain Lember Co., mills . . . supplemented by Winton’s DEPEND on Winton for Good Lum- 
Winchester, Idaho. complete and comprehensive service ber and Good Service. 


LUMBER SALES CU. 


FOSHAY TOWER* MINNEAPOLIS! 











Editor Bush sini Malta Frames 


Because He 
was Easily 
Shown Why 


' | They were 
ee His BEST Buy 


Ui ll | Ul Pee 


tor, Athens, 0. Mes- 
senger. P. M. Duncan, 
New York, architect. 


"" 





. Athens Lumber Co., 


= * os 
7 | When good judges of ist quality are dealers. 
0 00 in s or S ' e a ic: shown Malta Frames—either “Topco” 
5 or “Supreme”—they do just what Edi- : 
tor Bush did: They Buy. Dealers are i 
No two ways about it. This PAR-TOX WR works wonders finding this out—to their better profit 
- 2 a through more satisfied customers. 
in protecting millwork so it gives many years extra 


. ° “« * It’s their EXCLUSIVE (patented) fea- 
service. First it is a powerful TOXIC that never lets tures that make Malta Frames DIi- 
rot or termites get a foothold. Second, it keeps out mois- ieee theta built, longer-lasting, 
ture and thus does much to prevent swelling, shrinking eS Se a. 


ical, at no higher “first cost.” 
and warping. Wouldn't your customers like to buy sash 











hs : : “Topco” Wing-Flex Weatherstripped ulley 
and doors protected like that? Why not give ‘em a units not only provide greater home “Topco” Overhead P : 
forts but can save up to $75 per 
chance? —— : ‘ ce 
Dealers! Write for list of mills supplying room, in 20 years, on heat bills alone. It’s Exclusive 


No home is too grand or i ese | 
modest to enjoy Malta’s Features Like Th 
life-long benefits. 


Par-Tox treated materials. Mills! Write 
for samples, price and data on methods of 
application. 









that are helping Malta” 





jrite T A “ of- dealers put ‘‘Topco’’ Frames — 
REPRESENTATIVES: anit aa. Seiten oe. into so many lovely homes: 
F. A. Weaver, 9711 Lamont Ave., Cleveland A-1, of Malta’s Complete (1) Overhead Housed ‘Pale 
C. B. Gordon, 516 Devonshire Rd., Walkerville, Ont. cam af Whalew aad Teer ley: (2) Three-Point, am 
eer ae ee ee ee Frames. (3) Pull Center Clamps © 
) Three Width J 


They make it easier # 


Serving the Sean ona WA D0 ee DG The MALTA MFG. CO. pecorino 


“ hers. 4 
Door Industry for 75 puller’ of many ot 


oe OSHKOSH, WISCONSIN WSL TA, Ouse tae oe 
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Oak Flooring 


IS THE SHORTEST DISTANCE BETWEEN 
FLOORING BINS AND SALES 


- +... Which is just another way of saying that this is the fastest- 
moving hardwood flooring you can carry in stock. Here are the reasons: 


In Bradley's STRAIGHT-LINE Oak Flooring you have a product exactingly 
manufactured to straight, parallel lines and 90-degree angles throughout. 
This long-needed improvement in hardwood flooring manufacture elim- 
inates crook and provides perfect side and end matching. 


Each piece of Bradley's STRAIGHT-LINE Oak Flooring fits accurately with 
the next. Tongue and groove go together easily and snugly, without 
forcing. No nailed-in tension to cause opening up later on. 


And, on the profit side: Since Bradley's STRAIGHT-LINE Oak Flooring 
has been on the market, hundreds of dealers, contractors and floor layers 
have proved these advantages in scores of installations. 


Your first car of Bradley's STRAIGHT-LINE Oak Flooring will convince 
you, too. We can ship promptly, including any assortment of Oak Plank 
Flooring, Oak and Gum Trim and Mouldings, Arkansas Soft Pine finish 
and yard stock. Get in touch with our nearest representative, or address: 


LUMBER COMPANY 
BRADLEY f oo 
WARREN, ARKANSAS 





Mr. CHARLES JENNISON, who 
owns and operates this sturdy 
“Caterpillar” Diesel D13000 
Engine in his mill near East 
Peacham, Vermont, sends in 
some figures that ought to be 
interesting as well as impor- 
tant to a good many other 
mill-owners! 

Running a Lane sawmill, a 
double-edger, two slab-saws, 
and a sawdust blower, Mr. 
Jennison reports that this 
“Caterpillar” Diesel uses only 
3 gallons of 7 to 8c fuel an 
hour! His average hourly pro- 
duction hits between 1 and 114 
thousand feet and he 
reports he could saw more 


except for being handicapped 
by grit. 

“Easy starting and no shut- 
downs”... “plenty of cheap 
power and easy to move.” 
Those are a couple of advan- 
tages of “Caterpillar” Diesel 
Engines mentioned by Mr. 
Jennison. “I am very well 
satisfied and will recommend 
them to anyone, as I think 
they are O. K.,” he says. And 
his is only one of a chorus of 
okays constantly coming in 
from other “Caterpillar” 
Diesel owners! How about 
joining in yourself? Mail the 
coupon for full information. 
CATERPILLAR TRACTOR CO., PEORIA, ILL. 


CATERPILLAR 


DIESEL ENGINES and ELECTRIC SETS - TRACK-TYPE TRACTORS - ROAD MACHINERY 


Fe ee ee ee ne ee es ee en es ee ee ee ee ee ee ee ee ee ee ee ee 


My mill needs about 
on “Caterpillar” Diesel Engines. 


Name 


CATERPILLAR TRACTOR CO., Dept. AL-629, Peoria, Illinois 


horsepower. Send me information 





Street 





City 


ee CO Se 
+ 


State 
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For All Your Needs in Fine Ponderosa 
Depend on ANACONDA 


Many a dealer enjoys regular repeat business and 
steady trade growth on this Anaconda line. Builders 
praise this lumber for its soft texture, its strength and 
firmness, its brightness and cleanness. All regular lum- 
ber items—Knotty Pine, Top-Quality Finish, Lath, Mould- 
ings, Box Shook. Write us about your needs. 


ANACONDA COPPER MINING CO. | 
Lumber Department, BONNER. MONTANA 
Members, Western Pine Assn. 


———e 


Kiln- 
Dried 
Pine 


Yard Lumber, 
Common and 
Selects in all 
regular pat- 
terns. Shop 
Lumber, 
Mouldings. 














Ochoco 
Soft Pine 
































The modern mills of Alexander-Yawkey, with up-to-date finishing 
plant, with latest and best machines and equipment, supply Pon- 
derosa Products of surpassing quality. Here, ready to ship are 
stocks of fine lumber, straight-grained, soft-textured, well-manu- 
factured. Let us have your inquiries and orders. 


Alexander-Yawkey Lumber Co. 


Member Western Pine A i 


Prineville, Oregon 
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Kinzua “Architect-Designed” K. D. 
Frames are built well to wear well 
—to last long and give good service. 
Made of Kinzua Ponderosa Pine, they 
are cut and milled with most careful 
precision. Joints are flush and tight. 
No refitting needed. Surfaces fin- 
ished to satiny smoothness. No 
sanding required before painting. 
Double rabbetted pulley stile per- 
mits inside stop to be definitely posi- 
tioned Tongued and grooved blind 
stop forms a perfectly-fitting joint 
with pulley stile and casing. These 
frames now can be obtained with 
all joints Aluminum-Primed or entire 


frame Permatol-Treated according to 
N. D. M. A. standards. We make 
frames to match any style or design, 
and can duplicate the stock you 
have on hand, so that all parts read- 
ily interchange, thus avoiding the 
need of carrying separate stocks. 


Kinzua Frames are _ shipped in 
Straight Cars, or in Mixed Cars, with 
other Kinzua products. 


FREE—Corner Section Counter Sam- 
ple, illustrated above. Write today 
for Counter Sample of Kinzua Frame 
Section and for Folders, Prices and 
full information. 


“ARCHITECT- DESIGNED” 


. D. FRAME 


oS 


KINZUA 
PRODUCTS 


“Architect-Designed” 

Door and Window Frames 
Bevel Siding 
Knotty Pine Paneling 
Satin-Finish Interior Trim 
Mouldings, Casing, Base, Lath 
Selects, Common 
Log Cabin Siding, Etc. 


All our millwork products are sold under 
the Kinzua Trademark of “Quality Guar- 
anteed.” 


Write Us 
Today 























Fine Flooring of Maple, Oak, Birch and Beech 


There ARE no finer floorings than those made of the 
woods of Wisconsin and Michigan—Maple, Oak, Birch 
and Beech. Slow. even growth in the Northland gives 
these woods their hardness, strength and toughness that 
mean enduring wear. They have fineness of texture, 


t* Yawkey-Bissell LumberCo. . . . . . . White Lake, Wis. 


Northern Maple, Birch and Oak Flooring: Kiln Dried Hard- 
woods; Hemlock Lumber and White Pine. 


t* |. Stephenson Company . . . . . ~~ . ~ Wells, Mich. 


“Ideal’’ Maple, Birch, Beech Flooring: Hardwood Dimension: 
White Pine. Spruce, Hemlock: Posts, Lath, Shingles. 


t+Holt Hardwood Co... . . ~~... . . Oconto, Wis. 


Maple, Birch, Beech and Oak Flooring. Strip, Assembled Block, 
Herringbone, Parquetry types: all types Heavy Duty Flooring. 


Cadillac-Soo Lumber Co. (ytit;Squitste-) Sales Offices 
Northen Hardwoods. Hard Maple a Specialty. Hemlock, 
ite Pine. Modern Dry Kiln facilities. 


* Michigan Pole & Tie Co., (Sts: Newher> ) Newberry, Mich. 


Northern Hardwood Lumber, Old Faithful Hemlock, Northern 
White Cedar Poles, Posts, Shingles. Piling. Soft & Hardwood Ties. 


t Connor Lhr. & Land Co. (tits: tsena,Wis-) Sttice Marshfield, Wis. 


K. D. & A. D. Hardwoods. Hemlock, White Pine—Cedar Shingles, 
Posts, Poles—Laona Rock Maple & Birch Flooring—-D stock. 


* Von Platen-Fox Company . . . . . [ron Mountain, Mich. 


Thirty Million Feet of Selected Maple, Birch, Basswoed, Elm, 
Ash and White Pine Lumber in Pile. 





* Rib Lake Lumber Co. . . « + Rib Lake, Wis. 


Northern Hemlock, White Pine, Kiln-Dried Hardwoods, Lath, 
ingles, Cedar Posts and Poles. 


+* Wisconsin Land & Lumber Cu. . . . . Hermansville, Mich. 


“IXL’’ Maple. Birch and Beech Flooring: Northern Hardwoods 
and Softwood Lumber: White Cedar Posts and Shingles. 


* Thunder Lake Lumber Co. . . . . . . Rhinelander, Wis, 


Air and Kiln Dried Hard and Soft Woods; cut-to-size Hardwood 
Dimension; Piling, Cedar Posts, Poles. 


+ Robbins Flooring Company . . . . . . Rhinelander, Wis. 


Newberry. Mich.—Maple, Birch, Beech, Oak, Strip Flooring: 
Block, an single slat, parquetry: Heavy Duty Flooring. 


*Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


Compl. stk. North’n Hdwds., Hemlock, White Pine, Cedar Products. 
Maple. Brch. Fig. Hdwd. Ven'r’'d Doors, Plywd. Mod. Dry Kiln facil. 


tMember Maple Flooring Mfrs. Assn. 





beauty of grain and color delighting to the eye. The 
reliable producers listed on this page can supply choice 
Northern Hardwoods and Floorings—and Genuine White 
Pine, Hemlock and White Cedar. To be sure of getting 
these products at their best, buy from these firms. 


C. H. Worcester Co. . . . . Ontonagon & Atlantic, Mich. 


Sales Office—135 So. LaSalle St., Chi Hardwood Lumber, 
Plywood and Veneer, dry hes end planes. ne 


* Lake Superior Lumber Corp. . . . . . Ontonagon, Mich. 


Northern Hardwoods, Hemlock, White Pine. Shingles. 
Modern Dry Kiln facilities. 


* C. M. Christiansen Co. . . . . . . . . . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 





White Pine, Hemlock and Cedar Products. 


« Yawkey-Alexander Lumber Co. . . . . . Schofield, Wis. 


Birch, Basswood. Hard Maple, White Pine, all Northern Hard 
and Softwoods—Factory and Yard Stock—air or kiln dried. 


“Goodman Lumber Co... ...... =. Goodman, Wis. 


Northern Hardwoods, Hemlock, White Pine, Basswood, Cedar 
Shingles. Planing mill. Dry kilns. Rotary cut veneers. 


+ Bissell Lumber Industries . . . . . Hawkins, Wis. 


Manufacturers Northern Hardwoods, Hemlock, White Pine Lumber. 
Band sawn, excellent manufacture, first-class planing mill work. 


“Marathon Paper Mills Company . . . . Ironwood, Mich. 


Air Dried or Kiln Dried Ash, Basswood, Birch, Elm and Maple 
Lumber—also White Cedar Shingles. 


E. M. Holland Lumber Co. . . . . . Newberry, Mich. 


Sales Office, Grand Rapids—Michi Hardwoods, Softw 
and allied products. - — am ates 


Oconto Co., Oconto, Wis. “Bay De Noquet Co., Nahma, Mich. 
Sales Office, 817 Railway Exchange, Chicago—Hemlock, Hard- 
wood Lumber—Shingles, Cedar Products, Lath, Lumber. 


» Edward Hines Lumber Co. . . . . . . Park Falls, Wis. 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods; White Pine, Spruce and Hemlock. 


+ Kerry & Hanson Flooring Co. (S's ies“) cravuine, micn 
Maple, Beech and Birch Flooring—Maple, Beech, Birch, Elm, 
Soft Maple. Basswood. Hemlock. White Pine. Cedar Posts. 


*Member Northern Hemlock & Hardwood Mfrs. Assn. 








Plane- Ride COMBINATION SAN 


Cuts smooth, saves 
speeds 


On Plane-Rite 


Combination 
use 7” Cant 


Groove-Rile pao HEADS 
and smooth 


e. Designed 
work. 
t- 


Cut clean 
atany ang) 
for production 
No. 30 show? — ou 
side cutters, one raker | 
to two cutting teeth. | No. 30 
bh 7” Mill 

ard File; 


e reason for using Disston 


You have 4 doubl 

Bite-Rite Files. 
By selecting the right tyP© of file from Disston’s 
can reduce saw cost. 


wide variety, YOU 
isston Bite-Rite Files th 
en, sharp edge 


at do not 
s— you 


finest 
eri- 
the 


maker of the 
years of exp 


of saw ! 
_. then call in 


s to help you 


your dis- 
order 


53 with 7" 


teeth to one raker. 





an en Ce 2 
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THERE is A pissTt° 
FILIN G JOB 
Regular Mill ° Blunt Mill ° Round Edge Mill - 
Ca Chisel Point * Regular Taper * lim Taper 
tra Slim Taper - nd Others 



























Economy Sidings 


jn Western Pines | 


FREE! Send for the in- 
formative and _ practical 
booklet, “Economy Sid- Dollars do extra 


ings i West Pj * ; 
gs in estern Fines the weatherside 


ciation, Dept. 146-D, Yeon eoleved—~casy to 





on THE WESTERN PINES 
Economy Siding 


build with Western Pines, and for 


Profusely illustrated. Ad- Economy Sidings provide worth- 
dress Western Pine Asso- while values for builder and owner: 
1. Resistance to weathering. 2. Light 


Building, Portland, Ore- tured yet tough. 4. Thoroughly sea- 
gon. soned. 5. Quick to apply. 6. Good 
insulation. 7. Structurally strong. 


IT PAYS TO STOCK THE WESTERN PINES 





duty when you 


of the house 


paint. 3. Soft tex- 





Western Pine Association, Yeon Building, Portland, Oregon ne ies 









*Sugar Pine 











*Idaho White Pine *Ponderosa Pine 


*THESE ARE THE WESTERN PINES 








TACOMA, W 


PACIFIC NATIO 
LUMBER COMPA 
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Long |. 
r;- jimbers 


we 135° 


The Pacific National Lumber 
Company, with ample forest 
resources, modern mills and up- 
to-date manufacturing equip- 
ment, can supply TIMBERS 
up to 135’, for derricks, spars, 
spuds and general structural 
uses. Timbers tough, strong, 
dependable, cut from the heart 
of mature, old-growth trees. 
Dry No. 2 and 3 Common 
Boards and Dimension for im- 
mediate shipment. Douglas _ 
Fir Yard and Shed Stocks. 
Items in West Coast Hemlock. 
Western Red Cedar Lumber 
and Shingles. 


RIC 


Write us for iniormation 
and name of our nearest 
representative. 


ASHINGT 

















/Shevlin Pi 


SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 


SHEVLIN-CLARKE COMPANY, LIMITED 
Fort Frances, Ontario 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


"Member of the Western Pine Associa 
tion, Portland, Oregon. 























ne Sales Company 


DISTRIBUTORS OF 








SHEVLIN PINE 


oe eee See NORTHERN (Genuine) WHITE PINE 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


NEW YORK CHICAGO 
- Graybar — 1863 LaSalle-Wacker Bldg. 


ohawk 4-911 Telephone Central 9182 SUGAR (Genuine White) PINE 


SAN FRANCISCO 
1030 Monadnock Bldg. 
Exbrook 7041 





SPECIES 


(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


(PINUS LAMBERTIANA) 














hfs ‘ ) CePer ta hasta ls cf Fes 
\ FE /; fie 4; Saf Eee febed J 4 
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Genuine Northern White yaw 
Pine and Canadian 
Spruce Items all shipped 
in same car if desired. 

















Wears 
SALES 





RAINY LAKE LUMBER CO., LID. 


SELLING THE PRODUCTS OF J. A. MATHIEU, LTD.. RAINY LAKE, ONT. 


CANADIAN WHITE SPRUCE--NORWAY PINE 


Here’s where you can obtain the Genuine Northern White Pine 
—famed for quality and durability; for softness, light weight, 
superb cutting characteristics, resistance to shrinkage and 
swelling, fine painting noe y 8 All our stock is manufactured 
from thoroughly water-cured logs. Scientific seasoning—Moore 
Cross Circulation Kilns of latest design. White Pine Shed 
Stock, Pattern Lumber, Flask Lumber, Finish, Lath, Boxing, 
pn nog Write for full information. Let us quote or fill an 
order tor you. 


Other Sales Offices: Milwaukee, Janesville and Eau Claire, Wis.; Duluth, Virginia and Minneapolis, Minn.; Cleveland, Ohio: 
Cedar Rapids, Iowa 
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| 4 
Vio: yee, 


+ {A444 


| ry V VIZ 


We believe a SATISFIED 
CUSTOMER is the best 


evidence of our ability 





to meet the standards 
of every dealer who 
insists on uniform 


quality and grade 





~Gorvyce-Crossett Sates ComPaANy 


FORDYCE, ARKANSAS CROSSETT, ARKANSAS 
A C2 oO. £18.28. tT WATZESE GA 2S IND USB Ta fF 
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Depend on White River Lumber Co. for 


FIR, Cedar, Hemlock 4 


The White River Mills at Enumclaw, Washington, have long been 
headquarters for trustworthy products in Douglas Fir, Western Red 
Cedar, West Coast Upland Hemlock. With top-quality timber and 
modern manufacturing facilities, this lumber meets highest stan- 
dards. Look to us for your particular needs in Yard and Shed 
Stock, Fir Timbers, Bevel Siding, Lath, Mouldings, Shingles. 








Fir Logs on their way to 
the White River Mills 
. } 


2 


Write us and tell us your needs. 


Mills of White River Lumber Co. 


WHITE RIVER LUMBER CO. ¥=*s:o 


SINCE 1896 














J Q H N SO N sitke Sa 


FRIEND-MAKING LUMBER West Coast Hemlock 








Progressive dealers recommend 
and sell Johnson Lumber because 
they know itis 100°% DEPENDABLE 


The outstanding superiority of trade to dealers. Let Johnson 
Johnson lumber means easier supply you with Douglas Fir 
selling for dealers handling it. Finish, Stepping, Casing, Base, 
Cut from old-growth timber, Flooring, Mouldings, Dimension, 
manufactured by modern’ Boards, Plank, Timbers, Shop 
methods in a modern mill, it's and Factory Lumber. All kiln- 
the kind of lumber that builds dried stock is stored and loaded 
good will and brings increased under cover. 


se eed |) ACD JOHNSON 
West Side Lumber Company LUMBER CORPORATION 


° ° ills: ; I ican Bank Bidg., Portland, Oregon 
Ta olu mne, California Mills: Toledo, Oregon 1330 American Ban g.. Portian g 
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LEWISTON 









































Made from 
WASTE dry plan- 
ing mill sawdust 
and shavings, 
‘‘Pres-to-logs” are 
turning EXTRA 
profits “into the 
tills of lumber mills,” at 
the same time solving 
the problem and ex- 
pense of otherwise dis- 
posing of this waste. 
Nothing else is used in 
‘Pres-to-logs,”’ just dry sawdust 
and shavings; no other mate- 
rials to buy, simply compress 
the waste under the immense 
pressure of the ‘‘Pres-to-logs”’ 
machines—into the most convenient 
and efficient form of solid fuel imagin- 
able, ready for immediate sales. 

































SACRAMENTO 














Ten lumber and box manufacturers are 
now operating 36 ‘Pres-to-logs’” Ma- 
chines, annually producing more than 
125,000 tons of compressed fuel, MORE 
THAN A MILLION DOLLAR BUSINESS, 
out of waste material, increasing sub- 
stantially their profits. 







































THE “PRES-TO-LOGS” MACHINE 





SOUTH aaa If YOU have ten tons or more 

pl per day of dry sawdust and 

| : shavings, write us for full de- 
: tails. 











Sales territcry is allotted 
with each lease of *’Pres- 
to-logs” Machines. 








woop BRIQUETTES, Inc. 


LEWISTON, IDAHO, U. S. A. 


June 29, 1940 


Rosemary Pine 
Soft in Texture Finish 


Witheut 


Satiny Smooth <« Deult 


This is the finer Finish, with quality 
through and through. This is the 
Finish made of a choice selection 
of Mississippi Rosemary Pine, care- 
fully seasoned, accurately manufac- 
tured. Beautiful in color and grain 
figure, straight and bright, it's the 


kind of lumber product that adds to 
the quality reputation of the dealer 
who handles it. The kind the cus- 
tomer remembers and_ re-orders. 
Order Rosemary Pine Finish in Mixed 
Cars, with any assortment of Crosby 
Quality Products. 


Crosby Oak Flooring Wins Trade for Dealers 


Crosby Mouldings, Casing and Base 


are furnished SANDED at no extra 


We supply practically everything in 
Southern Pine. Treated Lumber, 


cost. Crosby Door Frames are com- 
pletely fabricated, ready to install. 


Check These Crosby Items: 


@ Finest Rosemary Pine Finish 

® Yard and Shed Stocks 

® Dimension, Flooring, Ceiling, Sid- 
ing. Mouldings, Casing. Base 

® Long Leaf Timbers 

@Treated Lumber — Cr t 
Grasselli Chromated Zinc 
Chloride 

® Fence Posts, Poles, Piling, etc. 

® Dependable Mixed Car Service 





Yard and Shed Stock. We solicit 
your inquiries and orders. 


And These Refinements: 


® Double-end Trimming 

® Equalized Square Ends 
® Sanded Finish 

®@ Trade and Grade-marking 
®@ End-Matched Flooring 

® Eased Edge Dimension 


® Dowicide treated Timbers. 
Everything else kiln dried. 


CROSBY LUMBER & MFG. CO., Crosby, Miss. 


/ HOESS © di, 4 ee 


Steel Clapboard Siding WHO VISIT BALTIMORE 





Next time you’re in Baltimore 


Roofing 


Air Space 


follow the lead of experienced 





travellers and head for one of 
the seven hundred most com- 
fortable rooms in Maryland. 
Enjoy facilities and service that 


| d 
For New Houses seem to have been planne 


and Old Houses 


®@ Vacuum Seal 

® Breathing Space 

@ Insulation 

® Fire Prevention 

® Structural Strength 
® Long Life 

@ Easy to Apply 


with you alone in mind! Make 
your home at the hotel that 
brings you many steps closer 
to everything you want to 
see and do in Baltimore! 
$3 to $6 single. 


Air Space 
or Vacuum Seal Sheathing 


(Any Type) 











Here’s a modern product. A Sidewall and Roof Covering for new 
houses. A replacement for old wood siding, and for re-roofing jobs. 
Hoess Steel Clapboard Siding and Roofing are applied to studding or 
sheathing, just like any other siding or roofing. Any carpenter can 
easily cut it to length and quickly apply it. Fastened by steel clips 
which hook under the turned top of clapboard; clips nailed to stud- 
ding or sheathing. Perfect protection,-freedom from repairs. Home- 
builders choose this for Health, Economy, Endurance, Perfect Finish, 
Style, Weather Resistance, Vermin Protection, Fire Protection. 


LUMBER DEALERS: Write us for particu- 
lars. We have a Special Proposition for You. 


HOESS BROTHERS, Hammond, Ind. 


P. 0. Box 238 








LORD BALTIMORE 


BALTIMORE, 
MARYLAND 








Let FHA 
help you 
finance 
small 
homes. 


SEND TODAY! 


 [pebepietengenentenccamianeis 


THE UPSON COMPANY 
i Lockport, New York 


I'd like to have your representative call and tell us how we can 
4 make big profits with Upson STRONG-BILT Panels. 


MAIL COUPON FOR a PRET) 
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The Flooring that wins the praise of home-owners and builds 


Sell Tremont Short Leaf Pine, Cypress, 


Tremont Flooring is made skilled meee. 
makers, working on pr 
chines. The Oak Flooring is made nome 
our own Dugdemona Forked Leaf White 
Oak and Genuine Cherry Bark Red Oak. Ash. 
Both our Oak and Beech Floorings are 
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OAK 
BEECH 


REMON 


REMON N] 


new business for lumber dealers 


Hardwoods 


master products, beautiful in grain and 
color, silky smooth. Let Tremont supply 
your needs in Yellow Pine, Cypress. Oak, 
Gum, Hickory. Tupelo, Magnolia, Elm, 
Learn about Tremont Mixed Car 
Service. We solicit your inquiries. 








ie oe TREMONT LUMBER COMPANY 
TODAY? . 


Rochelle, La. 


General Sales Manager 























TIDEWATER 


Millions of feet of genuine Tidewater Red 
Cypress are available to fill your order. 


= BURTON-SWARTZ CYPRESS CO. 


RED 













PERRY 
FLORIDA 
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4 YELLOW PINE 
DIMENSION 


Give Urania Lumber 
a Chance to Prove 
Its Superiority 


This Urania Lumber is the kind that 
helps hold trade. Always you'll find 
it refined, finished, clean, good- 
looking stock, properly seasoned, 
accurately manufactured—the kind 
you will like to recommend to your 
most particular customers. Our 
plant is modern, with up-to-date pre- 
cision machinery, and our men know 
how to produce good _ lumber. 
Through 41 years of service to lum- 
ber buyers we have learned how to 
meet the particular needs of the 
trade. We will greatly appreciate 
your orders and inquiries. Straight 
or Mixed Cars. Write today. 


“The | Bi ranma 
Lumber Co. Ltd. 


A ained ti - 
ho a pomaet sir teas «= URANIA, 
Quality Lumber. LOUISIANA 


Member of the Southern Pine Association. 





Builds 

Good Houses © 
Builds 

Good Will 

















E SHORTLEAF 3 RTLEAF 


i ARKANSAS 





PINE 


A TRUSTWORTHY LUMBER is this Ozan 
Shortleaf Pine. Combining soft texture 
and tough fibre, it is light in weight, bright 
in color, has a fine grain and figure, is 
free from excessive pitch. The ideal lum- 
ber for general structural and finishing 
uses, it's liked by dealers, architects, 
builders and home-owners. Ozan Lumber 
Company offers this pine in all standard 
building items and can promptly furnish 
every assortment required by the trade. 
We will greatly appreciate your inquiries 
and orders. 


OZAN LUMBER COMPANY 





100 % 
Kiln - Dried 





Every foot 
Kept 
Under Cover 


PRESCOTT, ARKANSAS 
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THIS DEALER SAYS: 


° Jo gel ad of fhe woevies 
of OF i Ceade Lumber, 


tery A CATO 
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Pre-Sheunk FROST PINE” 








Quality Products 


Long & Short Leaf Yellow Pine 
Arkansas Soft Pine 
Surfaced 6 Sides 
e 


End-matched and Plain End Flooring 
Ceiling—Partition—Drop Siding 
Log Cabin & Beyel Siding 
Casing—Base—Mouldings—Jambs 
Finish—Apron—Pulley Stile 
Door & Window Frames— 
Package Trim* 
Boards—Fencing—Dimension 
Roofers—Car Material—Timbers 
Card Table Stock and Industrial Items 
Bed Slats—Batts—Thresholds—Treads 
Surveyor’s Stakes—Plinth Blocks 
Byrkit and Plaster Lath 
Crating 
ee 


HARDWOOD FLOORING 
Oak—Beech—Pecan 
in all standard grades 


. 
HARDWOODS 
Red Oak White Oak 
Sap Gum Red Gum 


n 
Standard Lineal & Package Trim® 
Finish and Mouldings 
All Southern species in Lumber 
* 


SPECIALTIES 
Lawn Furniture—Cedar Closet Lining 
we 
“WOLMANIZED” & CREOSOTED 
Posts—Poles—Piling—Bridge Timbers— 


Heavy Construction Lumber — Ties — 
Cross Arms 


oa Pat. - 











Yes, sir! If you want to get away from kick-backs and worries 
that come from off-grade lumber, switch over to FROST 
PINE. The first carload will give you a clear understanding of 
what high fidelity in lumber really is! 


For, FROST PINE is big-mill, quality lumber . . . bright, clean, 
surfaced 6 sides, properly kiln-dried and correctly graded. 
More than that, it runs uniform car after car, with Frost 
standing squarely behind the quality of each shipment. 


Equally important to constructive retailing—Frost assures you 
of a dependable source of supply for balanced inventories 
both in Pine and Hardwoods, with nine large operations pro- 
viding prompt shipments on orders of any size. 


Check your yard and shed inventories 
against the list, then call the nearest 
Frost representative or address: 


FROST LUMBER INDUSTRIES, Inc. 


SHREVEPORT, LOUISIANA 
ST. LOUIS, MO. NEW YORK CITY 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 


WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 




















, H. M. SPAIN & Co. 


Timber Estimates and Appraisals 


Thirty years experience in Southern 


| . aad i Pine and Socsbasoud timber 
FACTORY LUMBER e PATTERN LUMBER y 
+ Commerce Title Bldg., MEMPHIS, TENN. 





YARD STOCKS 


Yosemite Sugar Pine Lumber Co. 
General Office, Mills:and Yard: Merced Falls, California 


NEW YORK OFFICE: LOS ANGELES OFFICE: 
PBR eee De merican Gar oor oer 
loom 230, 220 Broadway ° Commercial Exchange Bldg., 


“New York City. N. Y. Los Angeles, California 


Worth 22517, 2-2518 as Phone—Michigan 8631 5 EVERY YARD SHOULD HAVE ONE 


Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in one lumber ship- Can be furnished with wood or 
ment. Adjustable to fit openings steel beam. “American” Logging 
5 to 6 ft. wide; double extension Tools and Appliances best on the 
roller for door 5 to 8 ft. wide. market. Write for catalog and information 


AMERICAN LOGGING TOOL CO., Evart, Mich. 
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Onder pa GRISWOLD 


Yard Stocks in DOUGLAS FIR, PINE, 
CEDAR, HEMLOCK...MIXED CARS 


Long Joists, Long Dimension, Plank, Timbers, Ties. Dependable values. Write 
us about your needs. Your orders will receive prompt. careful attention. 











SUPER-QUALITY FLOORING 
Made from Mountain Oak 


No swamp, lowland or bottom oak is good enough 
for Lockwood Flooring. We use oak from the Ozark 
Mountains. Strong, tough, long-lasting, it is beau- 
tiful in grain and color. The preferred flooring for 
finer homes. Good trade-builder for you. 


Send TODAY for stock and price list. 
ETRO PO LE GEO. C. GRIFFITH STAVE CO 
1824 No. Weller Ave., Springfield, Mo. 
CINCINNATI, OHIO 


400 ROOMS ‘ 
Arthur C. Shafer, Gen. Mer. FOLLOW THE Curve of Confidence 


Frank E. Martin, Resident Mer. 























This graph shows the increase in number of ~ 
“L-M-C” policyholders since organization. For — 
savings and security, specify Lumbermens for ~ 


Gio | Nea ado uNNeTy 0} umbeyGo, Automobile and general casualty insurance. 


Rnee are Ww. Sian 


West Vieginis ’ oes ” Lu m ty erm ' 





STEPPING & RISERS FLOORING--Red and TRIM & MOULDINGS Solid or Edge-Glued MUTUAL CASUALTY COMPANY 
Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, Dimension Maple, Home Office —Chicago, U. S. A. 
BEVEL SIDING --Poplar Birch and Beech Poplar, Qak. Basswood Oak and Poplar 
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ENTRANCE DOOR-AMERICAN COLONIAL 


This modern re-creation of a Colonial entrance owes its dis- 
tinction to refined detail as well as its perfect proportions. 
“Paul Bunyan’s Delicate flutings and profiles call for precision machining that 


CALIFORNIA PINES “ only be accomplished with a clean-cutting wood. The 


present day designer, like his predecessor of two centuries ago, 
SOFT PONDEROSA SUGAR PINE 


LUMBER MOULDING PLYWOOD 
INCENSE CEDAR 
VENETIAN BLIND SLATS The dignified beauty of white paint and shadow lines demands 


a smooth-painting wood. For siding, trim, mouldings and the 


depended upon soft-grained, even-textured pine, thoroughly 


seasoned to the right moisture content. 


Member Western Pine Association 
manufacture of doors you will be safe with "Paul Bunyan's" 


kiln-seasoned California Pines. 


TRADEMARK “Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mills, Factories, General Sales, WESTWOOD, CALIFORNIA 


REGIONAL SALES OFFICES: 
360 N. Michi Ave. 807 Hennepin Avenue Western Pacific Bldg. 315 Monadnock Building 
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1048 Grand Central Terminal NEW YORK CITy 908 Financial Center Bldg. OAKLAND 
UNITED STATES PLYWOOD COMPANY, 616 West 46th Street, NEW YORK CITY 
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This Country of Ours 


MONG THE GOOD FRIENDS 
A and informal partners of the country 

retailer are the State College farm 
building experts, the extension men who 
carry practical stock methods directly to 
farmers, the county agents and the 4-H 
Club people who teach stock feeding and 
care to farm youngsters. These people 
all have much to teach lumbermen, di- 
rectly and indirectly ; and the work they 
do fits into the natural and mutual in- 
terests of farmer and lumberman. 


* * Ox 


It seems to be true that these factors 
are making agriculture more attractive to. 
young people. A generation ago a fairly 
large percentage of farm college gradu- 
ates went into white collar jobs. But at 
present there appears to be a shift. The 
farm college boys and high school grad- 
ates trained in agriculture are looking 
favorably upon the paternal acres. 

If Junior wants to farm after his school 
days are over, an expansion in stock 
raising will help make this possible. 

Grain farming would call for a larger 
acreage ; but this will not be so necessary 
in stock farming. 

Many farmers who have lost their land 
through foreclosure can trace their trou- 
bles to the buying of too much land. 
They overstrained their credit, got delu- 
sions of grandeur that numbed their sense 
of economy or put too heavy a load on 
their ability as managers. It hardly be- 
longs in this story, but one extensive 
survey disclosed that more than 15 per- 
cent lost out through drinking up their 
assets. A small percentage lost their hold- 
ings by building too expensive houses. 
Too much land accounts for nearly as 
many foreclosures as does bad farm man- 


agement. 
* Oe Ok 


If Junior is to go into partnership on 
the ancestral farm, he will need a house 
of his own in which to live. Lumbermen 
can help here in various ways. They 
can adapt to farm needs the new ideas 
about the small house. They can use 
their influence with congressmen and the 
appropriate Government agencies to get 
tenant houses included in the field of 
Government loans. Legally, we under- 
stand, they are included now; but there 
seems to be no machinery set up to handle 
and service the loans. There should be. 


* * x 
The building of, say, 100,000 tenant 


houses on American farms would provide 
an important market for the industry. But 


Amenmecan fiunberman 


it would do more than that. It would 
help keep young men and women in agri- 
culture; and it is easy to see how im- 
portant that is in the farming industry. 

In a somewhat different way, of course, 
we have the handicap in our own industry 
of too few young building mechanics. 
Comparatively few young men, during the 
depression, learned these building trades ; 
and plenty of communities are handi- 
capped by a shortage of workers and 
by the further fact that the available car- 
penters and masons are elderly and un- 


BEREHRHESEHEHEEEBHEEHEEE SE 


LAUGH 


and Learn Distribution Ethics 


If you have ever laughed all over at 
the inimitably told stories of the late 
Ben S. Woodhead, former president 
of the National-American Wholesale 
Lumber Association, you will appre- 
ciate this one about two colored men 
down in Beaumont, Texas, which 
helped Ben make a good point on 
distribution ethics—that lumber man- 
ufacturers should manufacture lum- 
ber, and wholesalers should sell it. 
Here’s the story: 


Samuel came up to Rastus, who 
was a boot black, and wanted to bor- 
row one dollar. Rastus had recently 
been attracted by a drive which the 
Chamber of Commerce had put on in 
Beaumont for more members and had 
listened to a discussion of ethics 
which business should use. When he 
had been accosted for the loan he 
turned to Samuel and said: (leaving 
out all dialect) “lissen heah, nigga, 
you know Mr. Benson, president of 
the First National Bank. Well, me 
and Mr. Benson and a lot of other 
folks done joined the organization 
here and I done promise Mr. Benson 
that I would loan no money if he 
would shine no shoes. Now you see, 
nigga, I am obligated and I can’t let 
you have no dollar.” 


WE'RE LOOKING FOR A 
WHALE 


—a whale of a good story about 
whales. That story of Ben’s made 
his reputation as a leading humorist 
of the lumber industry. If you have 
ever heard it, you will remember it. 
No written copy is available, and we 
would like to put it in type so that 
we can relay it to lumbermen so that 
it may often contribute a smile on 
a cloudy day. We therefore invite 
readers to send in their versions of 
it, of which the best will be acknowl- 
edged with thanks. 
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willing to learn the new building tech- 
niques. 

This lack of trained and up-to-date 
mechanics shows itself in odd ways. Va- 
rious State Colleges are offering appren- 
tice courses. Especially they are teaching 
their farm students the elements of car- 
pentry, masonry and the plumbing needed 
in building stock-watering systems and the 
like. Farmers in many places have to do 
much of their own less exacting con- 
struction. There are not enough me- 
chanics to be hired. 

Agriculture, quite as much as the 
building trades, needs young people; new 
blood, new idea, new training. But farm- 
ing can not and must not push out the 
older people to make room for them. In 
plenty of instances the lack of adequate 
tenant houses tips the balance and sends 
the farm boy to a city and a white collar 
or even a factory job. If lumbermen 
can help clear this bottle neck they'll be 
doing a real and lasting service to agri- 
culture and will be creating something 
of a market for themselves. 


E’RE tired of propaganda. So, it 
W seems, is everybody else. We're 
even tired of propagandists who 
by luck have guessed right. We’re tired 
of them not because they guessed right but 
because, being propagandists, they work 
on the line that Americans are fools, in- 
fluenced only by fear and shock; in short, 
that half truths or outright falsehoods are 
the things by which we live and move and 
have our being. 

No one minimizes the sadness of world 
events. But it is at least heartening that 
Americans are taking news reports with 
quiet realism; thinking soberly about 
meanings and taking stock of resources. 
The propagandist tales that, like Paul 
Bunyan’s thunderstorm, are half hoss and 
half alligator, are meeting with something 
more than impatience. 

We'd like to suggest to politician 
friends and their newspaper colleagues 
that if in the coming campaign they can’t 
hit the truth they try some understate- 
ment. It would be an innovation; but re- 
straint at this time, indicating something 
more than just a scramble in back alleys 
for votes at any cost, might create some 
confidence among citizens. The still 
small voice, according to the record, has 
been known to be more potent than the 
strong wind, the earthquake and the fire. 
This may seem heresy to the political 
mind ; but that mind, in both parties, has 
had its chance. Almost any change 
toward restraint and sobriety might even 
prove potent in gathering votes. 
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OINT a question suddenly at a re- 
[2 tailer, and he'll tell you that this 
year the small house is tops. 

Two things have helped make it tops; 

a new kind of financing and a new kind 
of designing. After all this time, design- 
ers have discovered that a small house is 
not just a big house reduced in scale. It 
has a special purpose which it must meet 
in a special way. These things have 
brought home ownership within reach of 
a small-income group that formerly be- 
lieved such ownership was not for them. 
In a way, the small house duplicates 
the discovery made years ago by the small 
automobile. It has uncovered a_ big 


market. 
* * * 


The type of financing put forward by 
the FHA has been a large factor in mak- 
ing this market. 

The FHA is more than an old-fash- 
ioned loaning agency. Not always, of 
course, but often the people who complain 
about FHA red tape forget this fact. They 
think of it as just a mortgage holder. If 
it’s going to loan money, they say, let it 
go ahead and loan it and cut out the non- 
sense. 

An agency that loans up to 90 percent 
doesn’t have the same problem it would 
have if 60 percent were its top limit. 
Every real estate man knows that a re- 
possessed house automatically loses a part 
of its market value. There are the costs 
of repossession, reconditioning and re- 
sale. The earlier type of agency hedged 
this possible loss by limiting its loan to 
about 60 percent. A 90 percent loan has 
to be protected much more carefully 
against the accident of repossession. 


* * xX 


The so called FHA red tape consists of 
these protections. The agency must know 
that the loan will actually complete the 
house ; hence the inclusive and exact con- 
tract figures. The agency must be sure 
of the lasting qualities and values of the 
house ; hence the standards of design, ma- 
terials, construction and location. It must 
be satisfied about the moral risk and the 
probable future income of the owner. 

These things protect the loaning 
agency; but they equally protect the 
owner. It is interesting that other lend- 
ers have been adopting some of these 
methods; especially the single mortgage 
and the monthly-payment plan that cov- 
ers interest, amortization, insurance and 


taxes. 
* * x 


This page agrees that the small house 
designed for the low-income group is the 
big new market in the residence field. But 
in our enthusiasm it isn’t smart to forget 
about the larger house needed by a family 
with growing children. 

The well-planned, well-built, well- 
financed little house, consisting of kitchen, 
living room, two bedrooms and bath, is 
heaven to the family with one child ; espe- 
cially if these people have been living in 
rented rooms. But it isn’t good for the 
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family with two or three children of high 
school age. We like to see the little 
houses built, where there is a definite 
market for them; but it’s just as well to 
remember that they don’t fill the whole 
residence bill and that even this impor- 
tant new market can be overworked. 


a 


There is the family of not too large in- 
come that needs six, seven, eight rooms 
if it is not to be driven to the parks in 
a search for privacy. The same exact 


ITH BILLIONS of dollars be- 
ing invested in a prepared- 
ness “insurance policy” for 

the United States, lumbermen 
along with other business men 
should be watching daily develop- 
ments and project themselves into 
their local pictures. Programs now 
being mapped out in Washington 
will reach into every county, ham- 
let and city of our country. There 
is talk of the formation of com- 
mittees throughout the land to 
assist the national administration 
in carrying out its re-armament 
and training ideas. 

THERE SHOULD BE 
AT LEAST ONE RETAIL LUM- 
BERMAN ON EVERY SUCH 
COMMUNITY COMMITTEE. 

Any gathering of citizens upon 
this vital subject of defense should 
have among its sponsors and lead- 
ers the building material dealers 
of the locality. They are engaged 
in one of their country’s basic in- 
dustries, and interested in the pro- 
motion of the welfare of Ameri- 
cans. They are sentinels on post. 

Qualifications for such serious 
work are calm and deliberate 
judgment, and business experience 
in adverse as well as good times. 
Lumbermen have weathered busi- 
ness storms, know the need for 
oranization, are familiar with 
transportation, and are engaged in 
work which covers a multitude of 
activities. In brief, they are quali- 
fied for important jobs in their 
country’s defense program. 

In addition to serving on civic 
groups, lumber dealers should be 
making plans for housing the fam- 
ilies of officers and men connected 
with cantonments, barracks and 
hangars which apparently will be 
erected in scores of places from 
coast to coast. It is expected that 
apartments and homes built to care 
for such persons will be financed 
by institutions in the area and 
constructed by local contractors. 
Retailers ought to keep abreast of 
such possible developments in 
their respective territories and see 
to it that their businesses are ready 
to thus serve their country. 
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planning and financing and the same new 
gadgets which have made the house of 
four rooms and bath a modern miracle 
can be used for the benefit of the owner 
who needs seven rooms and who must 
count his dollars. 

Let’s not forget completely the already 
partially forgotten middle class. 





N this stream-lined era we're inclined to 
think we’ve left the pioneer gear com- 
pletely behind. Now and then we're 

reminded that we have not. 

Millions of people have never seen an 
ox team at work and think there isn’t one 
left; unless it’s a pair of calves trained 
by a farm boy to be used in an outdoor 
pageant. But bull teams are still used 
for certain types of logging, and in New 
England and other places oxen are used 
as a matter of course on farms. 

Here’s another piece of evidence. A 
magazine writer who make a hobby of 
forests tells of a trans-continental trip in 
which he visited forest areas. He describes 
his astonishment at finding hundreds and 
even thousands of log cabins; not ancient 
relics of pioneer days but new buildings 
lived in by the owners and builders. 


* * * 


We don’t suggest a revival of log cab- 
ins. At best they were not too good ; and 
their massive walls take too much ma- 
terial. 

But the survival of cabins in the cur- 
rent era is a parable of homes and the 
hold they have upon people. Places to 
live are necessities ; but they’re more than 
that. People of limited means have al- 
ways combined their own labor with 
available local materials to create these 
necessities ; but they always go as far as 
they can beyond bare necessities. A red 
geranium in the window of a plains 
“soddy” or a pepper tree in front of a 
shack built of discarded railroad ties will 
illustrate what we mean. 

Our industry rests upon these home in- 
stincts, and we do best when we remem- 
ber that these instincts include not only 
shelter but a measure of pride and out- 
reaching. If in these days personal skill 
with an ax has been supplanted by plans 
of organized savings in providing homes, 
the instincts back of the effort are the 
same» We get ahead by making it pos- 
sible for people to follow their home in- 
stincts. 





“THINK WHAT an abomination in 
statecraft an abstract doctrine must be. 
Any politician or editor can, at any mo- 
ment, put a new extension on it. The 
people acquiesce in the doctrine and ap- 
plaud it because they hear the politicians 
and editors repeat it, and the politicians 
and editors repeat it because they think it 
is popular. So it grows.”—W. G. Sum- 
ner, “War” (1903). 
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June 29, 1940 





WILSON COMPTON, 
Washington, D. C. 





I am glad to have the opportunity to talk to 
you briefly about inter-industry co-operation 
as a tool for the solution of an American 
business problem .... housing. It is not my 
object to add more fuel to the fire, but rather 
to discuss our internal preparation, as an in- 
dustry, for handling a job of this kind. We 
must recognize and provide for the altered con- 
ditions of a wartime economy. Speculation 
here as to the outcome of the European con- 
ict is futile. More important is the determina- 
tion of this country to arm for defense and 
the effects of this activity on our industrial 
structure, with probable changes in wholesale 
material costs and the effect of inevitable new 
taxes on the income of the individual American 
family—our customer. Apparently we can not 
do anything about the war in Europe. But we 
can do something about housing here at home. 


Higher Industrial Activity, 
Earnings—and Taxation 


No matter how European winds blow, the 
industrial activity in the United States will be 
accelerated. Greater industrial activity may 
perhaps lead to gradual increase in the cost of 
building. But this is not certain, and it may 
be unnecessary. Anyhow, it will largely be 
offset by increased employment and increased 
purchasing power. The increased purchasing 
power in turn will be tempered by a general 
increase in taxation, which is ahead of all of 
us,—and should be. The net result is likely to 
be a further reduction in the amount which the 
average family has available for housing. 

Average income change in recent years has 
made the lower cost small home the only rea- 
sonable large-scale opportunity for the exten- 
sion of building. The speeding up of our abil- 
ity to serve this market is our most important 
job if we want more building business. 


Giving More House for Dollar 
Will Stimulate Building 


Ten years ago the average cost of de- 
tached homes in the United States was about 
$6,000. Five years ago that level had been 
reduced to approximately $4,800. Today the 
average is around $4,000 and the trend is con- 
stantly toward lower levels. Ground gained in 
the lowering of per-unit costs has been made 
good in the face of increasing hourly labor 
costs and nearly static building material costs. 
Reductions have been effected through better 
design and improved assembly of materials, a 
reduction in the size of the house, in the amount 
of building materials used, meanwhile using 
approximately the same equipment at the same 
cost as formerly. This is not a sound basis on 
which to increase building construction. More- 
house-per-dollar will sell more houses, while 
less-house-for-fewer-dollars will not. After all, 


*Excerpted from address by Wilson Compton, 
Secretary and Manager, National Lumber Manu- 
facturers Association, at Convention of Institute of 
Cooking and Heating Appliance Manufacturers, 
Cincinnati, Ohio, June 14. 
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only about 22 percent of the total cost of a 
socalled “all-wood house” goes for the purchase 
of lumber and timber products. If the bath- 
room of a $6000 house costs $350, we have a 
5.8 percent relationship. But if the bathroom 
in a $3000 house still costs $350, we have a 
relationship of over 10 percent. This does not 
make market-sense. 


Building Industry Has 
Vast Potential Market 


I believe our housing need presents the po- 
tential for a vast new cycle of commercial pros- 
perity comparable to that produced by the de- 
velopment of the automobile. I have long had 
the feeling that the business we have not done 
in the past will provide the strength for our 
future. The Commissioner of Labor Statistics 
recently told the Temporary National Economic 
Committee that, to maintain even our present 
stadard of housing, the private building indus- 
try ought to construct during the next ten 
years at least five-and-one-quarter-million 
units. Proof that we still have market adjust- 
ments to make is in the fact that only 15 per- 
cent of the houses built last year were in the 
$4000 price range, whereas over 50 percent of 
American family incomes require a house in 
this price class. 


Has Real Opportunity to Provide 
for Those of Moderate Income 


The real business which should result from 
our new sound, greatly liberalized and improved 
home mortgage system, is yet to be done. If 
we could hire an independent economist to 
make an appraisal of 1940 he might presum- 
ably develop the following facts: 

First: There is a clearly defined market of 
over three million families which have steady, 
moderate incomes but no satisfactory home. 

Second: We have now generally available the 
most liberal mortgage financing in the his- 
tory of the United States. 

Third: We have the lowest interest rates in 
our history. 

Fourth: The savings institutions report the 
largest total savings, largely the savings of 
families of moderate income. 

Fifth: There is an unusually low residential 
vacancy rate in the majority of our cities and 
towns. 

Sixth: Rental trends are generally upward. 

Seventh: We are learning further economies 
in house design and construction, aand through 
standardization and further pre-cutting and 
pre-assembly. . 

Eighth: We have moderate costs of building 
materials and equipment,—costs which are less 
likely to go lower than to go higher. 


Scales Now Tipped in Favor of 
Buying Homes 


The continued liberalization of terms under 
which homes may be purchased, the extension 
of insured loan periods to 25 years, plus a 
gradual reduction in down payments which has 
about reached its limit, have tipped the delicate 
economic balance of renting vs. buying in favor 
of the latter. On the average, the accommo- 
dations which 95 cents per day will provide 
are superior to those which may be rented for 
$1.25. Furthermore, about 40 cents of the 95 
cents is a recoverable expenditure in that it 
reduces the outstanding principal on the struc- 
ture being purchased. It is in effect a savings 
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HOME BUILDING 


An Inter-Industrial Opportunity * 


account. Facts which are old to practically 
every manufacturer of building materials and 
equipment, contractor, builder, and real estate 
operator, are new to eight out of ten families 
which should build and own their homes. No 
activity will produce in 1940 more building 
volume for the effort required than the simple 
task of explaining to the people of your com- 
munity the monthly rates at which new homes 
may be purchased. Nearly 70 percent of the 
families with incomes in excess of $2,500 are 
already home owners. But only 40 percent of 
the families receiving less than $2,500 own their 
homes. This differential provides the best op- 
portunity to increase our business now. 
small home, to be in this sense a “castle,” need 
not be built like a fortress. After all, what 
is wanted in a home is protection, safety, com- 
wt durability, and at Teast reasonably good 
ooks. 


Can Effect Economies by Using 
Power Instead of Perspiration 


Last year a number of the principal indus- 
tries joined with us in exploring the possibili- 
ties of further economies in design and in in- 
stallation of materials and equipment in small 
homes. Whatever the merits of the prevail- 
ing hourly building wage rates, it at least may 
be said that no single industry can do any- 
thing about them. But most industries can do 
something about the number of hours of neces- 
sary installation labor time. This means not 
only improvement in design, but also further 
substitution of power for perspiration on the 
job, and more standardization. With the co- 
operation of alert dealers and builders in vari- 
ous parts of the country, for example, my own 
industry has been experimenting with all-wood 
construction with joistless floors, studless walls, 
and rafterless roofs. We are developing types 
which are structurally sound but use perhaps 
one-fifth less lumber and one-fourth less labor, 
but which we believe will eventually result in 
the building of two houses instead of one. 


Regional Building Factors Now 
Co-operating with Government 


To provide nation-wide coverage through 
numerous headquarters, each State and area 
retail building association was encouraged in 
the establishment this spring of an autonomous 
local division of National Small Homes Dem- 
onstration in the form of a State Homes Foun- 
dation. Under théir auspices, home building is 
gaining even greater headway. State leaders 
among building and material men are encour- 
aged to make the program of the Homes 
Foundation their paramount promotional job. 
A further encouragement and, of course, the 
real secret of this successful co-operation, is 
the fact that these Homes Foundations seek to 
sell the services of the building industry and 
the home building idea in general terms,—not 
in terms of the products of any particular com- 
pany or industry. A second and more signifi- 
cant development in 1940 has been the desire 
on the part of Federal Government housing 
agencies to join and assist the building 
industries in mobilizing not only the urban 
but also the rural home and farm building 
market. This is a unique adventure in low- 
cost housing and in public and private co-op- 
eration to promote it. It opens a great potential 
opportunity to those industries which depend 
substantially on the home-building markets. 
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At left are the three room displays built into 
the new B. J. Johnson & Sons Co. display 
headquarters and office in Louisville, Ky. Top 
picture shows E. Paul Johnson. seated. in his 
lumber yard living room. Center picture is a 
view of the built-in kitchen and ‘the lower pic- 
ture shows the built-in bathroom as seen from 
aisle near the outer door. These thrae. im- 
portant rooms have sold venetian blinds,"storm 
sash, built-in kitchens, fi ireplates, wall ~ and 
ceiling materials since put on display Dec. 10 


TO BE A LEADER 
MAKE YOUR YARD 
HEADQUARTERS 


To start off right, take a look at the center picture on the right 
hand page. 

Yes, that’s the way the B. J. Johnson & Sons Co., Louisville, 
Ky. office looked prior to last Dec. 10 when they opened a new 
one. That picture explains why women have always been allergic 
to lumber yards; the appearance of old time lumber yards gives 
them the willies; they itch to get away and stay away. 

E. Paul Johnson of B. J. Johnson & Sons concluded some time 
ago that it wasn’t a good idea to scare away the sex that spends 85 percent of the 
country’s wealth. So he built a new office and display room (shown in the illustra- 
tion at the top of the right-hand page) in the image of a house. Now there is no 
place a woman is so much at home as she is in a house. And when you have her feel- 
ing at home, you have her where she is apt to stay and spend her money. 

The proof of this statement is in the cash register. “Two-thousand people, about 
half of them women, lined up on Dec. 10 to see the new B. J. Johnson display room. 
Directly attributable to the new display room and made before Christmas were sales 
of storm sash, venetian blinds, fireplace equipment, built-in kitchens, kitchen cabinets 
and equipment; though only 50 table-tennis tables were stocked, 100 were sold. 

It may seem that there is some difference between creating an atmosphere in your 
place of business that will make the consumer feel at home and making your yard a 
headquarters for your local building industry. But the fact is both activities are really 
part of the same parcel. For although the dealer’s immediate customers may be con- 
tractors and carpenters, their customers, and ultimately, the people who really have 
some reason to buy what the dealer has to sell, are the common run of folk who know 
nothing of the building industry. 

“We tried,” stated Mr. Johnson, “to arrange our displays so that our. customers 
would have something definite to show their customers and prospects. As you came 
in the door and walked through the display room, you probably noticed on the left 
three complete displays typifying the three most important rooms in a house: the 
bathroom, the kitchen and the living room. Most people can’t visualize a room or a 
house from a plan and these display rooms give them a point of departure. The dis- 
plays stimulate interest and give the customer an idea of how the room he has in 
mind will look; also how materials will appear on walls, ceiling and floors. 

“As for stimulating buying of specific items, it was from the venetian blinds on the 
bathroom and kitchen windows, the storm sash on the outside of these windows, the 
cabinets in the kitchen and the fireplace in the living room that we sold those items be- 
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fore Christmas. People seem to buy faster from displays 
where the materials and items appear to be in actual 
use than they do from a simple display of merchandise. 

“Of course, everything can’t be crowded into these 
three rooms and the display of merchandise, paint, build- 
ers’ hardware and so on, are all on the side opposite the 
built-in rooms.” 

Mr. Johnson’s idea of promoting house-building and 
remodeling goes farther than just the development of a 
display room and a single invitation to the public to come 
to the opening. He provided flowers for the ladies and 
cigars for the men on opening day, but for an all year 
around inducement he offers civic and church organiza- 
tions the use of the recreation room he built upstairs with 
a three-fold purpose in mind. 


RECREATION ROOM HAS THREE USES 


First, he wanted to get the public used to coming to 
B. J. Johnson & Sons. So he provided a place for the 
public to meet. At present some twelve or thirteen civic 
or church organizations are using the recreation room 
on the second floor. There he has located two table ten- 
nis sets; card tables are available for women’s card par- 
ties; provisions have been made for the groups to serve 
refreshments; a piano is in the room and dancing can 
be a part of the entertainment. As most of these group 
meetings are held in the evening they do not interfere 
with business hour activities. 

Sales have resulted directly from these evening meet- 
ings although Mr. Johnson delivers no lectures to the 
groups. Sometimes in passing through the display room 
on the way eut, a member of the party will stop to look 
at something, ask if he can buy it right then, and make 
a purchase of an item he just remembered he needed. 

The second idea Mr. Johnson had in mind was to 
provide a place where his contractors could take their 
customers and talk business with them after they had 
looked over the displays, materials, and house plans. 
Desks and chairs have been arranged in the recreation 
room for contractors and prospects. Sometimes the con- 
tractor and prospect will take time out for a game of 
table tennis before settling down to business. But aside 
from getting the public used to coming to B. J. Johnson 
& Sons, Mr. Johnson was interested in getting the con- 
tractors used to bringing their customers to him also. 

The third use of the recreation room is as a meeting 
place for Mr. Johnson’s own staff. It will be used for 
sales meetings and for the four parties a year that he 
usually gives the organization. 

Mr. Johnson is making his plant a one-stop station 
where a prospective house builder can obtain all infor- 
mation on building a home. A place where contractors, 
architects, carpenters and customers all meet with the 
lumber dealer who supplies the materials ; a place where 
building problems are all ironed out and the way cleared 
for actual construction. Which is the only activity that 
will produce results for any of them. 


In announcing his formal opening he took a half-page | 


advertisement in the daily paper. Each month, however, 
he distributes to a selected group of prospects a little 
paper of his own called “Sawdust & Shavings.” 

This paper carries a short story, a number of jokes 
and some poetic doggerel. He has really managed to 
make it interesting, which is a man-sized job for anyone. 
In this 7x8%4-inch paper, which consists of ten pages 
and a cover, he advertises radios, sponges, mantel clocks, 
cedar posts, floor lamps—to name a few of the varied 
items. 

Every one of Mr. Johnson’s activities points the same 
way. It is one thing to say that the lumber dealer should 
be the leader in the building industry, it is another thing 
to assemble the army you’re going to lead. Mr. Johnson 
has built himself a headquarters that is attracting the 
rank and file to his service. 





The new home of B. J. Johnson & Sons Co., built to house the room 
displays, merchandise displays and offices of the company. 2,000 
people visited the opening of this new building on last Dec. 10 





Above, the old office of the B. J. Johnson & Sons Co. This building 
was torn down to make way for thé modern merchandising plant 
that provides a headquarters for the local building industry 





A recreation hall built on the second floor above the offices and 
display rooms. This hall is available to church and civic organiza- 
tions desiring a meeting place. Contractors bring prospects there 
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Northeast’s Demonstration Homes 
Draw Large Crowd 


HAMDEN, CONN., June 23.—Today there was 
graphically illustrated, to 500 people who par- 
ticipated in the ceremonies which marked the 
opening of two model homes and to the over 
four thousand who visited their demonstration 
the same day, what the combined experience 
and co-operation of the building industry is 
able to bring to the American public in the 
matter of good housing. 

The Northeastern Homes Foundation erected 
in the town of Hamden as a demonstration a 
charming little Cape Cod cottage, named the 
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erected by Thomas A. Laydon, builder, were 
dedicated with fitting ceremonies to the millions 
of American families of moderate income who 
today are finding so much more happiness 
through home ownership. 

Local officials, officers of the Northeastern 
Homes Foundation, representatives of the Fed- 
eral Housing Administration, including Daniel 
A. Walsh of Hartford, town officials, and hun- 
dreds of people from the surrounding area at- 
tended the ceremonies. Michael J. Whalen, 
town clerk, speaking for F. Raymond Roch- 














0 
The Ceremony of Dedicating the Northeastern Homes Foundation Model Home, the 
Wilmot, Shown in Background, Was Attended by (reading left to right): Daniel A. Walsh, 
Federal Housing Administrator, Hartford; W. L. Becker, New Haven Register, New 
Haven; Thomas C. Laydon, Builder, New Haven; James L. McConaughy, lieutenant- 
governor of Connecticut, president Wesleyan University and vice chairman Northeast- 
ern Homes Foundation; G. R. Gould, NewHaven Register; Gardner W. Taylor, chair- 
man Northeastern Homes Foundation, New York; Paul S. Collier, director Northeastern 
Homes Foundation, Rochester, N. Y. 


“Wilmot” in tribute to New Haven’s appealing 
residential suburban area. The “Wilmot” was 
selected by Northeastern Homes Foundation 
as its No. 1 Demonstration Home primarily be- 
cause it embodies in its styling and arrangement 
the principles of planning and design which 
have been found from industry research to pro- 
vide the maximum amount of livability in a 
small home. Then, too, the “Wilmot” offers 
maximum cubage in the $5,000 house class. The 
“Wilmot” can be bought on the basis of one 
year’s advance rent payment ($500 down) and 
total monthly payments of $36.38, of which 
$15.35 is devoted to the reduction of the basic 
mortgage. This results in a total net monthly 
expense of living in the house of only $21.03, 
which is considerably less than the cost of 
renting similar accommodations, since this in- 
cludes total charges for fot, landscaping, and 
improvements. This architectural gem, and a 
companion house conceived and designed by 
Architect Thure E. Olsen of New Haven and 


ford, first selectman of Hamden, welcomed the 
visitors and presented Gardner W. Taylor, 
chairman of Northeastern Homes Foundation 
and president of the First Federal Savings & 
Loan Association of New York City. Stress- 
ing the values which builders are now giving to 
prospective home owners in furnishing more 
house for the money than heretofore, Mr. Tay- 
lor called attention to the excellence of design 
of the houses. He emphasized the good work- 
manship now furnished by building labor at 
reasonable cost, the ease and soundness with 
which financing is done in co-operation with 
the Federal Housing Administration, and the 
continual cost reductions which are being made 
as a direct result of the co-operative effort with 
industry, as exemplified by the Northeastern 
Homes Foundation, to produce more house 
for the money. 

Mr. Taylor introduced Dr. James L. Mc- 
Conaughy, lieutenant governor of Connecticut, 
president of Wesleyan University and _ vice 


chairman of the Northeastern Homes Founda- 
tion, who made the dedicatory address. Dr. 
McConaughy said in part: “The best way I 
know to defend American ideals consists in 
owning your home and bringing up your fam- 
ily on property of which each child is proud and 
for which he feels a sense of responsibility. I 
am convinced that it is easier today than ever 
before for the American family which has to 
watch its pennies carefully to own a home.” 

“The interest shown generally by the public 
and others in the ‘Wilmot,’ together with the 
reactions received by the builders as a result of 
opening the house for demonstration purposes, 
prompts us to plan a series of further dem- 
onstration homes here in the East during the 
months ahead,” states Paul S. Collier, director 
of Northeastern Homes Foundation, Rochester, 
N. Y 





Buys 350,000,000 Feet 


Vancouver, B. C., June 22—Bloedel, Stew- 
art & Welch, logging organization here, has 
acquired, from the H. R. MacMillan interests, 
the Campbell River Timber Co. tract on the 
east coast of Vancouver Island at a price close 
to $1,000,000. There is a stand of 350,000,000 
feet. The Bloedel Co. has taken over the 
railway steel from MacMillan on all grades 
west of Loveland Lake Junction as part of the 
transaction, which does not, however, include 
equipment. Logging has started, and the logs 
will be sold in the open market in Vancouver. 
More than 350,000,000 feet comprise the hold- 
ings, which were bought last year by the Mac- 
Millan interests from the liquidator of the for- 
mer Campbell River Timber Co. 





New Plaster Base Is Used to 
Check Condensation in Walls 


In parts of the country where moisture often 
condenses within the walls of homes during 
the winter season, many home builders now 
are specifying the use of Sealed Lok-Joint 
Lath, the new product introduced by Insulite 
this spring, to check condensation in stud 
spaces. 

This new rigid wood-fiber structural insu- 
lating board, which is being used as a plaster 
base in homes, is provided with an asphalt 
vapor barrier on the stud side. This barrier 
is said to retard the passage of moisture in 
vapor form from rooms into the spaces be- 
tween the studs, and thus checks condensation. 
The board itself is integrally treated with 
asphalt to insure greater moisture resistance. 

Sealed Lok-Joint Lath is made with shiplap 
joints, so joints will fit snugly. In addition, 
heavy galvanized metal Loks, which are built 
into the board, force the overlapping edges 
tightly together, and thus prevent the moisture 
from passing through the joints into the out- 
side walls. It is made in half, three-quarters, 
and one inch thicknesses. 

Insulite’s Bildrite Sheathing outside of the 
studs, and sealed Lok-Joint Lath on the in- 
side, are said to doubly protect a house against 
condensation. The small amount of moisture 
which slips by the vapor barrier quickly passes 
out through the Bildrite Sheathing and keeps 
the stud spaces dry. Insulite terms this dou- 
ble protection against condensation the build- 
er’s “Wall of Protection.” 
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Neat and Nifty 
ls This Low- 
Cost “Crestline” 
Home 





Exterior view, and floor plan, of ''Crest- 

line" house built by Madison Lumber & 

Mill Co., Moscow, Idaho, to sell for 
$3,500, without lot 





The photographs and floor-plan draw- 
ing shown here illustrate “The Crestline,” 
one-story home designed by and con- 


structed under the supervision of the - 


Madison Lumber & Mill Co., retail lum- 
ber and building material dealers of Mos- 
cow, Idaho. 

The home was constructed as a dem- 
onstration of sound modern residence de- 
sign and construction in the low-cost 
bracket. During two days in which it 
was open for public inspection about 2700 
people passed through. Moscow has a 
population of about 5000 persons. The 
home was built to sell for $3500, not in- 
cluding the lot. Ready sale was made. 

“We find,” said R. G. Snyder, manager 
of the yard, “that many good prospects 
can be secured in this manner. At pres- 
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ent we are building a duplicate of the 
home on order from a customer, and we 
have another sold for early construction.” 

During the inspection period the house 
was completely furnished by a local fur- 
nishing company. 


Decorations and fur- 
































nishings were worked out in co-operation 
with the home economics department of 
the University of Idaho. 

Everyone who visited the home was 
given a descriptive pamphlet, which was 
unique in several respects, chief among 
which was the listing of every item of 
household furnishing used, and the re- 
tail price of its purchase. The listing was 
made by rooms, and the total of furnish- 
ing each room was shown. Total furnish- 
ing cost was $1,722.51, distributed as 
follows: living room, $543.13; south bed- 
room, $200.01; north bedroom, $197.93; 
kitchen and utility room, $725.96; bath- 
room, $55.48. In addition to this infor- 
mation, the folder contained a photograph 
of the front of the house, the floor plan, 


‘and a list of the outstanding structural 


features. It also contained a small sheet . 
on which interested persons might request 
information about their own _ building 
needs. Many of these were used, and a 
good prospect list was developed. 

Foundation walls are concrete ; exterior 
facing is cedar lap siding, and the roof is 
covered with stained cedar _ shingles. 
Floors are hardwood, and interior walls 
are plastered on gypsum lath. Kitchen 
walls are daffodil color, with light blue 
ceiling, and cabinets and trim are finished 
in ivory. Hardware is black. 

The garage is equipped with overhead 
doors, and contains an oil tank for the 
circulating heater. A feature in the de- 
sign of the house is a utility room with 
built-in laundry tubs and a ventilated 
fruit storage closet. 





Modern kitchen layout in low-cost dem- 
onstration home designed and built by 
Madison Lumber & Mill Co., Moscow, 
Idaho 























Old Houses Become New With 
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This entrance hall 
of knotty pine 
walls, insulating 
tile ceiling, and 
stock stairway is 
a visitor's pleas- 
ant first glance 
at the remodeled 
home on the 
front cover. Be- 
low the picture 
is a view of the 
modernized 
kitchen 





Lumber dealers are busy this summer. When they aren’t 
advising people interested in building new houses about plans, 
financing, and the knack of getting the most quality from their 
money, they are in many cases figuring bills of materials for a 
remodeling job that will take the weight of age from old homes 
and place their appearance and utility on a par with their 
modern sisters. These renovating projects are frequently in 
the “folding money” class and bring retailers of building mate- 
rials as much profit as a small new house contract. 

Take two jobs that W. H. Sipe of Sheldon IIl., sold. L. B. 
Warrick purchased at a low price from an estate a place that 
had been erected nearly a half century, spent $2,500 inside and 
out, and has as homey and substantial a residence as most 
people would desire. Before and after pictures on these pages 
tell the exterior story. In return for the money expended, Mr. 
Warrick’s house received a new asphalt shingle roof, was 
re-sided with 12x24-inch asbestos shingles, was re-plastered 
downstairs and re-decorated throughout, had new oak flooring 
laid on the lower floor, a new automatic stoker installed in 
the basement, a changed stairway, and had an old porch con- 
verted into a cheery sun-room. The Warrick family has three 
large rooms and a den downstairs and four bedrooms and a 
bathroom on the second floor. 


40-YEAR-OLD HOUSE GIVEN BEAUTY COURSE 


Down the street from the Warricks is a 40-year-old house 
which has been modernized for W. G. McEwan. A useless 
front porch was removed, a vestibule built, and some windows 
re-arranged. The interior was changed a great deal and is now 
more practical. A partition between the former parlor and 
dining room was torn out, throwing the two spaces together 
for a large living room. Hardwood floors were laid, a new 
bathroom put in, and a bin-fed stoker installed. Perhaps, the 
room the McEwans are as proud of as any part of the house 
is the kitchen, which was fitted with stock kitchen cabinets. 
An unusual decorative scheme was carried out in the kitchen 
by using black enamel on the ceiling and linoleum with a small 
figure on a black background on the floor. 

Mr. Sipe got the remodeling “itch” himself and recently had 
his kitchen and dining room transformed into things of beauty. 
The kitchen, two views of which are shown here, has blue 
wainscot tile, and wood cabinets. Work tops are covered with 
black linoleum, and fluorescent lighting has been _ installed. 
Walls in the dining room are finished with quarter-inch, veneer 
surface fiber board, put on over the old plaster, and two corner 
cabinets were installed. The ceiling is insulating tile. 

Venetian blinds dress up all the windows on the first floor 


Below: Left, exterior of W. C. McEwan house; right, the 
large living room resulting from removal of partition for- 
merly separating parlor and dining room 





Aid of Dealers 


of the serviceable old dwelling, and rockwool insulates the 
walls and ceiling. 

A few months ago the South Bend (Ind.) Lumber Co. 
decided to use a 40-year-old house that it owned across the 
street from its yard as a modernizing guinea pig. It proved 
to be about the most dramatic publicity the firm has ever done 
as can be easily conceived by a glance at the front cover. 

“We went about the remodeling task with the idea of show- 
ing folks what could be accomplished with stock items,’’ Forest 
Hillier, manager, told the AMERICAN LUMBERMAN representa- 
tive. “We didn’t attempt to do anything magical, and our 
results could be obtained by the owners of thousands of older 
houses which are still sound. No major structural changes 
were made either to the exterior or interior for this house had 
good basic lines just as do many others that are regarded as 
hopelessly homely and obsolete. A few window openings were 
altered and a rickety front porch torn off, but that was about 
as far as we went.” 

The house was painted as soon as the exterior changes were 
completed, and that work alone made a startling transformation. 


Above: Mrs. W. H. Sipe, wife of Sheldon, Ill. dealer, in her 
remodeled kitchen; another view of kitchen directly below; 
dining room paneled with wood veneered insulating board 


New unit windows were put in, and the rooms improved so 
that they serve as demonstrators. A visitor gets a good impres- 
sion of knotty pine paneling in the entrance hall which also 
contains a stock stairway. The living room across one side of 
the house is walled with insulation board having an imitation 
walnut veneer, and the ceiling is finished with insulation tile. 
This room is used by the concern for company meetings, 
and for group sessions with contractors. Both the kitchen and 
bathroom were finished with tile wallboard. The former room 
was equipped with two makes of unit cabinets from the 
company’s regular stock. A breakfast nook fits into one corner. 
Sales of at least three big kitchen modernizing jobs can be 
traced directly to the model in this remodeled house, 

Upstairs the four bedrooms are all finished differently, three 
with various insulating and fiber board products and one with 
quarter-inch fir wallboard and plastic paint. Bedroom floors 
are clear, select No. 1 oak in all but one room where tempered 
hardboard was laid for public scrutiny. Random width plank- 
ing is on the living room floor, and 9x9 clear, red oak blocks 
in the entrance hall. 

The demonstration home was opened to the public one Satur- 
day noon following a newspaper announcement and by actual 
count 1,787 people inspected it by the next night. An average 
of 100 people go through the house each week. It is open all 
day and in evenings by appointment. 


Below: Left, old house bought by L. B. Warrick family from 
an estate; right, the same house improved with modern 
building materials 
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he Bucy-Ingram Co., Fort Worth, Tex., is one of the promi- 
nent yards of this rapidly growing city. In recent months the 
Realm has spent much of its time visiting lumber companies in 
smaller places, and it seems but right to look at a city yard. 
We'll tell the story mostly with pictures. 

Fort Worth, like all other cities, has many lumber compa- 
nies. They are of all kinds; big and little; well financed and 
shoestring ; service yards that carry the home buyer through 
on a package-sale basis, and cash outfits offering no service 
except delivery ; yards handling stock of the highest quality and 
yards specializing in blue punk that has to be put together with 
cement-coated nails and handled delicately if used in horizontal 
positions. Fort Worth has a yard for every local purpose and 
for every type of customer. 

This department called on none of the fly-by-night concerns 
whose life expectancy consists of a sawmill that will ship on 
consignment and of customers who don’t care so long as it 





President Ingram at desk in private office, which is paneled 
in ribbon-grain Oriental wood 





looks like lumber at a distance and in a poor light and will hold 
together until the wall paper is on. Maybe we should have 
gone to see them. They’re lumber yards; and while a large 
number are likely soon to join the snows of yesteryear (to be 
followed of course by an equally hopeful new drift) it’s a fair 
guess that at least a few will hang on and work their way up to 
stability and service. Such things happen, and no one would 


want it to be impossible. Any person who knows the industry 
knows that plenty of the currently strong companies had feeble 





Exterior of Bucy-Ingram Yard at Fort Worth, Tex. 
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and unpromising beginnings. While these mushroom yards 
may be a little different here in the Southwest, due to their 
special sources of supply, every city in the country has concerns 
measurably like them, operated on similar policies and scram- 
bling for essentially the same type of customers. Measured in 
percentages and in relation to the speed of city growth, they are 
present everywhere in about the same proportion. 

The Bucy-Ingram Co. of course welcomes all customers who 
are attracted by its type of doing business. Its policy is always 
quality trade. It handles some east Texas small-mill lumber, 
as most Texas yards do, for there are naturally proper uses for 


Z | 


conmsencccccctiiancccet: 





this lumber. And for that matter the term “small-mill lumber” 
isn’t very descriptive; for some small mills grade their lumber, 
and several of them, we understand, have modern dry kilns. 
The small-mill stock handled by Bucy-Ingram is all grade 
marked. But Wallace H. Shamburger called our attention to 
the fact that it is piled with the grade marks to the rear of the 
bin. There’s a reason for this. The marks mean a better 
quality; but this is for the benefit of the yard, in buying, and 
not to impress customers. 

“We sell this stock for what it is and for purposes it will 
serve,’ Mr. Shamburger said. “It has its proper uses and its 
customers. But in this yard we want trade-marked lumber to 
be a sign of quality; the mark of selected big mills. When we 
make use of the marks in making sales, they must be marks 
representing the quality for which this company stands.”’ 

Bucy-Ingram regularly stocks quantities of Wolmanized 
lumber and fence posts. Among other things this treatment 





Front of Bucy-Ingram order desk and walls behind it are 
done in knotty wood in the popular vertical type of paneling 
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Quality Trade Is Policy 
of Texas Yard 


Trade-Marked Products of Selected Big 
Mills Represent What Company Stands 
For, and Are Backed by Complete Ser- 


vice, Spotless Plant, Impressive Displays 


makes wood slow burning, and the posts will not catch from 
grass fires. In addition, of course, they do not decay. While 
the stock is largely southern pine, the company does handle 
many timbers in fir—long lengths and large sizes. 

This company operates a large planing mill that can turn 
out anything from the simplest frames to the most elaborate 
cabinets. Some special orders for interior work, ready for de- 





livery, were of as fine woods and of as good craftsmanship as 
you’d expect to see in any piano factory. While Bucy-Ingram 
does no jobbing in sash and doors, it carries bigger and more 
varied stocks for its own retail trade than do most average job- 
bing concerns. 

This is of course a “service” company; has its own draft- 
ing department and outside salesmen and handles the com- 
plete job of construction. 

The big office, described in this journal when it was built, 
a couple of years ago, is first and last a display as well as a 
business office. President Ingram’s private office is paneled 
in ribbon-grain oriental wood. The contractors’ room is fin- 
ished in magnolia. Mr. Shamburger’s 
office is paneled in yellow pine; very 
little finish but done with such skill that 
the wood is already mellowing in color. 
The depth and glow of this color make 
the office one of the most attractive in the 
entire suite; proving that yellow pine, 
correctly used, can be one of America’s 
fine finishes. The front of the order desk 
and the walls behind it are done in 
knotty wood in the popular type of 
colonial or cottage vertical paneling. 
Ceilings and part of the lobby walls are 
done in composition board. 





This drafting room is part of the 

Bucy-Ingram_ service organization, 

which carries the home buyer through 
on a package-sale basis 


‘ pine bought from a few carefully selected big mills. 
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Ceilings and part of the lobby walls are of composition board 


It’s a big company with vigorous and forward-looking poli- 
cies. The yard and mill look as though a Dutch housewife 
from Spotless Town kept house there. 


While we have the subject of lumber species in mind, to- 
gether with the peculiar type of Texas competition based upon 
it, we might mention a relatively small yard in a not too large 
town that meets the situation by selling nothing but longleaf 
This is 
the D. R. Sewel Lumber Co., of Jacksboro, Tex. Jacksboro 
is a farmers’ town, out on the edge of the cattle plains. But 
the truckers found it, and the blue punk flowed in. There are 





Here is stock of Bucy-Ingram Wolmanized fence posts; the 
company also handles Wolmanized lumber 





two reasons why Mr. Sewell went the whole figure to kiln 
dried longleaf. It gave him something to sell that the truckers 
didn’t handle; and the summers around Jacksboro get plenty 
hot and dry. Only good stuff will stay straight in this climate. 

Mr. Sewell told us of a board some 16 inches wide and prob- 
ably 16 feet long that a carpenter brought in. He’d salvaged 
it while restoring the old fort, built about 80 years ago in the 
Indian days. The carpenter intended for sentimental reasons 
to make a chest of it. All these years the board had been sea- 
soning in the structure of the army post, and it was perfectly 
flat and straight. The carpenter laid it on the outdoor scales 
platform, and the next morning it had a 2-inch cup. He 
turned it over, and the next morning it had an equal cup in 
reverse. Well, this board happened to be cottonwood; so it 
doesn’t prove much, since cottonwood isn’t used in construc- 
tion ; it’s smart to use the right species in the right place. 
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Canvasser Gets Leads For Salesman 


The Solie Lumber Co. of Janesville, 
Wis., has had a wide experience in can- 
vassing for prospects and conducting 
surveys of building needs along certain 
lines, notably roofing. The canvasses 
have been made at intervals when it was 
desired to push some given line or to 
stimulate a remodeling campaign. Surveys 
have been made in about the same way. 
Both have been so successful that it was 
decided recently by S. S. Solie, head of 
the company, to inaugurate a perpetual 
canvass. 

The sales staff was therefore increased 
by the addition of a woman with a long 
experience in door-to-door selling. Her 
particular personal qualifications gain her 
an audience with home owners in almost 
all cases. She sells nothing. The sole 
object of her calls is to get the attention of 


home owners so she can discuss building, 
home improvements, and home mainte- 
nance problems. She introduces herself, 
presents a pencil and a small magazine 
of interest to home owners to her pros- 
pect, then opens the subject with a view 
to getting a lead which she can record on 
a card specially prepared. 

The card she uses is reproduced here. 
On it she enters the name, address and 
place of business of the prospect, and 
whatever information she can get that 
will be useful to a salesman on a follow- 
up call. The cards are filed in the office 
under subject heads, such as roofing, 
siding, painting, insulation, remodeling, 
new home and others. After she had been 
at work several weeks, more than two 
hundred leads, most of which were prov- 
ing to be bona fide were in the files. A 





Texas, 


truthfulness. 





Timely Tip for Dealers 


Interesting methods of arranging storage bins in lumber sheds are seen 
by traveling members of the AMERICAN LUMBERMAN, but it is not every day 
that one of the troupe runs across a system of re-arranging bins. However, 





that is what is possible in the shed of the Bucy-Ingram Co. at Fort Worth, 


They might be termed “elastic bins” without stepping on the toes of 
The cross bearings in the bins can be removed to make the 
bins higher when extra large inventories are on hand. The ssaadatadnn: 
picture was taken when all of the cross members were in place. 








new salesman has been employed to follow 
the leads and convert them into sales, 
and both the salesman and the canvasser 
were more than paying their ways in a 
short time. 

Frequently the canvasser gets her lead 
for opening a conversation from a neigh- 





Name 
Address 
Employed 





Do you ¢ plate any home imp this year? 

Roof Siding Painting 

Insulation Remodeling 

Would you like to have our representative call on you? Now. Future 


Remarks: 











bor before she actually makes the call. 
Recently, a good size remodeling job was 
obtained in this way. 

“One unexpected advantage resulting 
from our canvassing program,’ said Mr. 
Solie, “is the opportunity we are getting 
to clear up misunderstandings. From time 
to time our canvasser picks up a complaint 
from a former customer. There are peo- 
ple who think they have been treated 
unfairly, and who choose instead of mak- 
ing a complaint to sit tight and hold a 
grudge. Our canvasser routs these out, 
and for the first time we learn of a dis- 
satisfaction that in some cases is of long 
standing. Knowing about it we are able 
to clear it up, and are thus able to regain 
former customers.” 





Plywood for Concrete Forms 


Called Good Market 


“There’s a big market for plywood in 
the contracting field if retailers go after 
it,” John A. Strasburg, retail lumber and 
fuel dealer in South Beloit, IIl., told an 
AMERICAN LUMBERMAN staff member. 
“T’ve been giving plywood to contractors 
for use as concrete forms just to intro- 
duce the idea to them. They are told 
that they can pay for it, if it is found 
practical and they like it. Every builder 
has come to the office after he has used 
the plywood forms three or four times 
and paid for the material and told us how 
pleased he was with the results.” 

Mr. Strasburg said that plywood forms 
are good for at least twenty-five jobs, if 
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the contractor follows advice on caring 
for them. He is told to oil the forms 
each time after they have been used to 
prevent the cement from sticking to them 
on the next job. Flushing oil can be 
bought from a filling station for a small 
outlay for the purpose. 

“Owners of new homes appreciate the 
smooth basement walls which result with 
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Wallpaper and Paints Are 
Added to Yard's Lines 


Advices from Greenwood, Miss., state 
that the Bornman Lumber Co., of Clarks- 
dale, Miss., is opening a paint and wall- 
paper store in Greenwood, having ac- 
quired suitable quarters in the way of 
store rooms in an existing building, which 


The new Mauldin 
Lumber & Builders’ 
Supply Co.'s plant at 
Clovis, N. M. The 


y NS yard, all under one 





plywood forms,’ the dealer continued. 
“We have had people tell us that they 
have saved from $50 to $100 in fixing 
up a basement recreation room by being 
able to attractively paint the walls instead 
of having to plaster or otherwise finish 
them to get a usable surface.” 





Public Comes Curious to Home 
Owners’ Fair 


The new yard of the Steamboat Lum- 
ber Co., Steamboat Springs, Colo., was 
opened to the public May 17 and 18 by 
means of a home owners’ fair. The name 
turned out to be the guess or unknown 
element that made the crowd curious to 
see what it was. Invitations were issued 
on a lumber-like paper. Registration 
cards were given each visitor, on which 
could be specified any building or repair- 
ing in which the registrant might be 
interested. 

To familiarize the public with late 
developments in building and remodeling 
was the main object. Representatives of 
various manufacturers and jobbers were 
on hand at all times to give those inter- 
ested the benefit of their experiences with 
problems similar to those presented, and 
to offer suggestions. Information was 
available on the financing plans offered 
by FHA for various types of building. 
Many items of entertainment, with spe- 
cial prizes for the ladies and children, 
were provided. i 

H. W. Leonard, manager of the 
Steamboat Lumber Co., spent several 
months in preparing for this Fair and 
he believes that it will have valuable re- 
sults. Mildred Horn and Floyd Poole 
assisted Mr. Leonard with arrangements. 
C. W. Richardson and Carl Nelson, of 
the Sterling Lumber & Investment Co., 
Denver, Colo., were in Steamboat Springs 
for the opening and spoke enthusiasti- 
cally of its success. 


Re roof, resembles a 
oe ‘ large airplane hangar. 
Painted white, with 
lettering in black, it 
stands out prominent- 
ly, and its out-of-the- 
ordinary construction 
gives the firm a lot of 


publicity 


have been modernized and attractively 
decorated for the new enterprise. 

In the new store, the Bornman firm 
will handle nationally known brands of 
paints, wallpaper, builders’ hardware, 
glass, and various decorative and gift 
items in chromium and other metals. It 
will be especially equipped to do spray 
painting, and plantation work. An initial 
carload shipment of paint has already 
been received, and there is every indica- 
tion that the new store will do a large 
business right from the start. It will be 
under the management of E. F. Born- 
man, Jr., with C. E. Knox, formerly of 
Dyersburg, Tenn., assisting in the man- 
agement of the store. 





Dealer Uses New Home as 
Demonstration 


G. F. Bair, who operates a retail lum- 
ber yard and sawmill under his own 
name in Dowagiac, Mich., was a busy 
fellow on a recent morning when a rep- 


The home which G. F. 
Bair, lumberman at 
Dowagiac, Mich., is 
building for his family 


resentative of this publication stopped to 
learn what was new. Not only was he 
directing the business but supervising the 
finishing of a new home for his family. 
The Bair house is of tempered mod- 
ernistic architecture which is pleasing to 
the eye both inside and out. Its design 
is original with the owners. Large in 
overall dimensions, the dwelling contains 
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five rooms and a full basement, and has 
a double attached garage at the rear. 
Twenty-four inch red cedar shingles 
cover the outside walls and had been 
given a first coat of aluminum paint at 
the time of our call. Corner windows 
divided horizontally provide light for the 
large living room which is entered from 
the open porch seen in the picture. 

The garage is fully sealed inside with 
fir plywood, and has overhead doors 
manufactured by the Crawford Door Co. 
An unusual thing about the garage is 
that there is entrance to the right-hand 
stall in the front and to the other half 
from the rear. This arrangement per- 
mitted a double garage to be attached 
without extending an unattractive dis- 
tance out from the house. 

When Mr. and Mrs. Bair decided to 
build a home, it was regarded partially 
as an advertising venture. They wanted 
to demonstrate to townsfolk how much 
house could be secured for $4,000. The 
surprising thing about this figure is that 
it includes nearly $1,000 worth of plumb- 
ing, oil heating equipment, and air con- 
ditioning, according to G. E. Mead, man- 
ager. It has been visited every day since 
construction started by prospective build- 
ers who have become enthused over their 
own chances of owning a home after see- 
ing the high quality house procurable for 
a small investment. 

It was learned that materials for 20 
cottages at lakes near Dowagiac had been 
supplied by the company up until the 
time the writer visited the yard. The 
average job calls for between $400 and 
$500 worth of materials, according to 
Mr. Mead. The business has been secured 
as a result of one satisfied cottage owner 
telling a friend about the treatment re- 
ceived at the Bair yard. 





New Retail Plant Is Taking Form 


SANDUSKY, OHI0o, June 24.—The at- 
tractive new building which will house 
the Sandusky Lumber and Supply Co.— 
ground for which was broken a couple 


— ae 


of weeks ago—is rapidly taking form. 
The new concern is purely a local estab- 
lishment, owned and managed by Merle 
J. Stahl, of Fremont, Ohio, where he has 
been sales manager for the Gordon Lum- 
ber Co. for some ten years, prior to 
which he was identified with the Hixon- 
Peterson Lumber Co., at Toledo. 

The new buiding will be 112 by 28 
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feet, of modified Southern Colonial de- 
sign, adapted to industrial use. Interior 
of the offices will be finished in knotty 
white pine, given modernistic treatment. 
There will be two large display windows. 





To Work with Dealers on 
Redwood Promotion 


San Francisco, CAiF., June 22— 
Naming Kenneth Smith to the important 
post of executive vice president, Leonard 
C. Hammond, president of the California 
Redwood Association, recently outlined 
the promotional objectives of that organ- 
ization for the coming year. 

“Promoting the sale of a wood, the un- 
usual qualities of which suit it for a num- 
ber of specialized uses,” he said, “is es- 
sentially a job of rendering a close and 
helpful service to the dealers who handle 
it. In order to make the merchandising 
work of the association most practical 
from the dealers’ point of view, the board 
of directors has appointed a man whose 
long work with retail lumber sales has 





Kenneth L. Smith takes charge of merchan- 
dising redwood from dealers’ point of view 


eminently prepared him for the task.” 
Smith’s appointment took effect July 
1. He was formerly secretary-manager 
of the Lumber & Allied Products Insti- 
tute of Los Angeles, composed of the 
retail dealers in that market—one of the 
largest in the country. In that capacity, 
and previously as sales manager of E. K. 
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Wood Lumber Co., Los Angeles, he ac- 
quired an intimate acquaintance with the 
problems of the retailer. 

The California Redwood Association, 
which he now directs, is composed of 
seven large-scale producers of redwood 
lumber, Dolbeer & Carson Lumber Co., 
Hammond Redwood Co., Hobbs, Wall 
Lumber Co., Holmes Eureka Lumber 
Co., Monterey Bay Redwood Co., The 
Pacific Lumber Co. and the Union Lum- 
ber Co. 


Hold Housing Guild Schools 


Housing Guild schools are now being 
held in Muncie and Indianapolis, Ind., 
conducted by Johns-Manville district 
salesmen. The courses are designed to 
improve the functioning of local Guilds. 
Approximately 90 dealers and salesmen 
are attending each of the schools, which 
hold sessions one night each week. The 
two schools will have a combined gradu- 
ation in July, at which A. A. Hood, 
director of the National Housing Guild, 
will speak. 





Creates New Storage Yard and Piling System 


Vincent Wardein of the Ginter-War- 
dein Lumber Co., Alton, IIl., is a man 
who objects to having his picture taken, 
does not disclose his age, and is justly 
proud of his children and his eighteen 
grandchildren. 

Nominal, and in a large measure, actual 
head of the company, Mr. Wardein 
is a working man whose major interest 
is improving the appearance and efficiency 
of the lumber yard. Recently, on a warm 
afternoon, an AMERICAN LUMBERMAN 





ferring the pieces to a hand truck, and 
stacking them in bins. One of the three, 
and by far the most active, was an elderly 
gentleman, with a heavily bandaged wrist. 
On seeing the visitor, the elderly man 
detached himself from the other two, and 
inquired: “What’s troubling you?” 
While few would have suspected that 
the questioner, dressed in heavy working 
clothes, and working as any industrious 
yard man would, might be the head of 
so large an enterprise as the Ginter- 


“Well,” said our erstwhile yard man, 
whom you have correctly guessed was 
Mr. Wardein, “that’s me. What can I do 
for you?” 

The points of interest were the manner 
in which the yard had been constructed, 
and the method of piling lumber in it. 
Until a few years ago the site was swamp 
in the bottom lands of the Mississippi 
River. Mr. Wardein saw a chance to 
pick up the land at small cost, and to fill 
at an added cost which would still be far 


Illustrating method of stacking lumber in bins as devised by Vincent Wardein, Ginter-Wardein Lumber Co., Alton, Il. 


representative entered the company’s large 
lumber storage yard to inquire about the 
location of the office and mill, which, it 
developed, were located two blocks away. 
In the yard were three men busily en- 
gaged in unloading a car of lumber, trans- 


Wardein Lumber Co., our representative 
is no neophyte in the newspaper business, 
and is always prepared for anything. He 
replied that up to that moment he was in 
no trouble, but expected to be if he did 
not locate a Mr. Vincent Wardein, 


below the cost of the same size property 
at a higher elevation. The purchase was 
made, and after some negotiation, work 
was started in the course of which sand 
fill from the river was pumped to the site, 
and its elevation raised 20 feet. The site 
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occupies an area equivalent to a whole 
city block. With the new land built to a 
safe elevation above the river’s possible 
rise, new and completely modern sheds 
were constructed. 

Creating the land, building the sheds, 
and devising his own system for piling 
lumber in them is the project which makes 
an active man of Mr. Wardein, whose 
age a conservative guesser would place at 
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not less than seventy years. 

Explaining his physical activity, he said, 
“T can take a few minutes to show you 
around here, but for any real information 
you will have to see my son Joe at the 
office. I have been slowed down a little 
with a sprained wrist, but I have to keep 
busy. I’ve got a lot of work to do here 
yet, and I want to get it done before I 
get too old.” 
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The lumber piling system designed by 
Mr. Wardein is best described by the 
photographs on opposite page. Base. on 
which the stacks rest are specially cut 
for diagonal flat piling. The side supports 
consist of three sets of four 2x6 planks. 
Each bin is labeled with the size and 
species of lumber in it. About two-thirds 
of the lumber in the yard is piled in this 
fashion, 





Novel Window Display Features 
Small Home and Grass Lawn 


Complete in every detail, including pa- 
per on the interior walls of a miniature 
house, and real grass on the lawn, is the 
window display in the sales room of C. A. 
Parrish & Co., Inc., retail lumber and 
building material dealers of Spencer, 
W. Va. 

The purpose of the display is to ad- ~ 
vertise the company’s home _ building 
service, which takes care of all of the 
customers’ requirements from financing 
through actual construction, the latter 
being done by selected and approved con- 
tractors. The display is only one of sev- 
eral channels through which promotion 
is projected. The company, operating 






counties 
newspaper 


several 
uses 


through 
Spencer, 
continually, and is achieving success in 
the package sale of homes. 


adjacent to 
advertising 


The window display rests on a long 
table near the front window. It is built 
in a galvanized sheet metal box five feet 
long, two feet six inches wide, and two 
inches deep. The box is filled with ordi- 
nary, unfertilized soil, and space is pro- 
portioned to include the miniature house, 
and both front and rear lawns. The 
house was made by one of the yard men 
on a one-half inch scale. It is complete, 
with all interior partitions; and the roof, 
covered with asphalt shingles, is remov- 
able. All interior walls are finished with 
wallpaper. 

Of particular interest is the real grass 
growing luxuriantly on the lawn sur- 
rounding the house. It was sown with 


| iB Bete 
ese andl 


ordinary seed in unprepared soil, and 
while it is watered often, the only light 
it receives is the sun’s rays filtered 
through the plate glass window. All of 
the vegetation in addition to the grass is 
real, and was selected, arranged and 
planted by Mrs. Parrish. 

In one corner of the front yard is a 
small cactus garden, while at the front 
of the lawn in the center, begonias are 
in blossom. More cactus near the house, 
and a small pine tree complete the front. 
The rear lawn has several miniature 
trees, a rose trellis, a rock garden and a 
fish pond. Looking through the window, 
the far corner of the rear lawn is 


yo OMA #4! 


Planned with unusual 
care as to detail is 
this attractive win- 
dow display of C. A. 
Parrish & Co., Inc. 


equipped with a fence, including a gate. 
Mrs. Parrish made the fence and its gate. 

“The display has attracted a lot of at- 
tention,” said Mrs. Parrish, “much more 
than we thought it would. I made it orig- 
inally, although not as complete as it is 


One of the small 
homes under con- 
struction by C. A. 
Parrish & Co., Inc., 
mostly ranging in 
price from $2,500 to 
$5,500, with a few 
higher 





This brick house situated between two store 

buildings is set back from the sidewalk 

some 25 feet, giving privacy, and better 
light at the rear 


now, for a garden show. When the show 
was over it seemed that we might use 
the display here in the store.” 

The company has a number of small 
homes under construction and completed 
in Spencer. These range in price from 
$2500 to $5500 and some higher. One 
of the most unusual homes is a two-story 
structure near the heart of town, situated 
between two stores, and set back some 25 
feet from the sidewalk. It is a_ brick 
colonial building, thoroughly modern in 
every respect. Setting it back from the 
sidewalk gives needed privacy, and pro- 
jects the rear beyond the rear of the flank- 
ing stores to provide light. 

“We create our own house plans,” said 
Mrs. Parrish, “or make changes in stock 
plans. Financing is done through the lo- 
cal building and loan associations.” 


bd 
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Montana Yard Modernizes 


A building show featuring the open- 
ing of the remodeled Monarch Lumber 
Co. yard at Glendive, Montana, was so 
well organized and publicized by Man- 
ager Al Ralston and his assistant, George 
Rockne, that over 2,000 adults living in 
and around the little city of 4,600 people 
registered their attendance. 

Of even greater significance than mere 
attendance of that number of visitors is 
that 825 of them signed cards indicating 
that they were interested in remodeling 
their present homes or building new 
ones. As each individual registered he 
was given a card which he was obliged 
to have punched at the booths of each of 
the 19 exhibitors, and on which he was 
requested to indicate any building need 
or contemplated improvement. Exhibi- 
tors included manufacturers whose lines 
are carried in the yard, and local sub- 
contractors and retailers of home fur- 
nishings and equipment. 

In preparation for the show, Mr. Ral- 
ston constructed 14 booths, four feet by 
eight feet, along the driveway of the lum- 


ber shed. Promptly on Friday noon, the 
day before the show, all business ceased, 
and the premises were turned over to 
the exhibitors for preparation of their 
booths. The show opened at ten o’clock 
on Saturday morning and continued until 
ten o'clock that night. Among the fea- 
tures of the show was a series of nail 
driving contests. All visitors were eligi- 
ble for the contests, which continued 
throughout the day. The opening event 
was a contest between the fire depart- 
ment and the police department. The 
closing contest, held at seven o’clock in 
the evening was open only to members 
of the local carpenters’ union. 

Pictures on this page show the yard 
before and after it was remodeled. The 
old cement block front of the structure, 
while in good physical condition, was 
deemed by the management to be no 





Left:—Front of yard with modern 

lines and a new stucco front. Right: 

— Front of yard with old cement 
block before remodeling 





longer expressive of the kind of business 
being conducted. The yard, a completely 
equipped building store, pursuing a thor- 
oughly modern merchandising policy 
needed an appearance compatible with 
the service it was rendering the town, 
and illustrative of the use, application 
and desirability of modern building ma- 
terials. Parapet walls were carried out 
with wing effects on the roof, and minor 
changes were made in the lines to create 
a modernistic effect. The entire front 
was then covered with a coat of stucco. 

The main entrance was changed from 
the corner to a more centralized position. 
A marquee across the front carries the 
name of the company in block letters, be- 
hind which are four spotlights pointed in 
different directions to create a shadow 
effect at night. A four foot by five foot 
glass block window was installed in the 
front near the corner and a new overhead 
door was placed at the entrance to the 
shed. 

Immediately behind the office is a 
room, treated with insulating building 
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board, and equipped with gas heat to 
provide comfortable quarters for work- 
men during the winter months. This is 
a glass room. Extending from the glass 
room to the rear end of the shed is a 
store room equipped with window racks, 
door racks and other facilities for stor- 
ing frames. The room is lined with ply- 
wood as a dust-proofing measure. 
Across the back wall of the large dis- 
play room, and in plain view of passers- 
by on the street, are shelves recessed in 
the wall, and concealed behind paneled 
doors. The doors are gray with red 
trim, a striking combination at night with 
fluorescent lighting. In the center of 
the wall is a large open shelf with mod- 
ernistic shelves flanking it. The back- 
ground of this central feature is ply- 
wood, finished in natural grain and varn- 
ished. The cabinet doors contain neatly 
mounted hardware samples, paint brushes 
are mounted on the plywood back of the 
central shelf, and the small modernistic 
shelves contain mounted hardware sam- 
ples. Beneath the counter, which con- 


tains literature, is a series of self-feed- - 


ing nail bins. 

The side wall contains recessed open 
shelving to the same height as the hard- 
ware shelves. The backing of the shelves 
is plywood as are the front and sides 
of the paint sales counter in front of 
them. The space of about two and one- 
half feet from the top of the shelves to 
the ceiling is finished in several tones of 
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insulating plank. Trim on both walls is 
red moulding. 

The other wall is finished with the 
same type of insulating plank and in the 
center is a colonial knotty pine fireplace 
equipped with a gas unit. In front of 
the fireplace is a small table containing 


Rockne, 





plan books and building material litera- 
ture. Two chairs are provided for the 
convenience of customers. The floor is 
varnished maple, and the ceiling is pan- 
eled insulating board. A _ public rest 
room has been installed. 

Mr. Ralston’s private office has walls 
plastered from the wainscot up, with 


Left: — George 
assistant 
to the manager. 


Right:—Al Ralston, 
manager, Monarch 
Lumber Co. yard, 
Glendive, Mont. 
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plaster cove moulding at the ceiling 
joints. The ceiling is plastered in at- 
tractive Travertine style. The floor is 
No. 1 and No. 2 common oak, illustrat- 
ing what can be done with inexpensive 
oak. A mantel extending clear across 
the north wall of the office contains a gas 





burning fireplace, book 
shelves. 

No small part of the success of the 
opening and the show was due to Mr. 
Ralston’s ability to enlist the full co- 
operation of town and county newspa- 
pers. The local daily carried items each 
day for a week before the show opened. 


flanked by 


Follow Mill’s Policy, Commission Men Advised 


LouIsviLLE, Ky., June 24—The re-election 
of Maurice W. Grundy, New Orleans, La., 
president, Frank E. Bibb, 2nd vice president; 
M. P. Klumph, Cleveland Heights, secretary- 
manager, and the election of Harold A. Crane, 
Baltimore, Md., as 1st vice president, ended 
business sessions of the 14th annual convention 
of the National Association of Commission 
Lumber Salesmen held here June 13 and 14. 
The entertainment session was held the night 
of June 13. 

President Grundy’s report indicated that 
the past year had been one of the best from 
standpoint of promotional work, increase in 
membership, and financially. During the year 
the association had found it necessary to revise 
portions of the by-laws, as well as the code 
of ethics to comply with the present interpreta- 
tion of the authority under which the asso- 
ciation operates. 

In closing his address concerning the past 
year, Mr. Grundy stated: “As commission 
salesmen we must keep our record clear in 
all matters pertaining to the distribution of 
the several species of lumber and timber prod- 
ucts. We must at all times remember that 
we are the representatives of the best mills, 
the dependable manufacturers, and that we cater 
to the trade operating on the same basis. ~Be- 
ing the ‘in-between’ of the producer and retail 
dealer, our position is that of an ambassador 
and it’s our stock in trade to truthfully and 
conscientiously do the job. 

Frank Bibb, 2nd vice president, reported for 
the membership committee. While the year 
had been satisfactory as to new members, there 
had been a loss through death, resignation, etc. 
to offset gains, and the year ended with ap- 
proximately the number enrolled at the begin- 
ning. Reports from committees on distribution, 
trucking, regaining lost markets, manual train- 


ing projects, and directors’ activities were re- 
ceived. 

In the matter of distribution no action was 
taken; recommendation is to adopt as individ- 
uals the distribution policy of each mill rep- 
resented rather than as an association. 

The highlight of the convention speeches was 
that of Dr. Wilson L. Compton of the National 
Lumber Manufacturers Association. He stated: 
“All business is getting more complicated—and 
the traveling is a bit harder than a year ago 
when you met in Memphis, but there is no need 
to give up. Americans are proud of America 
and will keep it clear of entanglements. We 
would rather steer clear of anything that would 
make any of us other than justified in the state- 
ment America leads in all lines. While war 
has and will continue to change conditions 
under which the world moves along, we must 
not see just a dark picture. Our branch of 
the general industry of America is forging to 
the front in a way not known in the past, due 
to a larger order file for our manufacturers, 
a better balanced stock in the hands of the 
retail dealers, an understanding between the 
two, the greatest contract file for new homes 
costing between $2,000 and $5,000, and with 
the preparedness program centering on lumber 
for construction of warehouses, hangars, CCC 
camps, army and navy buildings, and to fill 
the needs of the air ministry. We are in a 
good position if we hold“ourselves in readiness 
for the natural trend of events.” 


Industry's Permanency Cited 


The Friday session was given over to the 
National Forest Products Sales Congress, with 
President Grundy speaking on “Servicing and 
Selling—Sales Promotion.” Professor A. E. 
Wackerman, who teaches forest utilization .in 
Duke University, Durham, N. C., in his dis- 


cussion of “Constructive Selling Promotes Per- 
manent Lumber Industry” pointed out the need 
for conservation of our forests, but showed 
that selective selling and selective cutting will 
provide a continuous supply of saw logs. 

Hal B. Alston, director, Durable Woods In- 
stitute, New York City, talked about “Lumber 
Selling Methods.” He directed the thinking 
along the line of being prepared to sell lumber 
along the same lines as substitutes for lumber 
products are prepared. Mr. Alston advised 
them to know their forests from which the 
lumber is produced, the mills producing, the 
manner in which mills do business, the sales 
methods of the sales managers, the needs of the 
trade, and the needs of the country. 


Retail Secretary Speaks 


“Through the Eyes of the Retailer” was the 
subject of the address of Don Campbell, secre- 
tary Kentucky Retail Lumber Dealers Asso- 
ciation. With little effort the speaker devel- 
oped the shortcomings of the manufacturer, 
wholesaler and the salesmen in plugging for 
themselves and placing the responsibility for 
all the ills of the industry upon the shoulders 
of the other branches. The retailer, according 
to the speaker, has kept the faith, delivered 
the goods at all times, and held in line the 
unruly element in the other branches of the 
industry. Finally, Mr. Campbell suggested that 
the program of the retailer be supported to 
eliminate the fellows who sell car lots or less 
or greater quantities to anyone not a retailer. 

The concluding address of the convention was 
by Dr. Charles C. Smith of the National As- 
sociation of Manufacturers, Chicago. The 
theme of Dr. Smith’s address was patriotism, 
and he urged his listeners to be prepared to 
protect the rights which were established by 
their forefathers. 
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Facsimile Newspaper 
ls Novel and Effective 
Advertising Medium 


On January 1, 1927, there appeared 
on page two of the Fremont ( Neb.) Daily 
Tribune a two column width display 
advertisement which imitated newspaper 
makeup and carried as the banner head 
the title, “Fremont Knot Hole.” Since 
that time the Fremont Knot Hole has ap- 
peared every Saturday afternoon in the 
columns of the Fremont Daily Tribune. 
Such a record of long term advertising is 
very unusual, but during that time 
Luehrs-Christensen Lumber & Coal Co., 
which is responsible for the Fremont 
Knot Hole, has developed a tremendous 
reader interest that has repaid it for the 
cost of the advertising. 

R. A. Luehrs is manager and editor of 
of the Fremont Knot Hole, and A. P. 
Christensen is secretary-treasurer. Due 
to the efficient service which has been 
rendered by the staff of the Knot Hole, it 
has not been necessary to make any 
changes. As noted, a feature of the Fre- 
mont Knot Hole is its miniature news- 
paper facsimile. The items are presented 
in an interesting and newsy way. 

The reader gets the information here 
so that whenever roofs are _ being 
talked about, materials the yard handles 
are mentioned. Insulation, too, gets the 
same treatment, and mixed along through 
these items that are nationally advertised, 
Luehrs-Christensen inserts short stories 
about the completeness of their stocks, and 
interesting items on building materials for 
a new garage, sun parlor, porch and sug- 
gestions for a new home, remodeling, re- 
pairing, modernizing. 


Like spice that is used to season food, 
they mix clever yarns, usually in dialogue, 
in with the selling items. As a result, 
there are people who turn to page two 
of the Saturday issue of the Fremont 
Daily Tribune before they read the rest 
of the paper. Jokes that appear in print 
are always passed on by mouth and “I 
saw it in the Knot Hole,” has a definite 
advertising value for the firm. 

Mr. Luehrs and Mr. Christensen of the 
Luehrs-Christensen firm know from ex- 
perience the value of an established adver- 
tising schedule. Like a trademark, con- 
tinued displays, similar in style, alike in 
balance and with sameness of position 
become fixed in the minds of all people in 
the trade territory. 

Located on lower Main Street in Fre- 
mont, Nebraska, a city of nearly 12,000 
population, this firm has a fine opportunity 
to keep its two modern show windows 
active. This spring as the fishing season 
opened, one glimpsed a beautifully lined, 
16-foot scow all ready for the waters of 
the nearby lakes; wren houses were artis- 
tically displayed, as were trellises for the 
yard and garden, fencing materials and 
dozens of timely suggestions, all of them 
items that add a little zest to the home 
and to living. 

The window displays tie in with the 
copy of the Knot Hole. And one helps the 
other. Luehrs and Christensen believe in 
the merit of suggestions that are timely. 
They, at all seasons of the year, keep in 
mind the problems of their clients, and 
they keep attuned to the new things of 
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A Scot ‘who was 
somewhat shocked in 
discovering that his 
fellow workman car- 
ried his wife's false 
teeth in his pocket 
inquired the reason, 
and Sandy calmly 
replied: “I have a 
suspicion that she 
eats between meals.” 
Fresh cement is very 
essential] to a good 
concrete job. So be 
sure to see us when 
you need cement. 
There is nothing 
more annoying than 
a concrete sidewalk 
or foundation that 
didn't “jell.” 


There are two seas 
in Palestine, both fed 
by the same river. 


dead; the other is 
sweet and living. 
What makes the dif- 
ference? One re- 
ceives and gives; the 
other receives and 
k e e p s.—Shining 
Lines. 

The office boy wants 
to know why the 
banks keep their 
doors locked on 
Washington's birth- 
day, if he was so un- 
usually honest. 


Many wives could 
perhaps. make the 
bread their mothers 
used to make, if their 
husbands could make 
the dough their fa- 
thers used to make. 


Before you plan that 

new home, be sure to 

consult with us about 

newly developed ma- 
rials. 


One is brackish and | terials. 





Beg Your Pardon 
What runs and runs 
but never gets any- 
where? A clock. 


Why should a man 
who stutters travel 
by freight? Because 
he can’t express him- 
self. 


What sort of dog has 
less than four legs? 
Hot dog. 


I locked the door and 
windows of my house 
when, I went to 
town. When I got 
back I had lost the 
key. How did I get 
in? I walked around 
and around the house 
until I was all in. 


If calfskin makes the 
best shoes, what 
kind of skin makes 
the best slippers? 
Banana skin. 


What has eight feet 
and sings? A quartet. 








LUEHRS-CHRISTENSEN 
LUMBER AND COAL CO. 


TELEPHONE 12 











Reproduced above is one of the issues of 

the Fremont Knot Hole. These facsimile 

newspapers feature the materials handled 

by yard, and also humorous and philosoph- 
ical comment 


the day, recent ideas in building, rebuild- 
ing and remodeling. And they offer their 
services and their knowledge in an ad- 
visory and counseling capacity. As one 
item ‘in the Knot Hole reads, “Before 
you plan that new home, be sure to con- 
= with us about newly developed mate- 
rials.” 


This firm is just as interested in the 
problems coming from the countryside as 
it is in those of its nearer neighbors in 
town. As stated in one issue of the Knot 
Hole, “A drive in the country these days 
reveals many very substantial homes that 
are crying for modernization. It is a fact 
that home improvements have not kept 
pace with machinery equipment. The 
farmer’s wife is now asking for modern 
conveniences, and justly so.” 

Small items are not waved aside here. 
They write about them in the weekly 
Knot Hole. MHere’s one, “Porch and 
garden trellises, very attractive, well made, 
and they add so much to the appearance 
of your home. Wide variety of designs 
at very reasonable prices. Phone 12.” 


Shown here is the yard and office of Luehrs-Christensen Lumber & Coal Co. The two windows which can be seen on the first floor of 
the building nearest the camera are used for displays that tie in with copy that is currently featured in the Fremont Knot Hole 
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Despite Location-- 
Salesmanship Wins 


Floyd’s Lumber and Supply Co., 
Huntington, W. Va., is located about 
200 feet off a main highway near the edge 
of the city. It is not easily accessible, and 
display space is practically non-existent. 
Low overhead is the immediate result, 
and were it not for expert salesmanship, 
small volume would be the final result. 

Constructively aggressive selling, how- 
ever, brings the company a good volume 
of small cash sales and so. many “pack- 
age” home jobs that the only real problem 
in this phase of the business is that of 
scheduling the business so that there are 
not more jobs under way at any time than 
the personnel can handle efficiently. 

“We try to keep the number of jobs 
on hand between seven and twelve,” said 
Harry D. Floyd, the owner. “Right now 
we are not making any effort to sign 
contracts for new homes. The backlog 
of business we began selling operations 
on some time ago is bringing us all we 
can handle. Keeping this business spread 
out so that we do not get overcrowded 
is the only trouble we have. 

“We could, of course, let ourselves get 
beyond twelve projects under way at a 
given time, but that would mean increas- 
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ing our overhead. The way we are going 
now we can give our customers the kind 
of service that makes them send us new 
prospects, and as long as we can go along 
with a good volume at a fair profit there 
is no use in taking the added risk that 
often comes with expansion. 

“The service we give our customers on 
their new building needs is complete, 
from aid in selecting a building site, and 
financing the operation, up to and includ- 
ing giving them the key to the finished 
home, complete except for furnishings.” 

Recently, Mr. Floyd built a residence 
within easy walking distance of the down- 
town district, and liked it so well he 


.sand dollars. 
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Front view and floor 
plan of home built ; a 
by Floyd's Lumber - — 
& Supply Co., Hunt- r 
ington, W. Va.; oc- 
cupied by Harry D. 
Floyd, owner of the 
firm 


moved into it himself. A photograph and 
floor plan of the residence are shown 
here. It is on a lot valued at one thou- 
In addition to the main 
floor, there is a basement under the 
kitchen and dining room, and a large un- 
finished space above the first floor. The 
space above with clear eight-foot head- 
room is large enough to provide three 
bedrooms. Improving the space in that 
way would make the house an eight- 
room structure. 

Walls are of used brick, and the roof 
is asphalt shingles. An offer of $9,000 has 
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been received for the building. 

“The houses we do,” said Mr. Floyd, 
“range in price between $3,500 and 
$8,500, probably averaging about $6,000. 
We have no work crews of our own, 
but sub-contract all parts of the jobs, 
having the carpenter contractor act as 
superintendent. 

“We have just started a little house to 
sell for $3,500. It has five rooms and a 
bath, the bedrooms being upstairs. It 
includes a kitchen-dinette eight feet by 
eleven feet. The garage is located be- 
neath a sun deck.” 


Reorganization Details Are Announced 


St. Louis, Mo., June 24.—The stockholders 
of the Simmons Hardware and Paint Corp., at 
a meeting on June 21, voted by a substantial 
majority to declare effective the contract pro- 
viding for the sale of the assets of the Simmons 
Hardware Co., the Mound City Paint and Color 
Co. and the Simmons Warehouse Co., to the 
Shapleigh Hardware Co. 

On July 1, L. E. Crandall, former president 
of the Simmons Cos., will be associated with 
the Shapleigh Hardware Co. in the capacity 
of vice president. Burton F. Connolly, a di- 
rector of the Shapleigh Hardware Co. and ac- 
tively associated with the company for many 
years, has been elected assistant secretary. 

The Shapleigh Hardware Co. has leased the 
premises occupied by the Simmons Co. and 
other buildings adjacent, and will move its of- 
fices and merchandise stock to Ninth and 
Spruce Sts. Operations, with all buildings con- 
necting, sufficient railway trackage, parking 
space and facilities for trucks, will simplify 
handling problems and benefit customers. 

Trade-mark lines featured by the Simmons 
Cos. will be continued. Lines for which a 
profitable demand has been established, not 
heretofore carried by the Shapleigh Hardware 
Co., will be continued. The Mound City Paint 
and Color Co. will operate as under former 
Simmons management, and the Simmons Paint 
lines will be sold as heretofore. The Simmons 
promotion department will join Shapleigh. 

Over one hundred former Simmons salesmen 
and a great many of the Simmons office and 
warehouse personnel will be employed. 

Beginning July 1, representatives will present 
these combined lines through the medium of a 
new Salesmen’s Catalog which includes both 
Shapleigh’s complete lines and the principal 
lines of the Simmons Hardware Co. 

It is expected the business will enjoy the 


good will and trade possessed by the Shapleigh 
Hardware Co., and the principal lines of the 
Simmons Co. The announced aim is to serve 
the trade in the same satisfactory manner that 
has characterized the history of both compa- 
nies. 

Mr. Crandall was first connected with Sim- 
mons Hardware Co. in 1907, as a traveling 
salesman, and his work speedily brought recog- 
nition of his ability. He was made salesman- 
ager for Illinois, Iowa, Indiana and Wisconsin, 
and became a vice president and general sales- 
manager. When the Simmons Hardware Co. 
was purchased by the Winchester Repeating 
Arms Co. in 1922, Mr. Crandall was made vice 
president in charge of operations of the Sim- 
mons division in New Haven. In 1924 he be- 
came vice president of the Wickwire-Spencer 
Steel Corp. 

In 1929 he became associated with John 
Nickerson & Co., bankers, of New York, as 
resident manager of their Washington branch. 
He returned to Simmons Hardware Co. in 1930, 
becoming vice president and general manager. 
In December, 1932, he was elected president 
of the Associated Simmons Hardware Co. In 
1933 he became president and trustee of the 
Associated Simmons Hardware Co. At the 
time of the reorganization in 1934, he was 
re-elected president of the Associated Simmons 
Hardware Co. 

B. F. Connolly entered the employ of the 
Shapleigh Hardware Co. in 1910, and has been 
with this company continuously, except while 
serving overseas in the World War. He started 
as a price clerk and in 1919 became manager 
of the billing department. Later, as their in- 
dustrial engineer, he had the unique experience 
of working in every department of the busi- 
ness. In January, 1931, he was elected a mem- 
ber of the board of directors. 
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Capital Plans Defense Housing 


Low Rental Mass Housing for 
Defense Workers Authorized 


Just before recessing Saturday for the Na- 
tional Republican Convention, Congress passed 
enabling legislation which, in connection with 
the national defense program, authorizes the 
War and Navy Departments and the United 
States Housing Authority to co-operate in 
making housing available to persons engaged in 
national defense activities. The legislation as 
enacted made no provision for funds, and in- 
quiry brought the information from the United 
States Housing Authority that the money for 
carrying out the defense housing plan would 
have to come out of the $800,000,000 appropria- 
tion now pending in the House. This legisla- 
tion has passed in the Senate. So called Title 
2 was attached to the Senate bill on Friday, 
June 21; the bill went to conference on Satur- 
day, June 22, and was adopted by both the 
House and Senate as a conference report that 
same day. According to Frank Carnahan, sec- 
retary of the National Retail Lumber Dealers’ 
Association, this legislation marks a further 
intrusion of the Government in private indus- 
try. 

When the conference report was before the 
House, the chairman of the House conferees 
made the following statement: 

““On amendments No.s 35 to 40, inclusive, 
comprising all of Title II of the Act: Provide 
for housing for military personnel (except off- 
cers) and for civilian workers under the War 
and Navy Departments and for workers in na- 
tional defense industries, including their fami- 
lies. The two defense departments and the 
United States Housing Authority are author- 
ized, jointly and severally, to provide such 
housing wherever needed by our rapidly grow- 
ing defense program. No funds are provided, 
but any funds available to U.S.H.A. may be 
used. All projects will be subject to the ap- 
proval of the President and a determination 
by him that an acute shortage of housing ex- 
ists in the locality which impedes the national- 
defense program. Low rentals will be charged, 
within the financial capacity of the workers, 
and in the case of the War and Navy Depart- 
ments, the rentals reserved will be sufficient to 
return to the U.S.H.A. the cost of the project. 
Projects now under construction by U.S.H.A. 
may be devoted to the national defense pro- 
gram. The existing 450 public agencies lo- 
cated in all parts of the country will be utilized 
in expanding housing facilities. Recruitment 
of personnel is already being hampered by lack 
of housing at many places, including the Pan- 
ama Canal, Hawaii, Charleston, S. C., Vallejo, 
Calif. etc., and in the vicinity of isolated indvs- 
trial plants. The Housing to be provided is not 
only urgently necessary during the present 
emergency, but will thereafter represent per- 
manent assets to the Nation. It will materially 
assist in keeping worthy American Citizens and 
their families out of the slums.’ ” 





Says 62 Percent of U. S. 
Homes Need Repairs 


New York, N. Y., June 24.—In a special 
statement issued today, C. E. Stedman, vice 
president in charge of sales, Certain-teed Prod- 
ucts Corporation, declared that with 62 percent 
of American homes in immediate need of re- 
pairs, the building industry faces the greatest 
responsibility in its history. 

“Increased demand due to the spurt in new 
home building and to war construction must not 
lead to sharp price increases,” he said. “Forty- 
four percent of U. S. dwellings need minor re- 
pairs, fifteen percent need major repairs, and 
2.3 percent are actually unfit for habitation, ac- 


cording to a survey of nearly two million 
homes. 

“Statistics show that the repairs will fall into 
these major classifications: 24 percent require 
changes in heating plants; 18 percent require 
painting, and 15 percent need new roofs.” 





To Provide Housing for 
Air Base Personnel 


WasuHincton, D. C., June 24.—President 
Roosevelt has moved to meet demands for ade- 
quate housing facilities for families of enlisted 
personnel and ‘civilian employees engaged in na- 
tional defense, by authorizing the United States 
Housing Authority to lend funds for construc- 
tion of low-rent housing projects adjacent to 
two of the nation’s largest air bases. The Pres- 
ident approved loans to local housing authori- 
ties as follows: 

Government 
reservation 


Dwell- 
Amountof ing 


City to be served USHA Loan Units 
Montgomery, Maxwell Field 
Ala. (Army Air Base) $1,305,000 424 


Pensacola, Fla. Corry Field 


(Naval Air Sta.) 643,000 200 


$1,948,000 624 

Nathan Strauss USHA Administrator, se- 
lected these two initial projects from a group 
of requests forwarded by local housing authori- 
ties and commanding officers of Army and Navy 
reservations, urging immediate relief of drastic 
housing shortages already existing or antici- 
pated for the immediate future. 

The new homes for families engaged in na- 
tional defense will conform in every respect to 
regulations and policies adopted for all projects 
constructed under the USHA program. Ten- 
ancy will be limited exclusively to families of 
low income. No family will be eligible if its 
income exceeds five times the amount of rent 
charged, except in the case of large families, 
where the ratio is increased to six times. 

The new homes will be built at a net construc- 
tion cost averaging $2,321 in the Montgomery 
project, and $2,415 in Pensacola, and will fol- 
low along the general pattern adopted in most 
public housing developments, consisting pri- 
marily of one and two-story row houses, al- 
though a number of twin houses may be in- 
cluded. Each home will have a living room, 
kitchen and dining space, bathroom, and one, 
two or three bedrooms, according to size. In 
addition, each dwelling will be equipped with 
cooking, refrigeration and hot water heating 
facilities. Each project will provide ample 
playgrounds and recreational areas for the 
younger members of the families. Both cities 
have already launched campaigns to clear out 
their slums and blighted areas. 











Carpenter Agreement Provides 
for Apprentice Training 


SAN Francisco, CALIF.,. June 22.—A _ five- 
year agreement with the Bay Counties District 
Council of Carpenters governing wages, hours 
and working conditions has been approved by 
the central California chapter of the Associated 
General Contractors and the Associated Home 
Builders of San Francisco. Agreements be- 
tween the carpenters and four other building 
associations were expected. In addition to: the 
wages and hours agreement, $10 for an 8-hour 
day, the agreement provides for adequate train- 
ing of apprentices which will guarantee to the 
industry skilled mechanics in future years. 


Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 





Urges Repayment of B&L Loans 
from Government to 
Finance Defense 


The voluntary retirement of $35,000,000 of 
United States Treasury-owned shares in the 
several hundred Federal savings and loan as- 
sociations, to aid the financing of the national 
defense program, was urged upon all such 
associations in a resolution passed by United 
States Savings & Loan League, motivating a 
recommendation by James J. O’Malley, Wilkes- 
Barre, Penn., chairman of its Federal savings 
and loan committee. It was in line with the 
message which President Roosevelt sent to the 
Senate on April 18, outlining the possibilities 
for $700,000,000 additional cash in the Treasury 
possible by reducing funds in some of the Gov- 
ernment instrumentalities. Since that time, Mr. 
O’Malley explained, the needs of the Treasury 
have become even more urgent with the im- 
minence of unprecedented expenditures for 
armaments. His communication was the result 
of discussions among members of the League’s 
41-man Federal savings and loan committee in 
Chicago a few weeks ago. 


The $35,000,000 Treasury investment in sav- 
ings and loan associations, Mr. O’Malley ex- 
plained, made possible the start of more than 
600 new community home-financing institutions 
between 1934 and 1938, and enlarged the lend- 
ing capacity of several hundred existing in- 
stitutions. Such funds would be immediately 
available for repayment to the Treasury with- 
out difficulty, since there is a rapid flow of 
savings from the public into these institutions 
now. A return averaging 3.5 percent per an- 
num has been paid semi-annually on this in- 
vestment of the Treasury. In 1939, repayments 
of the full amount were made by many asso- 
ciations which wished to stand entirely on 
funds from private investors as early as pos- 
sible. The RFC program involved loans of 
$121,131,650 to savings, building and loan as- 
sociations from February 2, 1932, through 
April 30, 1940, and repayments have already 
reached $117,494,342. 





40 Percent of Cities Look for 
Higher Housing Demand 


Reports to the National Association of Real 
Estate Boards from 138 cities, sent in by local 
real estate boards, indicate that, with expected 
expansion of the national defense program as a 
factor, the prospect now is for greater industrial 
activity ahead in approximately 80 percent of 
the cities. This is believed to be a fair sam- 
pling of the degree to which, on examination 
of local situations, the effect of the program 
appears to reach down to small businesses and 
small cities, since the cities queried were not 
industrial cities alone, but were of every type 
and size and were scattered in every geograph- 
ical region of the country. 


The activity in sight is already. great enough 
to indicate wider use of industrial space in ap- 
proximately 60 percent of the cities. Few 0 
the cities, however, see in their own condition 
any probability of an acute housing shortage. 
In only 5 percent of the reports so far tabulated 
in the association’s inquiry is there seen any 
probability of need of construction of tempo- 
rary housing for industrial workers. Except 
for a possible very sudden and gigantic expan- 
sion of plants which might take place in a few 
localities, the cities are emphatic in reporting 
that private enterprise is able to supply any 
housing need at present in sight. 


The association has offered its services and 
that of its local member boards to Govern- 
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Panels Enhance Fair Interior 


The word “shelter” today and at different 
times in the past has meant vastly different 
things to different people. It might mean a 
tent or a cave in the hillside, but “in modern 
America, shelter means a home of one’s own,” 
to quote Stewart MacDonald, Federal Hous- 
ing. Administrator, as he spoke during the cere- 
monies which marked the opening of the two 
houses, erected under FHA supervision, on 
— Drive at the New York World’s 
‘air. 

In that way Administrator MacDonald 
summed up FHA’s philosophy of encouragement 
to home building and home owning. Forty- 


eight families from as many different States 
are having the opportunity to live in one of the 
World’s Fair homes during the summer of 
1940. Thus, through them, FHA spreads the 
word concerning the attractive kind of shelter 
that the typical small home can provide at low 
cost for the typical American family. 

Built by Paul J. Roche, Inc., the livable 
World’s Fair houses are practically identical 
to those which Mr. Roche is building at his 
Stephen Manor development at Bellmore, Long 
Island. In that development the smaller type 
sells for $2,500 plus land and the larger for 
$3,100 plus land. One characteristic of these 











Giant Strong-Bilt Panels. 8x14 feet and 34-inch thick, anchored by floating fasteners, 

with seams in ceiling made invisible by Shadow-Line Moldings and those at ceiling 

edge by small crown moldings, provide a rigid and rich interior for this living room of 
larger home at New York World Fair 


World’s Fair homes is that they are of dry 
construction, as are many of the 500,000 homes 
under construction in 1940 in the United States. 


For example, the ceilings of the larger 
World’s Fair house is all of Upson Strong- 
Bilt Panels and even the bathroom is finished 
in Upson Dubl-Thik Tile. The living room, 
which is 12x14 feet in size, has one giant panel, 
8x14 feet, in the center. Shad-O-Line Mould- 
ings cover the joints and create the panel ef- 
fect in such a manner that a square panel is in 
each corner of the ceiling. Small crown 
mouldings are used at the ceiling edge. 


The larger bedroom, 10 feet 6 inches x 12 
feet in size, is treated in the same manner as 
the living room, the border being, of course, 
narrower. The smaller bedroom 10x10 feet 6 
inches, is finished in three panels in the Greek 
design. 


The dinette, 6x10 foot, has a ceiling of a 
single Strong-Bilt Panel and, by way of va- 
riety, this ceiling is decorated with wallpaper. 
The adjoining kitchen has a single panel for its 
7 foot 6 inches x 10 foot ceiling and the same 
is true of bathroom ceiling and that of hall. 

No seams are visible because there really 
are no seams. No nail marks show for the 
simple reason that no nails are used in secur- 
ing this kind of panel. The panels are anchored 
from the back by means of a floating ‘fastener, 
which permits self-adjustment, up and down or 
from side to side, to conform to normal mov- 
ing settling of the frame work. 


All of the panels have a rich, hard, pebbled 
surface and arrived from the manufacturers 
fully sized and ready for paint. The contrac- 
tor found that one coat of paint was satisfac- 
tory. The surface of the panels provided a 
good decorating surface, requiring no priming 
coat or other preparation. Special recessed 
mouldings created especially for use with Up- 
son Strong-Bilt Panels, permit the painter to 
slip his brush underneath, thus eliminating any 
objectionable paint line. 


The new Upson Strong-Bilt Panels, used in 
the construction of the larger World’s Fair 
home are % inch in thickness and measure 
8x14 feet. Although this panel is available in 
standard 4 foot widths, special emphasis is 
placed on the giant panel because it permits 
full wall and ceiling construction. A_ single 
giant Upson Strong-Bilt Panel covers the en- 
tire wall of an average size room. It makes 
walls of strength and rigidity, it is said, insures 
walls and ceilings of permanent beauty, is 
crackproof, and has’ an efficient insulating value. 
These giant panels are easy to handle and ap- 
ply and save construction time, it is stated. 





mental agencies concerned with national de- 
fense to the end that housing and real estate 
needs entailed may be met as expeditiously as 
possible and so far as possible through the use 
of existing channels and facilities. Through its 
local member boards in 458 cities it will under- 
take to be a clearing house of information and 
ideas which will enable private real estate ac- 
tivity to be co-ordinated as helpfully as pos- 
sible with the needs of the national program. 

“Now we have in the field of real estate and 
housing a very extensive machinery which did 
not exist in 1917-18, and through which it 
should be possible to fill expanded housing needs 
more quickly, employing so far as possible ex- 
isting facilities now by no means in full use,” 
states Newton C. Farr, Chicago, president of 
the association. “In practically any com- 
munity where it is likely to be necessary, action 
can be initiated quickly to muster the com- 
munity resources for the need.” 


61 Own-a-Home Savings Clubs 
Begun in 27 States 


Sixty-one organizations of future home-own- 
ers, saving something out of every monthly pay 
check to accumulate the down-payment for a 
house in 1943 or thereafter, are now being 
formed in twenty-seven different States, the 
United States Savings and Loan League reports. 
The plan of “Own-a-Home Savings” clubs, set 
forth by the League to its member associations 
in late April and announced in the Feb. 24 
AMERICAN LUMBERMAN has been adopted by 
sixty-one associations located in communities 
ranging in size from 3,000 to 3,500,000 popula- 
tion. Several cities have more than one “Own- 
a-Home Savings” club underway, each spon- 
sored by a different savings and loan or building 
and loan association in the community. 

The communities having clubs comprise about 


10,000,000 people altogether, and every section of 
the country is represented, according to George 
W. West, Atlanta, president of the League. 

“Several additional associations are planning 
to start these specialized savings clubs in July 
which is one of the two largest months of the 
year for savings and loan investment,” said 
Mr. West. “Thus the institutions hope to divert 
many of the ordinary investments at that time 
into definite starts toward home ownership in 
the future.” 

Mr. West said that most of the members of 
the new clubs will plan to acquire 25 percent of 
total cost of their homes and will estimate at 
the time they join the club approximately the 
amount they want to put into their home when 
they are ready to buy a few years from now. 
Then on basis of the amount he wants to spend 
on his home, the club member will decide just 
how long he will take to do it and how much 
he will put into his “Own-a-Home Savings” 
club each month. 




















What the Associations Are 
Planning and Doing 


Meetings to Be Held 


July 12-13—Alabama Lumber & Building Material 
Association, Pensacola, Fla. Annual Deep Sea 
Fishing Rodeo. 


July 16—Appalachian Hardwood Manufacturers 
(Ine.), Cincinnati, Ohio. 


July 19-20—Philippine Mahogany Manufacturers’ 
Import Association, Inc., The Broadmoor, Co!o- 
rado Springs, Colo. Annual, 

Aug. 13—Roofer Manufacturers’ Association, Ral- 
ston Hotel, Columbus, Ga. Monthly. 


Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual, 





Roofer Producers Are Optimistic 


CoLumBus, Ga., June 25.—General optimism 
over prospects for a mid-summer boom in the 
lumber business was expressed at today’s meet- 
ing of the Roofer Manufacturers Association 
at the Ralston Hotel here. Reports from mem- 
bers and guests from Georgia, Alabama and 
northern Florida showed a prevailing belief 
that the current national defense program will 
stabilize lumber prices and cause a sharp rise 
in sales volume by August. Members who 
had been subjected to Wage-Hour checkups 
told of the procedure of such investigations. 
The meeting was concluded with luncheon at 
the hotel, for members and visitors. 





Lumbermen of Four States Attend 
Chuck Wagon Feed 


WELLINGTON, TEX., June 20.—Lumbermen from 
four States, including representatives from every 
section of the Panhandle, were present for the 
meeting of the Panhandle Lumbermen’s Asso- 
ciation held recently. Collingsworth County 
lumbermen were hosts at a chuck wagon feed 
held at LaHue Grove. States represented were 
Texas, Oklahoma, Kansas and Missouri. The 
meeting was strictly recreational and the dinner 
was in the true western style. 





Pacific Wood Box Men Consider 
Defensive Promotion 

San Francisco, Cauir., June 24.—Reporting 
that statistically the association was in a very 
favorable condition, President Irving E, Kes- 
terson, of the National Wooden Box Associa- 
tion, Pacific Division, opened the second tri- 
annual convention at the Palace Hotel, here, 
June 20. Mr. Kesterson urged closer coopera- 
tion with railroads, shippers and packers on 
traffic matters. 

Highlight of the meeting was the presence 
of Wesley O. Ash, regional director of the 
Wage and Hour Law for the Pacific Coast 
States, who had been asked to speak on what 
this law means to the wooden box industry. 
Considerable time was given to his answers 
to questions. 

Mr. Kesterson announced that at a recent 
meeting, the board of directors approved the 
consolidation of the association and Wooden 
Box Institute offices, with J. H. Dobbin, presi- 
dent of the Institute, assuming duties of the 
secretary-manager of the Pacific Division, and 
G. Carlberg, Jr., retiring secretary-manager, 
to go to Washington, D. C., to assist C. D. 
Hudson and handle the traffic department of 
the National Wooden Box Association. 

Following Chairman Albert L. Pearlman’s 
report on activities of trade promotion com- 
mittee, J. H. Dobbin of the Wooden Box In- 
stitute, declared that trade promotion has had 
to become more and more defensive in the last 
five years. Among the reasons for this trend, 


he pointed to interference and new rules and 
regulations of State and Federal agencies in 
the shipping and packaging fields, growing 
popularity of shipping in consumer packages, 
increased use of competitive shipping contain- 
ers in citrus and vegetable fields, second-hand 
containers, and matters of estimated weights. 
He also reported on his attendance at the oral 
argument before the Interstate Commerce Com- 
mission in Washington, D. C., on the subject 
of per package rates in citrus and the citrus 
estimated-weight case. 

Other committee chairmen reporting activi- 
ties were R. L. Ferral, grading rules and 
specifications committee; Walter S. Johnson, 
transportation committee; G. A. Krause, em- 
ployee relations committee. 





Southwestern Ontario Dealers Enjoy 
Golf Tournament 


Toronto, Ont., June 24.—The Southwestern 
Ontario Lumbermen’s golf tournament was held 
in London on June 20, with about 40 contest- 
ants taking part. The London Retail Lumber 
Dealers’ cup was awarded to J. D. Branch, 
Windsor, who was the ultimate winner of low 
gross for 18 holes after play-off of a tie with 
S. B. Bandell, Toronto. V. B. Moore, To- 
ronto, had low net for 18 holes. Awards were 
made after a dinner following the tournament. 
The evening was brought to a conclusion with 
an attractive floor show. A substantial balance 
of funds from the event was turned over to the 
London branch of the Red Cross. 





Eastern Ontario Dealers Hold 
Meeting 


KINGSTON, OnT., June 24.—The Eastern On- 
tario Retail Lumber Dealers Association held 
their first meeting of the year in the historic 
council chamber of the city hall here on June 
20. E. Keith Davidson, Ottawa, presided with 
O. J. O’Byrne, Ottawa, as secretary. Most of 
the discussion of the morning session revolved 
around retailer-wholesalers who-go after busi- 
ness in many parts of Ontario, and quote prices 
lower than local retailers can afford to quote. 
H. Boultbee, secretary-manager of the Ontario 
Retail Lumber Dealers Association, reported 
recent correspondence on this subject with a 
large retail-wholesaler whose policy is to pro- 
tect local retailers in all such cases. 

The afternoon session was addressed by W. 
J. LeClair, manager of the White Pine Bu- 
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reau, the Lumber and Timber Association of 
Ontario, and the Canadian Hardwood Bureau, 
who gave an outline of the work these asso- 
ciations are doing. He emphasized the suc- 
cessful efforts they have made since the 
beginning of the war to get government speci- 
fications into such shape as to make the best 
use of lumber. 





Fair Labor Standards Act Discussed 
Before Group 


CrystaL Faris, Micu., June 24—Ray 
Schnorf, field representative of the Wisconsin 
Retail Lumbermen’s Association, discussed re- 
cent opinions of the Fair Labor Standards Act 
before the regular monthly meeting of the 
Cloverland Retail Lumbermen’s Club at Crystal 
Inn here. Also discussing this subject was 
Harold M. Buswell, Cloverland Supply Co., of 
this city. 





Old Timers History Written 
About Association 


OrLAnbo, Fia., June 24.—In celebration of 
its twentieth anniversary an “Old Timers His- 
tory” of the Florida Lumber & Millwork As- 
sociation has been written. It is a product of 
the Old Timers Club, of which William E. Ty- 
lander, of Fort Pierce, Fla., is president, and 
produced under the direction of a committee 
composed of Frank M. Traynor, chairman; J. 
B. Clark, Rush H. Todd, a past president, and 
Ben Wand, past secretary and treasurer. 

Organized as the Florida Millwork Associa- 
tion on May 5, 1920, in the office of the South- 
ern Millwork Co., Orlando, it became the 
Florida Lumber & Millwork Association in Au- 
gust of the same year, so as to include lumber 
and building supply units as well as millwork 
manufacturers. W. E. Tylander, the first pres- 
ident, is yet active, though J. P. Williams, the 
first secretary has passed on. The first annual 
convention was at Orlando, with Mr. Tylander 
re-elected president, and Mr. Williams as sec- 
retary. Mr. Williams advanced to the presi- 
dency in 1924, and Ben Wand, of Jacksonville, 
was named secretary. Presidential succession 
included Joe McCormick, Orlando; H. R. Ma- 
honey, Jacksonville; Guy Stoms, Miami. Mr. 
Williams succeeded Mr. Wand as secretary in 
1927. Earl Harper, of Plant City, became pres- 
ident in 1928, and the late R. P. Paddison, of 
West Palm Beach, the next year. In succes- 
sion as president came William F. Sneed, Lake- 
land; Rush H. Todd, Ocala; Spencer Lainhart, 
West Palm Beach; Robert S. Bechtelheimer, 
Dade City; Asher Culp, Tampa; Marcy Mason, 
Jacksonville, and James F. Mack, incumbent, 
Hollywood. Claude E. Flambeau, was secre- 
tary, succeeding Frank Williams, who had fol- 
lowed J. P. Williams in 1931. 

Following a season of code consciousness the 
Florida Building Material Institute was organ- 
ized as a subsidiary, with Frank Williams as 





A Market Place For Anything 
In The Industry 


lumber and dimension, timber and tim- 
ber lands are a few of the classifications 
in the Want Ad section of the American 
Lumberman. Buyers can place their wants 
in the classified columns and reach the 
sources of supply with a minimum of ef- 
fort and expense. Whatever you want, 
send a request to the American Lumber- 
man, 431 South Dearborn St., Chicago. 
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secretary of both parent and subsidiary or- 
ganization. This inside unit was active under 
Mr. Flambeau, who had been on the institute 
staff. The Institute passed out of the picture 
prior to the 1937 session at Orlando, at which 
time Mr. Flambeau had resigned as secretary. 
W. H. Humpkey, of Gainesville, served as sec- 
retary for a short time. Mrs. Marie Bennett, 
who had been in the headquarters office for sev- 
eral years, took over the secretarial work as 
acting secretary and was elected to the office in 
1939, making the Florida organization the only 
State association in the United States with a 
woman secretary. 

The Old Timers Club was organized in 1939, 
ten-year association members being eligible. 
Frank Traynor, chairman of the publication 
committee, is vice president and general man- 
ager of the Florida Portland Cement Co., and 
long time leader of the associate member group. 





Buffalo Exchange Outing 


BuFFALo, N. Y., June 24.—The Buffalo Lum- 
ber Exchange .will hold an outing on July 16 
at the Meadowbrook Country Club. The out- 
ing this year is being held earlier than a simi- 
lar one last year. 





Alabamans Announce Annual Deep 
Sea Fishing Rodeo 


BIRMINGHAM, ALA., June 25.—The 14th an- 
nual deep sea fishing rodeo of the Alabama 
Lumber and Building Material Association is 
announced for July 12 and 13 at Pensacola, 
Fla. The program includes fishing from 5:30 
A. M. to 1:00 P. M. on the first day, with a 
banquet in the evening. On Saturday morn- 
ing, the second day, there will be a sight see- 
ing boat trip for landlubbers, and in the after- 
noon catches will be judged and awards made. 
Golf will be available on two courses, tea par- 
ties will be held on both afternoons, and a fish 
fry will be held Saturday evening. 

Members of the rodeo committee are Claud 
H. Grayson, Grayson Lumber Co., Birmingham, 
chairman; Bedford F. Seale, Seale Lumber Co., 
Birmingham, co-chairman; W. Thornton Estes, 
Estes Lumber Co., Birmingham, treasurer ; and 
Allen K. Wood, Wood Lumber Co., Birming- 
ham, president ‘of the Building Material Ex- 
change. Reservations and remittances should be 
sent to the treasurer. Boat reservations re- 
ceived before July 2 will be guaranteed. 





Two-Year Study of Wall 
Sheathing Summarized 


SEATTLE, WASH., June 22.—A graphic sum- 
mary of conclusions from a study of tests and 
experiments with all types of wall sheathing 
used in modern home construction is contained 
in a new popular publication of the West 
Coast Lumbermen’s Association entitled “Wood 
Sheathing.” Basic information has been con- 
densed, simplified and illustrated in this leaf- 
let, printed in two colors, 12 pages, size 4x84 
inches for easy mailing. Copies will be supplied 
free by the association, singly, and in quanti- 
ties within the limits of the first printing. “Re- 
search and experiment have been carried further 
in wall sheathing than in any other building 
material, during the past ten years and are still 
going on,” R. T. Titus, WCLA director of 
trade extension, declares, in announcing the new 
publication. “Framing is the bones in the wall 
of the home, siding the skin, and sheathing the 
flesh and muscle—the basic insulation and main 
element of lateral strength. The best sheathing 
is the one that best serves this dual purpose. 
It was found that in durability, a factor of first 
importance in homes on which loans are insured 
for twenty-five years, lumber sheathing alone 
had been completely tested. On the basis of 
its service in homes from 50 to 100 years old, 
we have keynoted wood boards as ‘the service- 
record sheathing’ in the new WCLA publica- 
tion,’ 
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Model Is Awarded in Contest 


Detroit’s housing history as far back as 1701 
was focussed in the same picture with 1940 
building activity recently when Harry J. Durbin, 
Detroit builder, was presented the first annual 
Currier Award in connection with the second 
“mass builders’ show” of the Detroit Builders’ 
Ass’n. The Currier Lumber Co., as its share 
in the promotion of “Models on Parade,” an- 
nounced that an award would be made to the 
builder whose house in the project was judged 
the best answer to the problem of moderate 
cost housing. 





P. J. Currier (right) points out to Harry J. Dur- 

bin the spot where Major Joseph Campau's home 

stood in what is now downtown Detroit. In the 

foreground is an exact scale model of the Cam- 

pau home, built from records and models in the 
Detroit Historical Museum 


It was decided to give the winning builder 
an exact scale model of one of Detroit’s first 
homes—that of Major Joseph Campau. This 
house was built in the early 1800’s on a lot 
backing up to the Detroit river. The site is 
said to be the same as that originally occupied 
by Cadillac in 1701. Today the whole area is 
covered by skyscrapers, office buildings and busy 
docks. 

A search of the Detroit Historical Museum 
revealed a model of the house and some de- 
scriptive material about its design and construc- 
tion. From this data a scale model was made, 
exact even to the color scheme. In addition to 
the model itself, the Currier Lumber Co. had 
produced a descriptive pamphlet telling of the 
award, the model house and the theory behind 
the award. 

When the 32 houses in the Builders’ Associa- 
tion project were completed the judges viewed 
them and chose Durbin’s house as being out- 
standing in design, livability and general ex- 
cellence in its price class. The award was pre- 
sented Mr. Durbin in the office of the Builders 
Association by P. J. Currier. president of the 
Currier Lumber Co., who said: 

“We feel it is time the builder who actually 
produces houses be given the professional recog- 
nition he has deserved for so long. This is 
particularly true in Detroit where building is 
a ‘big industry’ and has been so vitally im- 
portant in the 239 year history of the city. 
Detroit owes a lot to its home builders—the 
present generation even more, perhaps, than 
those of the past. Today’s builders are doing 
a remarkable job. The public has recognized 
it by their patronage. We in the industry 
should recognize it also.” An award of merit 
was also made to A. R. Vorys, whose project 
house was considered excellent by the judges. 


Among the Lumbermen’s Clubs 


Hear Talk on Woodwork 


CrystaL LAKE, WIs., June 24—Twenty-four 
members of the Sheboygan-Calumet County 
Lumbermen’s Club attended the monthly meet- 
ing at Lauer’s Tavern to hear a discussion on 
“Correct Design and Use of Proper Woodwork 
in Modern Homes,” by W. D. Sawler, Morgan 
Co., Chicago. Also addressing the meeting 
was Ken King, State association field secre- 
tary, who presented interpretations of the Fed- 
eral Wage-Hour Law and their possible effect 
on the retail lumber industry. 





Philly Lumbermen Hold Outing 


PHILADELPHIA, PaA., June 24.—The annual 
summer outing of the Lumbermen’s Exchange 
of this city was held, June 13, at the Lu Lu 
Country Club at North Hills. A large number 
of members and their guests enjoyed an after- 
noon on the golf links, and 73 attended the 
evening dinner. 





Says Advertising by Exchange 
Brings Results 


BALTIMORE, MD., June 24.—The Lumber Ex- 
change here is continuing the publication of ad- 
vertisements calling the attention of the public 
to the advantage of going to members for their 
supplies of lumber. The latest of these cards 
reads as follows: “Economy IN ReversE—If 


the cost for repairs is many times the small 
saving you may make by buying inferior lum- 
ber—then you have economy in reverse. In- 
vestigate before you buy your lumber, and buy 
For information write THE 


with confidence. 


LUMBER EXCHANGE OF BALTIMORE City. Or- 
ganized 1875.” President B. Bowie Smith, of 
the Exchange, is finding by experience that 
the ads bring results. : 





New York Salesmen Hold Outing 


BurFa.o, N. Y., June 24.—The annual spring 
outing of the Empire State Lumber Salesmen’s 
Association was held on June 13 at Manitou 
Beach on Lake Ontario, near Rochester, N. Y. 
About 50 members were in attendance. A base- 
ball game played in the afternoon between the 
wholesalers and the retailers was won by the 
former, Harry Trotter officiating as umpire. 
Other sports included egg throwing and golf 
putting contests. 





Canada's April Exports 


MONTREAL, QUE., June 24.—Canada’s April 
exports of planks and board were valued at 
$3,862,000, compared with $2,522,000 in April, 
1939, the Dominion Bureau of Statistics re- 
ports. Exports to the United Kingdom were 
worth $1,717,000, and those to the United 
States, $1,489,000. Douglas fir plank and boards 
were exported to the value of $1,660,241; 
spruce, $1,054,127; pine, $285,873; birch, 
268,719; cedar, $333,024; hemlock, $222,077, 
and maple, $26,305. 





EARLY EFFECTS OF THINNING PURE PONDEROSA 
PINE IN WESTERN MoNnrTANA is the subject of a 
Research Note by G. R. Fahnestock and C. A. 
Wellner, of Northern Rocky Mountain Forest 

Range Experiment Station, Missoula, Mont. 
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Lumbermen 
Enjoy 
Pow-Wow 


Neopit, Wis., June 21.—About one hundred 
sixty retail lumbermen from the Central and 
Northern part of Wisconsin, representing 
membership in eleven regional lumbermen’s 
clubs, all members of the Wisconsin Retail 
Lumbermen’s Association, responded to an in- 
vitation extended by Manager H. E. Holman 
and Sales Manager George C. Robson of the 
Menominee Indian Mills to three regional 
clubs—namely, Land O’Lakes Lumbermen’s 
Club, Menominee River Lumbermen’s Club, and 
the Wolf River Lumbermen’s Club—to sponsor a 
“RETAIL GET-TOGETHER POW-WOW” 
between Northern manufacturers and retailers 
at Neopit on this date. The sponsoring clubs 
and the Menominee Indian Mills extended in- 
vitations to the following clubs: Central Wis- 
consin Lumbermen’s Club, Fox River Lumber- 
men’s Club, M.T.C. Lumbermen’s Club, Mani- 
towoc County Lumbermen’s Club, Northeastern 
Wisconsin Lumbermen’s Club, Peninsular Lum- 
bermen’s Club, Sheboygan-Calumet County 
Lumbermen’s Club, and the South Central Wis- 
consin Lumbermen’s Club. The combined 
clubs invited represented membership of more 
than three hundred dealers in the territory men- 
tioned. 

On arrival at Neopit at 1:00 P. M. the visi- 
tors were first escorted through the sawmil!, 
planing mill, and dry kiln operations of the In- 
dian Mills, which was followed by some fancy 
log rolling by the Indian boys of the Menomi- 
nee Tribe. They next visited the woods opera- 
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The view above shows the forest supervisor explaining to an interested audience the various 
operations prior to felling the tree 


tion and camp, where a regular camp dinner 
was served and which was well enjoyed. 

All of the retailers, particularly the older 
ones familiar with the way lumber was manu- 
factured years ago, were pleased to see the 
modern sawmill operated at Neopit, which is 
owned and operated by the Menominee Indian 
Tribe, and where they witnessed the sawing 
of some large white pine logs. 

The labor in the sawmill and about the op- 
eration is almost entirely by Indians belonging 


J. M. Crevcoure and A. S. Johnson, Green Bay, measure and examine the fallen pine 


to the Menominee Tribe. The entire timber 
and manufacturing operations of the Menomi- 
nee Indian Mills are under the supervision of the 
United States Indian Service, Department of 
the Interior, and are carried on in behalf of the 
Menominee Tribe. The Menominee Tribe is 
the second wealthiest tribe in the United States, 
and, with the selective logging as practiced, is 
assured a perpetual supply of timber and a con- 
stant source of employment and income to the 
tribe. 

On the trip through the woods a tree 
scaling 3,000 feet was selected by Richard 
Delaney, forester, from a stand of white pine 
averaging 45,000 to 50,000 feet an acre and 
this was felled, skidded out, and trucked to the 
mill to be converted into lumber prior to the 
return of the visitors to Neopit at about 6:45 
P. M., showing that in less than three hours 
from the time this tree was cut down, it was 
converted into lumber. 

At the camp dinner H. E. Holman, re- 
cently appointed manager of the Indian Mills, 
welcomed the visitors and invited them to 
“come and get it,” and his invitation was ac- 
cepted with alacrity which would do justice to 
any similar number of Indian lumberjacks. 

After completing the camp dinner, the visi- 
tors returned to Neopit where George C. Rob- 
son, sales manager of the Indian Mills, opened 
the evening program, following which were 
bouts by Boy Scouts of Neopit and local pugil- 
istic talent. On Mr. Robson’s invitation. 

T. Swan, secretary of the Northern Hem- 
lock and Hardwood Manufacturers’ Association, 
responded by pointing out the value of close 
cooperation between the Northern manufactur- 
ers and the retail dealers. 

J. N. Fisher of the J. N. Fisher Lumber 
Company of Wabeno told some yarns which 
were well received by the visitors. Mr. Rob- 
son then turned the meeting over to C. S. 
Walker, president of the Wisconsin Retail Lum- 
bermen’s Association. who called on Don Mont- 
gomery, secretary, Ken King, field secretary, 
and the presidents of the various clubs present, 
all of whom responded emphasizing that they 
believed this “GET TOGETHER POW- 
WOW” of the manufacturers and retailers at 
the Indian Mills was a red letter day, particu- 











——~ —-DP— = FF — 


Toa ae 








940 


“a 


ber 
mi- 
the 

of 
the 
» is 
tes, 
, is 
on- 
the 


tree 
ard 
pine 
and 

the 

the 
245 
urs 
was 


ary, 
ent, 


W. 
+ 
icu- 








June 29, 1940 


larly stressing the importance of more frequent 
meetings of a similar nature to be participated 
in by the different regional clubs, and also em- 
phasized that they all had a much better ap- 
preciation of the operations in connection with 
the timber and lumber resources of the North. 

Northern Hemlock & Hardwood Manufactur- 
ers’ Association was represented by O. T. Swan 
and Harold Crosby. Wisconsin Retail Lum- 
bermen’s Association was represented by C. S. 
Walker, president; Don Montgomery, secre- 
tary; Ken King, field secretary; and Max 
Critchfield, representing the White Lead In- 
stitute. 

The Indian Forestry Service was represented 
by Wm. Heritage, district forester from Min- 


Wage-Hour 


FOREST FIRE FIGHTERS EXEMPTED 
FROM WAGE-HOUR LAW 


WasHIncTon, D. C., June 13——Wage and 
Hour Administrator Lt. Col. Philip Fleming 
has just ruled that private industry employees 
called upon to fight forest fires are exempt 
from the Wage and Hour Law. Such employees 
fighting forest fires in “protected areas” are in 
effect considered Government employees, regard- 


less of whether or not they work part of the 


work-week in producing goods for commerce. 
“Protected areas” are defined as “any forest 
area under the jurisdiction of Federal, State or 
local forest services, or under the jurisdiction 
of private associations or employers acting in 
co-operation with Forest Service agencies.” 
Private industry employees have heretofore been 
considered to be under the Wage and Hour 
Act while fighting forest fires on company 
lands, but under the recent ruling, will not 
receive time and one-half for overtime while 
so engaged. The employer filling out the Wage 
and Hour Division form for exemption will 
merely send it in triplicate to the nearest for- 
est officer who has knowledge of the fire, and 
he will certify as to the facts. The accepted 
principle that fighting of forest fires is in the 
public’s interest and in fact is a public respon- 
sibility had considerable part in the final deter- 
mination and procedure. The ruling of the 
Administrator is not binding in courts of law 
and will not protect an employer from an 
employee’s suit. 


WAGE-HOUR INSPECTIONS SHOW 
HIGH PERCENT NOT IN COMPLIANCE 


WasuincTon, D. C., June 24—One-fourth 
of the sawmills and lumber concentration yards 
inspected in the first three days of the Wage 
and Hour Division’s nation-wide drive for com- 
pliance in the lumber industry appear to be 
violating the Fair Labor Standards Act, Col. 
Philip B. Fleming, administrator of the Wage 
and Hour Division, announced today. News 
of the first legal action resulting from the drive 
was received by Col. Fleming today; an in- 
junction was signed in the Federal Court in 
Macon against a violator. “Reports from 10 
of the 15 regions on inspections conducted up 
to the close of business on Wednesday night 
show apparent violations of the Act in 136 of 
the 545 establishments inspected,” he said. “Im- 
mediate steps to bring these concerns into com- 
pliance and the payment of restitution to 
employees have been ordered taken. Comply- 
ing employers will be protected from the com- 
petition of law violators in this industry,” Col. 
Fleming said with emphasis. 

The preliminary reports from field inspection 
forces covered all parts of the country. They 
came from Missouri, Colorado, Wyoming, Ari- 
zona, Georgia, Florida, Minnesota, Tennessee, 
Virginia, Pennsylvania, Washington, Oregon, 
Michigan, and northern California. The high- 
est percentage of violators reported to date 
was in Arkansas, where inspectors found that 
one-third of the 195 establishments inspected 
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neapolis, Richard Delaney, local forester in 

charge on the Reservation, and James Frechette, 

forest ranger; while the logging operation was 

represented by James Caldwell, logging super- 

——- and John Fossum, foreman at Camp 
oO. 29. 





Territorial Salesmen to Convene 


in Philadelphia 


PHILADELPHIA, Pa., June 25.—Forty terri- 
torial salesmen of Henry Disston & Sons, Inc., 
will gather at the Tacony, Philadelphia, plant 
of the company on Monday, Tuesday and 
Wednesday, July 1, 2 and 3 for the “One Hun- 
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dred Disston Years Sales Rally,” it was an- 
nounced today by S. Horace Disston, presi- 
dent. All Disston territories east of the 
Rocky Mountains will be represented, and mer- 
chandising and advertising plans for the year 
will be presented. President Disston will de- 
liver anniversary greetings to the salesmen, 
and Vice-president William S. Armstrong will 
speak on the subject “We Start On the Next 
Hundred.” The second day of the program 
will be turned over to the salesmen themselves. 
A dinner for the salesmen and company ex- 
ecutives will be held that night in the Hotel 
Warwick, Philadelphia. Other addresses and 
discussions will feature the third day of the 
meeting. 


Law Enforced, Clarified 


were apparently violating the law. The high- 
est percentage of compliance reported in the 
preliminary survey was from Virginia. From 
every section of the country, preliminary re- 
ports indicated that lumber yard and mill op- 
erators were failing to comply with the law 
in regard to watchmen, office employees and 
others, who they contend are not directly en- 
gaged in the production of lumber or lumber 
products. 


CLARIFIES AVERAGING OF HOURS 
UNDER COLLECTIVE BARGAINING 


Opportunity for organized workers and man- 
agement to stabilize employment by limiting 
hours annually or semi-annually, instead of on 
a weekly basis, was emphasized by Col. 
Philip B. Fleming, administrator of the Wage 
and Hour Division, in issuing a revision of 
the Division’s “Interpretative Bulletin No. 8.” 
Col. Fleming pointed out that the exception to 
the maximum hours provision based on agree- 
ments limiting hours in two successive periods 
of 26 consecutive weeks can not be utilized 
to crowd the hours worked around the end of 
one period and the beginning of another to the 
extent that more than 1,000 hours is worked 
in “any period of 26 consecutive weeks.” The 
Bulletin points out, however, that the require- 
ments of Section 7(b)(1) will be met if only 
one 26 consecutive week period in a year is 
specified, but the employee does not work more 
than 1,000 hours during that period. 

Colonel Fleming further emphasized that the 
annual wage guaranteed in agreements under 
Section 7(b) (2) allowing hours to be aver- 
aged over an entire year must be the employee’s 
regular wage. A guarantee of the statutory 
minimum wage (30 cents an hour) is not 
enough. Interpretative Bulletin No. 8 deals 
with exceptions to the requirement that at 
least time and a half the regular rate be paid 
for work in excess of 42 hours a week. “Many 
industries which have great peaks of produc- 
tion are not entitled to the ‘seasonal’ exemp- 
tion from the maximum hours provisions of 
the Act,” said Colonel Fleming. ‘“ ‘Seasonal’ 
industries under our regulations must be af- 
fected by ‘climate or other natural conditions.’ 
Organized workers and management in the for- 
mer type of industry can arrange under these 
sections to have their hours limited annually 
or semi-annually, instead of weekly. Groups 
in several industries have already put such 
agreements into effect. Some of them are 
agreements between unions and associations of 
employers. The Act says that agreements mak- 
ing possible the averaging of hours over 26 
week or 52 week periods must be ‘made as a 
result of collective bargaining by representa- 
tives of employees certified as bona fide by the 
National Labor Relations Board.’ The Inter- 
pretative Bulletin as revised points out that 
certification of a union by the National Labor 
Relations Board as a collective bargaining 
agent of the employees for the purposes of the 
National Labor Relations Act, does not con- 
stitute certification for the purposes of the Fair 
Labor Standards Act.” 


REVISED LUMBER STANDARDS NOW 
AVAILABLE 


WasHIncTon, D. C., June 24.—American 
lumber standards for softwood lumber, the lat- 
est revision of the simplified practice recom- 
mendation, has just been printed, according to 
an announcement by the Division of Simplified 
Practice, National Bureau of Standards. This 
recommendation sets forth the classifications, 
nomenclature, grading provisions, sizes, work- 
ings, description, measurement, tally, shipping, 
grade marking, and _ inspection provisions 
adopted by the lumber industry as the basis 
for individual grading rules covering the vari- 
our species of softwood lumber. 

The recommendation was first published in 
1924, as a result of the deliberations of four 
general conferences held in 1922, 1923, and 
1924. In 1925, 1926, and 1928, it was revised 
and enlarged. The provisions covering shingles 
and mouldings were revised in 1932 and pub- 
lished as a supplementary document in 1933. 

In the new edition, the basic provisions are 
in general strengthened and clarified. Those 
governing the selection and inspection of soft- 
wood lumber stress-grades are thoroughly re- 
vised in accordance with uptodate information 
on the effect of quality on the strength of lum- 
ber. The sections on shingles and mouldings 
are added in their proper place. A brief his- 
tory of the recommendation’s development is 
also included. 

Printed copies of Simplified Practice Recom- 
mendation R16-39 are on sale at the office of 
the Superintendent of Documents, Government 
Printing Office, Washington, D. C., at 20 cents 
each. A 25 percent discount is allowed on or- 
ders for 100 or more copies. 


TANK STOCK AND HARDWOOD STAIR 
STANDARDS SUBMITTED 


WasuHrncton, D. C., June 24.—The National 
Bureau of Standards is circulating, for writ- 
ten acceptance, Recommended Commercial 
Standard for Tank Stock Lumber (western red 
cedar, Port Orford cedar, Tidewater red cy- 
press, California redwood), TS-2877. It was 
formulated in co-operation with Durable 
Woods Institute, Southern Cypress Manufac- 
turers Association, California Redwood Asso- 
ciation, and manufacturers of western red and 
Port Orford cedars. The recommendation is 
in mimeographed form, but, if acceptances re- 
ceived warrant publication, printed pamphlet 
will be issued. 

For Hardwood Stair Treads and Risers, 
Recommended Commercial Standard TS-2856, 
which was endorsed by a preliminary manu- 
facturers’ conference Dec. 20. 1939, also by a 
number of co-operating organizations, and was 
referred to 38 consumer and distributor or- 
ganizations for comment, is being sent to pro- 
ducers, distributors and users for approval; 
printed pamphlct will be available later. 











Long Leaf Means 
Long Life for 
Buildings on which 











it is used—— 


Long Leaf Yellow Pine is long on 
quality and strong for endurance. 
Sell it for all construction work. Our 
modem mills at Wiergate furnish 
practically everything in Long Leaf. 
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Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 


CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 
Manufacturers of high grade 


| OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 
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Games to Promote Handicraft 
and Sale of Lumber 


Progressive and alert lumber dealers every- 
where are able to help develop a boy’s love for 
tools and handicraft. The Man With the Hoe 
may be a famous painting, but the boy with a 
hammer is a much more familiar picture. From 
time to time the AMERICAN LUMBERMAN has 
featured material on work that boys have done 
in co-operation with their local lumber dealers, 
featuring the slogan, “The Boys of Today are 
the Builders of Tomorrow.” With that thought 
the game of tetherball is described here as an 
interesting game which the boy himself can 
build, or which might be built by the dealer as 
a display to start the ball rolling. 

Tetherball was originated in England some 
time ago to provide an active game that could 
be played in a small space. It calls for an 
upright pole standing 10 feet above the ground. 
This pole should be 2% by 2% inches square 
and slightly beveled. It should be mounted on 
a suitable base, or planted about three feet in 
the ground and packed solidly so that it does 
not vibrate. A two inch band should be painted 
on the pole six feet from the ground. 

Playing space is indicated by a circle drawn 
on the ground around the pole, having a three 
foot radius. <A line 20 feet long is drawn 
through the circle, dividing it into halves. Two 
spots are marked on the ground six feet from 
the pole, one on either side of the 20 foot line 
and at right angles to it. These are the service 
spots. The lines can be drawn in various ways, 
but they should be well defined. 

The ball is attached to a cord 7% feet long, 
which is tied to the top of the pole. The pre- 
ferred type of ball to use is one which has a 
soft, padded center, resembling a baseball in 
appearance, and having a tape sewed to it, to 
hold the rope. The ball is batted with a paddle 
resembling a table tennis paddle which is con- 
structed as shown on the sketch. 

One or two players can be on a side, the 
object of the game being to wind the cord 
around the pole by hitting the ball with the 
paddle so the ball will be above the mark on 
the pole when the ball is completely wound. 
The opposing player attempts to wind the cord 
in the opposite direction. 

In serving, players toss a coin and the win- 
ner has his choice of direction. The server 
stands on the serving spot and bats the ball. If 
he misses the ball on the service, or fails to 
knock it out of his territory, the service goes 
to his opponent. After the service, the ball 
goes to his opponent who tries to bat the ball 
in the opposite direction. Players must keep 
on their own side of the 20 foot line and out- 
side the circle. Breaking this rule gives a free 
serve to his opponent. A player must not allow 
the ball to wind around his racket, the penalty 


Dimensions of tetherball paddle 
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being a free serve to the opponent, and if the 
cord winds around the pole below the mark 
on the pole, a free hit is given to the player 
in whose direction the ball is winding. 

The game is won by the player who winds 
the cord around the pole so that the ball is 
above the mark on the pole. Four can play 
tetherball by adding a circle having a six foot 
radius. Partners alternate in service as in ten- 
nis. Before serving, both partners on the servy- 





Boys playing game of tetherball 


ing side must stand outside the larger circle. 
Then one player serves and enters the outer 
circle to play the ball as the cord becomes 
shortened. His partner must remain outside 
the outer circle during the play. 





Representatives Convene to 
Hear Sales Plans 


Breaking all previous convention attendance 
records for Detroit Steel Products Co., 300 
Fenestra representatives from 108 cities boarded 
the steamship “Alabama” on Thursday, June 
20, for a three day convention and Great Lakes 
cruise. Representation at the convention was 
national in scope, territories as far distant as 
California and Florida being represented. 

Before the cruise, many of the visitors in- 
spected the Fenestra plant in Detroit. Since 
the last general conference was held 15 years 
ago, the 1940 convention offered many newer 
representatives their first opportunity to see 
the company’s plants, which have grown to 
include 567,700 square feet of manufacturing 
space. 

Business of the convention centered around 
sales plans for the last half of 1940. Keying 
of output and sales to supply steel sash for 
new industrial buildings that will be erected 
as part of the accelerated defense program, and 
to meet the vastly expanded needs of resi- 
dential building (particularly in the small home 
field), was discussed by the company’s manu- 
facturing, sales and engineering executives. 

New product developments discussed at the 
convention included the new Fenestra Package 
Window, described as the first completely pre- 
fabricated steel window unit, and designed to 
meet today’s trend towards low-priced homes, 
in the $2,500 bracket and up. 
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Fuel Economy Advertising Dis- 
play Attracts Attention 


This original fuel economy advertising dis- 
play in the street window of the northwest 
sales office of the Insulite Company, 607 Sec- 
ond Ave. S., Minneapolis, is attracting the 
attention of many passersby daily, and telling 
the story of insulation in home building in an 
interesting Way. 

At the left stands Professor Fuel Economy 
explaining to G. F. Hoppe, Insulite’s advertis- 





Professor Fuel Economy explains insulation eco- 
nomics to G. F. Hoppe 


ing manager and creator of the learned paper 


mache pedagogue, why it pays to use insula- | 


tion in the construction of a new home. 

It is the professor’s contention, based on 
sound figuring, that a return of 36 cents a 
year can be made on every dollar invested in 
the installation of the Wall of Protection in a 
new $5,000 home, on the basis of a 20 week 
computation. 

Fuel savings in 20 years’ time, says the 
professor, will total $465. This is more than 
six times the original cost of the insulation, 
and convincingly proves the value of the Wall 
of Protection. 





Radio for Parachute Fire- 
Fighters Developed 


WasHinctTon, D. C., June 25.—A new light- 
weight radio for parachuting fire-fighters is 
being used on the national forests for the first 
time this year. Tests made by the Forest Serv- 
ice indicated the practicability of dropping fire 
fighters from airplanes to put out small fires in 
some of- the inaccessible back-country areas. 
The new radiophone has been developed so that 
the “smoke-jumper” can keep in touch with the 
plane pilot and with his headquarters when he 
reaches the ground. The smoke-jumpers use a 
specially designed parachute which has a rate 
of descent of about twelve feet per second and 
permits a certain amount of steering toward the 
landing spot. The small type radiophone weighs 
only six pounds with dry batteries and all ac- 
cessories. It measures 2 by 4% by 12 inches. 





Appalachian Hardwood Activ- 
ity Increased in May 


CINCINNATI, OHIO, June 24——May was a 
more active month than April in Appalachian 
hardwood circles, production, sales and ship- 
ments showing increases for the third succes- 
sive month. Production again held first place, 


but was closely pressed by shipments, which 
exceeded orders by a small margin. Gross 
stocks made an insignificant increase, while 


stocks unsold, due to the heavier volume of 
unfilled orders reported, underwent a corre- 
sponding decrease. Unfilled orders at the end 
of the month represented five weeks’ production 
at the May rate. This summary of the situa- 
tion is from the monthly barometer of the 
Appalachian Hardwood Manufacturers (Inc.), 


which is based on the performance of 58 band- 
mill units, in contrast to 59 units reporting for 
April. May reports of 58 units show hardwood 
production of 24,573,000 feet; shipments, 23,- 
772,000 feet; orders, 23,333,000 feet; while 
gross stocks at the end of month totaled 239,- 
630,000 feet, with unfilled orders at 29,205,000 
feet. 





Finds Reforestation Practical 


INTERNATIONAL FALLS, MINN., June 21.—Re- 
forestation of cut-over lands is not only pos- 
sible but apparently highly practicable, Minne- 
sota & Ontario Paper Co. officials declare in 
reviewing results of a four-year experimental 
planting program, which will now be placed on 
a commercial basis. The firm, co-operating 
with technicians of Federal and State forest 
services, planted a total of 216,000 coniferous 
tree seedlings in the four years since the project 
was launched. The company, one of the State’s 
leading producers of paper and Insulite, has 
plans for harvesting the yield from the planta- 
tions as the trees mature. 





Correction in Change of Ad- 
dress of Lumber Company 


Through a typographical error the change 
of address of the Natalbany Lumber Co., Ltd., 
and Denkmann Lumber Co., formerly of Ham- 
mond La., was incorrectly listed. This was 
given on page 68 of the June 15 issue as 
Conton, Miss., and it should have been Canton, 
Miss. C. L. Freiler was mentioned as sales 
manager, and it should have read general man- 
ager. O. S. Limbaugh is sales manager of the 
company. 
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Books Large Government 
Millwork Contracts 


LAKE WALES, FLa., June 24.—L. A. Hylton, 
mill superintendent for the Townsend Sash, 
Door & Lumber Co., has announced the recent 
securing of millwork contracts for construction 
totaling approximately $1,100,000. The largest 
of these contracts is the Ponce DeLeon Courts, 
USHA Housing Project, Tampa, Fia., which 
is for over $1,000,000. Second largest contract 
is for the Lake Wales Post Office Building, 
approximately $70,000, and others include the 
Photographic Laboratory, Southeast Air Base, 
at Tampa. 





Mechanized Equipment Ready 
to Protect California Forests 


SAN FRancisco, CA.LIF.. June 22.—Prepara- 
tions in defense of California’s forests and 
watersheds are in readiness for the first major 
engagements with summer forest fires, says 
Regional Forester S. B. Show of the Forest 
Service. Defense forces place a considerable 
share of their faith in aerial attacks this sum- 
mer. Four airplanes under contract will carry 
out reconnaissance patrols, confirm reports of 
new fires, make observation flights, drop sup- 
plies by parachute to fire fighters and trans- 
port key personnel to major conflagrations. 
Motorized equipment will be another important 
factor. One hundred heavy tanker trucks, 
maneuverable in the roughest terrain, are sta- 
tioned throughout hazardous sectors of all 
national forests and ready to roll at a moment’s 
notice. Trailbuilder tractors, motor lorries, 
flame throwers, water pumps, radios, hand- 
tools, mess equipment, sleeping bags, emergency 
rations and many other items of fire fighting 
paraphernalia are on hand to meet any big 
push unleashed by forest fire. 
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YOUR CUSTOMERS 


EASY TO GET TOGETHER ON 


Every detail of Essco lumber is a strong 
talking point—and Essco details carry far 
beyond the cutting and ripping of timber 
into pieces. At each point, from virgin 
timber through dimension sawing, thor- 
ough seasoning (modern kiln drying or air 
drying), pre-shrinking, double end trim- 
ming, end matching to top-notch surfac- 
ing, you can present a convincing sales 
argument. Quickly and easily you can 
demonstrate that the extra dryness of pre- 
cision made Essco lumber yieldsa PLUS 
VALUE that no user can possibly afford 
toignore. Write us today for full facts. 


Excaears Semi 


1117 R.A. Long“ — a 




















46 


Amemcanfiumberman 


Men Like to Do Good Work 
for Montana's Largest Mill 


Biggest thing in third biggest State in the 
Union is Anaconda Copper Mining Co. Big- 
gest thing in Anaconda Copper is its personnel. 
That is probably true of most organizations but 
there is an unusual loyalty and singleness of 
purpose among the heads of the many depart- 
ments of this firm. Most of these department 
heads are veterans with the organization. That 
is part of the policy, company loyalty to its men. 
But it works both ways. There is a loyalty 
just as marked among the men, and this senti- 





W. C. LUBRECHT, manager of the lumber depart- 
ment of the Anaconda Copper Mining Co., Bon- 
ner, Mont. 


ment is sometimes carried to the second genera- 
tion. 

As an example the lumber department (Ana- 
conda’s lumber department is the largest lumber 
operation in Montana) is headed by the veteran 
pine manufacturer, W. C. Lubrecht. A few 
years ago when his son graduated from the 
University of Montana the young man was 
asked what career he hoped to follow. His 
answer was that he hoped to work for the Ana- 
conda Copper Mining Co. all of his life. There 
are also men in the lowly occupations who have 
been with the lumber department over half a 
century. Then, too, there are big husky young- 
sters driving “cats” or trucks, operating loaders 
or machines in the mill, but there seems to be 
the same spirit among them. It is in the atmos- 
phere of the organization permeating from top 
to bottom. 

Next in line in the lumber department to 
Mr. Lubrecht is H. F. Root, sales manager and 
assistant manager. Tall, industrious, and dy- 
namic, he carries much more than the ordinary 
duties of sales manager of this big lumber pro- 
ducing plant with its far flung timber holdings 
and mill with three double cutting bands, plan- 
ing mill, factory, kilns, etc. 

Headquarters and mills of the lumber depart- 








FROM THE BARN DOOR HANGER 
TO THE TINY CABINET HINGE 


Every item of Stanley Hardware is built and 
priced for the satisfaction of you and your 
customers, and advertised so it will sell easily 





and profitably. Catalog No. 61 desctibes the 
line. The Stanley Works, New Britain, Conn. 


HARDWARE FOR CAREFREE DOORS 











ment are at Bonner, Mont., about four miles 
east of Missoula. The plant which was built 
in 1919 following destruction of the old mill 
by fire, is modern in every respect. It has been 
the policy of General Manager Lubrecht to 
keep fully abreast of the times in preparing his 
product for the market. His latest addition is 
a new battery of five dry kilns of the Moore 
cross circulation type. These are similar to 
other kilns installed a few years ago. 

About 100 million feet is produced annually. 
Principal species are Ponderosa pine, fir and 
larch. 

Logging is done both by railroad and truck 
units. Another veteran who grew up in the 
company’s employ is Donald McKenzie, in 
charge of the logging. 

At one time it was company policy to keep 
large stocks of logs ahead to insure continuous 
operation of the mill. When Mr. Lubrecht took 
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H. F. ROOT, sales manager and assistant manager, 
is a busy person in operations of company 


over the reins he discontinued this policy be- 
cause old logs produce stained lumber. Since 
then it has been Donald McKenzie’s responsi- 
bility to keep logs moving to the mill. In these 
many years this mill has never been closed 
longer than two days for want of logs. 

It takes timber, it takes machinery and equip- 
ment, but above all it takes men to make a suc- 
cessful operation. 


Redwood Filler Strips Approved 
for Concrete Highways 


SAN Francisco, CALIF., June 22.—With re- 
cent approval, by the U. S. Public Roads Ad- 
ministration in Washington, of redwood for 
expansion joint filler strips for concrete pave- 
ment on Federal aid highways, a new, volume 
outlet has been made available to the California 


Redwood expansion 
joint filler strip for a 
concrete highway in 
Marin County, Cali- 
fornia, showing 
"load transfer'' 
dowel assembly 
ready for pouring of 
concrete 


redwood industry. This is not only a large 
new field, but also an added market is possible 
for redwood filler strips in concrete airplane 
landing fields. Filler material must be elastic 
as well as compressible, and resist the destruc- 
tive actions of water and soil, while compressi- 
bility without extrusion is desirable. With 


present day “load transfer’ dowel assemblies, 
to preserve a level juncture of adjacent slabs, 
where dowels pass through the filler strip mate- 
rial at equally-spaced intervals, the rigid or 
semi-rigid strip is preferred because of its 
adaptation to accurate boring. Standard speci- 





fications for redwood expansion joint filler 
strips for concrete slab are available from the 
association, but, because of the exacting require- 
ments, strips shall be selected only at the mills 
under the supervision of association inspectors. 
In order that suitable material may be specified 
for any particular job, exact information as to 
its requirements must be provided. 
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Forestry Students on Tour 


Satispury, N. C., June 24.—Senior students 
in the forestry school of North Carolina State 
College have returned from a 30-day field trip 
which took them as far south as central Florida. 
Thirty students made the trip, accompanied by 
Prof. L. Wyman and Prof. G. K. Slocum. 

Leaving Raleigh on May 25, the party visited 
mill and forest operations in western North 
Carolina, going on to Chattanooga for a look 
at forestry work being done by the Tennessee 
Valley Authority. The next important stop was 
Chapman, Ala.. where operations of the W. T. 
Smith Lumber Co. were inspected, and then 
the party turned toward Pensacola, Fla., paying 
a visit to the plant of Newport Industries. 
Next on the schedule was the inspection of the 
Superior Pine Products Co.’s big pine planta- 
tion at Fargo, Ga., following which the students 
visited national forests in Florida. 

On the way back to Raleigh, the party 
stopped in Jacksonville, going from there to 
Fernandina for a look at operations of the 
Kraft Corp. of America. Other stops were 
made at Brunswick and Soperton, Ga. The 
expedition traveled in two special busses and 
on several occasions the boys camped overnight 
in the open. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended June 15 to- 
taled 1,415,016 cars showing an increase of 88,- 
400 cars above the number for the two weeks 
ended June 1. Forest products loadings of 68,- 
618 cars show an increase of 1,690 cars above 
the number for the two weeks ended June 1. 





Plans to Improve Facilities 
for Water Transport 


SANForD, FLA., June 24.—The Wilson Cypress 
Co., of Palatka, has made application to the 
U. S. Engineers in Jacksonville for permits 
for two projects in the St. Johns River, which 
would facilitate the movement of timber in the 
river, according to information received here 
from H. T. Brock, chief administrative as- 
sistant in the engineer’s office. The permits 
requested are for the construction of a canal 
into the company’s property two miles north 
of Lake Monroe, which would have a width of 
35 feet and a depth of 7 feet and would 
be approximately one mile long. The second 
project will be to dredge a channel with a 
depth of 5 feet below mean water in the St. 
Johns River from Lake Harney southward ap- 
proximately ten miles in Seminole, Volusia, 
Orange and Brevard counties. 





Frame Residence Costs 


Following are index numbers of construction 
costs (based on 1926-1929 average as 100), 
compiled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering frame residences: 


1926- 

1929 1937 1938 1939 June 

Area— Ave. Avg. Ave. Avg. 1940 
|, ee $2.7 79.0 $1.6 82.§ 87.0 
ee eee 107.2 88.8 91.9 93.5 99.2 
Birmingham ..... 91.7 80.5 86.3 87.8 91.3 
gee AE re 116.3 103.3 104.1 106.2 110.8 
CED. ne cowcees 109.2 104.8 107.9 110.6 116.4 
Cincinnati ........100.5 98.8 100.4 103.3 104.4 
OE” ee 107.2 105.1 105.8 106.2 106.4 
Fg eee 103.1 89.9 91.2 95.1 97.6 
>, eee 95.0 111.9 109.0 112.1 112.2 
eee 103.3 93.9 97.1 98.8 102.0 
Ranees City ..... 100.3 95.8 102.5 104.4 107.6 
Los Angeles...... 93.7 $3.4 $9.7 S9E6 . 36.9 
Mirnearolis ..... 92.8 101.6 101.2 101.9 105.6 
New Orleans ..... 93.3 83.4 86.3 89.0 95.7 
New York City...133.3 110.5 118.9 122.1 124.4 
Philadelphia ..... 100.3 91.4 93.8 99.2 101.6 
PICEBOULER. 65.0.0: 20 113.3 109.8 112.7 113.8 114.6 
ee ee 118.6 98.2 104.1 107.0 107.8 
San Francisco .... 87.7 96.7 97.7 99.2 100.5 
| ea re 84.5 92.6 96.5 96.7 98.4 






























Designed for the finest 
homes, the deluxe Lawson 
Cabinet (right), is a real 
“decorators’ find.” Border 
black or in color har- 
monizing with tile. A 
unique marine engraving 
adds to charm. 








This handsome round mir- 
ror cabinet (shown with 
wall set sidelights and re- 
cessed shelf) for better 
class homes. Correctly en- 
gineered for easy setting. 















Finished in genuine vit- 
reous porcelain, this Law- 
son seamless, one-piece 
“Time Proof” Cabinet has 
10 distinctive features that 
make it the most desirable 
of all moderate priced 
cabinets. 


The Lawson Cabinet (left) 
illustrates an ‘Economy” 
bathroom cabinet for 
smaller homes and summer 
cottages. It represents a 
line of cabinets at the 
lowest prices at which 
good recess cabinets can 
be made and sold. 





@ Write for details and prices of Lawson Yt line” of more 
than 75 cabinets—vitreous porcelain or baked enamel finished. 


THE F. H. LAWSON COMPANY 
Bathroom Equipment Division, Dept. AL-5, Cincinnati, Ohio 


ONG 
SOLD BY AMERICA’S LEADING LUMBER DEALERS 
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THE BUSINESS RECORD 


° Inc., succeeded by Stephens Lumber Co. E. G. 
Business Changes Stephens, proprietor. 
OKLAHOMA. Bristow—Fullerton-Stuart Lum- 
ber Co, succeeded by Long-Bell Lumber Co. 
Edmond—Gordon White Lumber Co. purchased 











ALABAMA. Haleyville—Pocahontas Lumber Co. 
succeeded by Rutledge & Chenault Lumber Co. 





ARKANSAS. Junction City (Elton)—Jones- by Long-Bell Lumber Co., stock to be moved to 
Rogers Lumber Co. succeeded by Reynolds-Gam- Long-Bell yard. 

mill Lumber Co. Lumber manufacturers. OREGON. Bandon—Perry Veneer Co. succeeded 
CALIFORNIA. El Monte—Calkin & Wimmer by Bandon Veneer Box Co. 
Cabinet Shop name changed to Calkin Cabinets. La Grande—Valley Lumber Co. sold to C. D. 

Duane R. Calkin. proprietor. Bailey, Burley, Ida. 
Lynwood—Chas. W. Weber succeeded by I. H. Nashville—Hall & Harmsen succeeded by Theo- 
Winsor. dore Harmsen Lumber Co. 
FLORIDA. Sarasota—H & B Lumber Co., Inc., sehen ee Pa Brown succeeded by H. F. 
. . >, ; " , , Sw zie 4 ° 
name changed to McMahon & Hinsey. inc. Veneta—Burns & Johnson Lumber Co. succeeded 
GEORGIA. gay gah ot saa Nagy I 7m bet sae by Ralph Johnson Lumber Co., ties and saw mill. 
Hightower Lumber & Supply Co., ne., acquire iaimone’ a : a “or ss . 
by C. W. Peek, Jr. from E. D. Turner. Company gg hae 6. ae ae” S. Wetherill suc 
name will be changed to Peek-Hightower Lumber ceedec »y 7 & = Sach : 
& Supply Co. CANADA. Dauphin, Manitoba—Dauphin Con- 
a . ti / =] . ay Ve ic 
ILLINOIS. Atwood—Atwood Coal & Lumber Co. struction Co., Ltd., succeeded by Steen & Patrick. 
succeeded by H. M. Holfreter. hea b 
Carlock—Carlock-Long Lumber Co. succeeded by 
Stauffer & Son. J. H. and E. C, Stauffer, proprie- New Ventures 
tors. 


Chicago—Century Furniture Co. succeeded by 
Samuel J. Prochep, 1910 Wabansia Ave. 
Geneva—Geneva Lumber & Builders’ Supply Co. 


CALIFORNIA. Burbank—Victory Materials Co. 
Henry J. Kingsland, operator. 





as b ake over by Henry Joshel, manager CALIFORNIA. El Monte—Stever & Turner 
M Pag & Bros. coal and lumber business, Lumber Co. Owners, Fred A. Stever and Claude 
St. Charles, and will be known as the Valley S. Turner. 
Lumber & Coal Co. CALIFORNIA. Los Angeles—Arroyo Cypress 
Libertyville—Interest in the Franzen Lumber Corporation. Directors are Ray L. Banks, Charles 
Co. purchased by Sherman L. Coy, formerly of Croft and E. A. Farrell, all of Los Angeles. 
Cliquot, Minn., from P. 8. Nichols, St. Charles, III. COLORADO. Rifle—Rifle Lumber Co., retail 
KANSAS. Paola—Paola Lumber & Coal Co. lumber. Manager, W. H. Myers. 
now owned by E. S. Boyd who bought interest of IOWA. Alta—Wisconsin Lumber Co. Manager, 
H. H. Whitaker. Ellis H,. Lary. 
MICHIGAN. Charlotte—Sheldon-Sanders Lum- INDIANA. Martinsville—H & E Lumber Co., 
ber Co. name changed to Sheldon Lumber Co., retail lumber and building materials. Owners, Ed 
Von Sheldon having purchased interest of partner, Holden and Henry Edwards. 


James Sanders. NEW MEXICO. Carlsbad—J. A. Jordan Lumber 
MINNESOTA. Cottonwood—John W. Tuthill Co., J. A. Jordan, manager, and Gilmer Addison, 


Lumber Co. sold to H. W. Ross Lumber Co. assistant manager. Retail lumber and building 
Hardwick—Luverne—Johnston-Kolegraff Lumber materials. 

Co. yards succeeded by Lampert Lumber Co. OKLAHOMA. Guthrie—Mason Lumber _ Co. 
MISSOURI. Linneus—Linneus Lumber Co. suc- owned by Aubrey Mason opened a new yard. 
ceeded by A. C. Jones. OKLAHOMA. Sasakwa— Ford Lumber Co. 
NORTH CAROLINA. Leaksville—John Smith & owned by Roy Ford opened to do retail business. 
Sons, Inc. succeeded by Leaksville Lumber Co. WEST VIRGINIA. Madison—Palmer-Williams 


Robert and John Smith, Jr., proprietors. Lumber Co. opening a new _ retail lumber yard. 
NORTH DAKOTA. Garrison—Thompson Yards, Owners, R. R. Palmer and Bernie Williams. 








MODERN . BEAUTIFUL ® ECONOMICAL 


"Cadwall- Philippanel” 


Solid Philippine Mahogany Wall Panelling 


A Sensational New Product That Sells On Sight 


Write for Samples and Literature 


Cadwallader-Gibson Co. Inc., 3628 E. Olympic Bivd. Los Angeles, Calif. 











LEE H. SHEPHERD, President M. C. SHEPHERD, Vice-President H. SCOTT SHEPHERD, Secy.-Treas. 


HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


MANUFACTURERS and 


wnoursacers ot V@llow Pine and Hardwoods 


Timbers, Rough and Dressed, up to 18x 30-40 .. . Plank 

.». Dimension... Boards... Flooring . . . Kiln-Dried Finish 

»» + Ceiling . . . Siding . . . Railroad and Car Material. 
Material from both mills Grade-Marked if desired 


ADDRESS INQUIRIES TO BOX 139, MONTGOMERY, ALABAMA 
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Incorporations 


INDIANA. Anderson—Cash Lumber and Sup- 
ply Co.; retail lumber. 

INDIANA. New <Albany—Paramount Plywood 
Products, Inc., to manufacture and sell plywood 
and wood products. Incorporators, Frank R. Zur- 
Schmiede, Elsie H. Zur-Schmiede and Herbert H. 
Howland. 

MASSACHUSETTS. Boston—Bacon Lumber Co.; 
incorporators, Reuben Kaplan, Kate Kaplan and 
Harry Freedland. 

MASSACHUSETTS. East Cambridge—J. B. Sash 
& Door Co. (Inc.); $10,000. Incorporators, Joseph 
C. Bertolami, John Bertolami and John McAllister. 

MICHIGAN. Battle Creek—Baker Wholesale 
Co.; $10,000. President, W. D. Baker; secretary 
and treasurer, Donald Baker; sales manager, Har- 
old Peterson. Wholesale lumber. 

NEW JERSEY. Bogota—O. D. Flooring Corp.; 
$125,000. 

NORTH CAROLINA. Enfield—Enfield Lumber 
Co.; $25,000. General lumber business. 

NORTH CAROLINA. Hemp—Williams Lumber 
Co. (Ine.); $25,000. Manufacture and sell lumber 
and building materials. E. T. Williams, J. F. 
Williams, Patsy Williams. 

VIRGINIA. Danville—Winiker Lumber Co. 
(Ine.); $50,000. Lumber business. President, 
Emma L. Winiker. 

WASHINGTON. Mayfield—Winston Creek Lum- 
ber Co.; $10,000. Incorporators, L. D. Faulken- 
bury, B. O. Hughes, Don A. Stevens, Matt Uitto 
and C. P. DeWeese. 

BRITISH COLUMBIA. Victoria—Avagon Lum- 
ber Co., Ltd.; $10,000. 

BRITISH COLUMBIA. Penny—Red Mountain 
Lumber Co.; $125,000. 

BRITISH COLUMBIA. Victoria—Gambier Log- 
ging Co., Ltd.; $10,000. Timber merchants. 





Casualties 


GEORGIA. Millen—Millen Lumber Co. dry kiln 
destroyed by fire. 40,000 feet of lumber was in 
the kiln. Loss only partially covered by insurance. 

Savannah—Warsaw Lumber Co. suffered dam- 
ages and loss of lumber in fire that caused about 
$12,000 worth of losses. 

ILLINOIS. Park Ridge—Edward Hines Lumber 
Co. suffered loss of warehouse and lumber yard 
in fire. 

Quincy—Huck Manufacturing Co. suffered loss 
when fire destroyed lumber and buildings. 

IOWA. Iowa City—Ditmars-Kerr Lumber Co. 

annex and lumber destroyed by fire. 
_NORTH CAROLINA. Williamston—Saunders & 
Cox Lumber Co. plant destroyed by fire. Losses 
estimated at $50,000, only a small amount of in- 
surance carried. 

PENNSYLVANIA. Philadelphia— Burholme 
Lumber & Mill Works paint, lumber, and office 
destroyed by fire. 

PhiladelphiamHoward Ketchum Co. yard de- 
stroyed by fire. 

TEXAS. Nacogdoches—Tilford-Hunt sawmill 
destroyed by fire. 

VIRGINIA. Harrisonburg—Berry Lumber & 
Supply Co. plant destroyed. $18,000 estimated 
damage. 

WASHINGTON. Humphrey—Barker-Knapp Lum- 


ber Mill destroyed by fire. Damage estimated at 
$30,000. 





New Mills and Equipment 


CALIFORNIA. Quincy—Meadow Valley Lumber 
Co. will begin construction of a planing mill and 
new box factory this winter. 

CALIFORNIA. Westpoint—Coffenberry Lumber 
Co., Leo Coffenberry and Louis Robin, owners, 
opened a new sawmill in May. 

IDAHO. Moscow—Ohio Match Co. will erect a 
sawmill to be placed in operation during the next 
year to saw lumber for match blocks. 

IDAHO. Moscow—A new shingle mill will be 
placed in operation soon by Claude Stanton. 

NEW MEXICO. Alamagordo—The Southwest 
Lumber Co. is completing a new sawmill in Wills 
Canyon in the Sacramento Mountains to serve the 
east slope with some materials without a double 
haul over the divide. 

OREGON. Aberdeen—Aberdeen Plywood Co. is 
starting construction on a new $700,000 plywood 
plant. 

OREGON. Springfield—The Springfield Plywood 
Corporation held open house at their new plant 
which is in operation. Paul Trojel is manager of 
the plant, and Ben Wentjar is plant  superin- 
tendent. 

OREGON. Lakeview—Oregon Moulding Co. 
(Inc.) began operation under Manager Jack Dah- 
len who designed a special moulding machine for 
the plant. First production will be a carload of 
rails for Venetian blinds. 

OREGON. Sutherlin—Mt. Scott Lumber Co. mill 
owned by S. A. Schieman, and at present under 
construction, will be opened in July. 

WASHINGTON.  Sitka—Columbia Lumber Co. 
sawmill is almost certain to be re-built, according 
to a statement by R. E. Robertson, president. 
Construction will begin soon. 





WATCH FOR Practical, Mod- 
erate Cost House Plan with 
Complete List of Materials. 
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Minnesota Is Producer 


St. PauL, MINN., June 24.—A report of the 
Minnesota Resources Commission states that 
there are 1,241 primary forest products manu- 
facturing plants in the State. The largest of 
these, 241 in number, produced commodities 
worth 57 million dollars, and paid $13,500,000 
in direct wages to about 11,500 workers in 1937. 
In addition, about 33,000 persons were employed 
either full or part time for an average of about 
100 days a year producing forest products which 
did not pass through manufacturing plants. 
“The aggregate timber stand in the State 
amounts to twelve and a half billion board feet 
of saw timber, and 65 million cords of mer- 
chantable wood bélow saw timber size. It is 
estimated that there were about 31 million acres 
of forest land in Minnesota carrying 100 billion 
board feet of saw timber, and that more than 
15 million acres either now have or are grow- 
ing commercial timber. About one-third of 
Minnesota’s forest area is held by the State 
and Federal governments. Minnesota is now 
growing more timber annually than is being 
depleted by logging, fire losses and other types 
of timber use. In timber of saw log size, cur- 
rent growth is 18 percent greater than current 
drain, but this excess is all in inaccessible 
districts.” 





Proposed Louisiana Legislation 
That Affects Lumbering 


NEw OrLEANS, LA., June 24.—Several meas- 
ures of interest to lumbermen have been intro- 
duced in the current session of the Louisiana 
legislature, in addition to proposed regulation 
of grades. 

Senate Bill 146 would make unlawful the 
transportation in intrastate commerce by rail- 
road carriers of any article, other than timber 
and timber products, produced by the carrier 
company or any corporation in which it owns 
controlling interest, and would provide $100 to 
$5,000 fines for violation. This measure was 
introduced “By request,” evidently aimed at 
sawmill-owned spur or service lines. 

Senate Bill 147 would make liable for dam- 
ages persons cutting timber belonging to an- 
other without consent of the owner. 

House Bill 242 would make it a criminal 
offense to take wood from the land of another. 

House Bill 224 would levy a tax of 15c per 
cord on pulpwood. 





State Resists Park Purchase 


_Hoguiam, WasH., June 22.—Washington 
State will protest Federal condemnation of State 
land which the National Park Service plans 
to include in the Olympic national park, north 
of here, said A. C. Martin, State land com- 
missioner. He said the Federal Government 
plans to condemn approximately 45,000 acres, 
both privately and State owned. 





"Keep Washington Green" 


SEATTLE, WASH., June 22.—An editorial ap- 
pearing in the June 7 issue of The Oregonian, 
Portland, entitled “Pursuit of the Heedless,” is 
being distributed by West Coast Lumbermen’s 
Association, and says, in part: 

_“In Washington State a campaign of forest- 
fire prevention of record proportions is in the 
making. It will summon a_nationally-known 
Writer and experienced lumberman, Stewart H. 
Holbrook, to be executive secretary. It will 
summon too, the aid of the press, the radio, 
the pulpit, the Chambers of Commerce, State 
employees, and public speakers, to make good 
the slogan ‘Keep Washington Green.’ It will 
instruct the tourists by distributing printed 
cards among them; it will print warnings on 
fishing and hunting licenses, it will issue stickers 


and placards and organize volunteer groups of 
forest guardians and patrols. The nature of 
the campaign indicates that emphasis now must 
be placed upon suppression of inexcusable haz- 
ards—hazards that spring out of a great privi- 
lege—a privilege to visit and to admire, and 
to participate in the wealth of recreation that 
this green land provides. It is a public shame 
that preservation of a vast economic and recrea- 
tional heritage demands an education in com- 
mon sense among its beneficiaries.” 





Stock Sash and Doors 


According to information released by the Na- 
tional Door Manufacturers Association, Chi- 
cago, production of stock sash, doors, and 
frames during May was 1 percent below the 
volume for April, but, compared with May of 
1939, a gain of 24 percent was recorded. 


as 
Michigan Distributor for Teco 


Detroit, MicH., June 24.—Formation of the 
Timber Engineering Co. of Michigan, with 
offices at 8316 Woodward Avenue, Detroit, was 
announced here today by R. A. McGrath, presi- 
dent, and well known plywood and lumber sales- 
man. The company will supply up to date tech- 
nical information and service for prefabricated 
light and heavy frame timber structures using 
the timber connector system of construction. 
“Engineers, architects and contractors through- 
out Michigan have been quick to appreciate the 
advantage of this new system of construction,” 
said Mr. McGrath, “and the Timber Engineer- 
ing Co. of Michigan will assist them in their 
use of timber as an engineering material.” 





FEDERAL SAVINGS and loan associations, de- 
spite the name, are all locally owned and pri- 
vately operated institutions. 








Chemicals for Control of 
Lyctus (powder-post) Beetles 


Progress in chemical development, plus cooperation of 
lumber people, has made possible improvement in the 
control of Lyctus and other powder-post beetles. Although 
manufacturing and selling orthodichlorbenzene for this use 
for several years, Monsanto has continued to investigate 


new chemicals. 


As the result of four years experimentation, largely in 
the laboratory, Monsanto now offers Permasan (formerly 
called Monsanto Permatol “A”’) for beetle control. Permasan 
is a mixture of pentachlorphenol in suitable solvent oils 


St. Louis, U. S. A. 





SERVING 





MonsSANTO CHEMICALS 


INDUSTRY...WHICH SERVES MANKIND 


and is effective for killing “live worms” in infested wood 
or for preventing new infestation of seasoned wood. 
Results of experimentation to date warrant prelimi- 
nary recommendations and field applications. For further 
information inquire: MONSANTO CHEMICAL COMPANY, 
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New Model Radial Saw Is Announced 
By Manufacturer 


The American Saw Mill Company of Hack- 
ettstown, N. J., announces a new model Junior 
Radial Saw with a stationary table. This new 
model retains all basic features such as the 
principle by which on all cross cut angles— 
vertical, horizontal or compound—the saw blade 
always enters the work at the same point on 
the table, making it unnecessary to raise or 
lower the saw for any of the cross cutting or 
rip cutting operations, and fixed gauge and 
cut-off stops can be used, so that desired lengths 
of boards can be obtained, without hand meas- 
uring, and regardless of the angle of cut. On 
this new Junior model, X-36B, the column re- 
volves to the left 70 degrees, which permits 
cutting of angles as small as 20 degrees for 
jack rafters or other cuts of this nature. The 
wooden fence can be removed to increase the 
ripping capacity for wide ripping when cutting 
lumber up to 3 inches thick, The bench type 
stationary table is 44 inches long, and is 
mounted on a welded steel frame. These Junior 
units can now, be equipped with up to 3 h.p. 
motors. All adjustments can be made from 
the front of the machine. Full details are ob- 
tainable from the manufacturer. 


Extra Profit ls Being Made from 
Waste by These Machines 


Immediately salable fuel, solid, convenient 
and efficient, to the amount of 125,000 tons an- 
nually, is being made from dry sawdust and 
shavings alone, with addition of no other ma- 
terials, at ten lumber and box manufacturing 
plants employing thirty-six machines, thus pro- 
ducing a substantial profit from materials that 
would otherwise be waste and be expensive to 
dispose of. The equipment that makes such 
waste into profit can be utilized economically 
by any concern that has ten tons or more of 
waste a day. The machines for producing this 
fuel, which is promoted under the name Pres- 
to-logs, can be leased from Wood Briquettes 
(Inc.), Lewiston, Idaho, and with each lease 
there is allotted a sales territory for the prod- 
uct. The company invites inquiries from lum- 
bermen interested. 

At Lewiston, Wood Briquettes (Inc.) re- 
cently made additions to its plant, which began 
operating in 1936 and has been steadily ex- 
panded to meet increasing demand. “Here 
stands the largest wood briquette plant in the 
world,” said Manager Roy Huffman, of the 
fuel department, in announcing the completion of 
the additions. The new structure was designed 


Amemcanfimberman 


Here’s What's New 


by Chief Engineer R. T. Bowling, and pro- 
duces 110 tons of wood fuel a day. To secure 
the utmost efficiency, waste material is blown 
under high pressure from the planer to storage 
bins, which are unloaded with mechanical con- 
veyors, and the entire supply system to the 
compressing machines—receiving, unloading and 
grinding, and conveying product to storage or 
shipping platform, is under automatic control. 


Shingle in Two Styles Offered as 
Single Stock Item 


A new type of asphalt shingle which can 
be laid to provide either a square butt or a 
hexagonal design has just been put on the 
market in all states east of the Rocky Moun- 
tains by The Celotex Corp., of Chicago. The 
new shingles are being offered nationally after 
two months of local distribution in the Middle 
West. Named the Double Duty Shingle, each 
unit is cut from a single sheet to expose two 





square butts along one side and two hexagonal 
shapes opposite. The new shingle is said to 
be extra sized and heavy, easy to work with 
and quickly applied. An improved metal ex- 
pansion seal clip, attached either during ap- 
plication or after the shingles are laid, holds 
the shingle butt flat to the roof boards. The 
clip, it is announced, permits expansion and 
contraction without buckling the shingle and 
gives maximum roof protection. Tests reveal 
that these clips will hold shingles in place even 
with wind velocities reaching cyclone and tor- 
nado proportions. Full information may be 
obtained from the manufacturer. 





Automatic Dead Latch Lock 
ls Offered to Dealers 


The Independent Lock Company, of Fitch- 
burg, Mass., announces a new automatic dead 
latch. Due to a new design, the bolt is auto- 
matically dead locked against jimmying from 
the outside when the door is closed. No man- 
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ual operation of the mechanism is necessary, 
it is stated. This latch functions by key from 
the outside and knob from the inside. When 
the door is closed, the bolt is automatically 
projected an extra % inch and, it is said, can- 
not be forced back by end pressure. The slide 
stop can be used to deadlock the bolt against 
the outside key, or to hold the bolt retracted. 


Improvements Announced in Clothes 
Closet Fixture Line 


The Knape & Vogt Mfg. Co. has changed 
to a chromium plated finish on its line of 
K-Venience clothes closet fixtures. A new 
catalog with prices on the new chrome finish 
the same as present prices, with the exception 
of a few items on which the increase is slight, 
has been announced. The present round knobs 
on the hat holders are being replaced with half 
round metal rests which are said to be in keep- 
ing with the design of these modern fixtures 
and which hold hats in better shape and 
prevent slipping. The three-tier and two-tier 
shoe racks are now hinged so that the carton 
size can be reduced by about one-half, to facili- 
tate shipment and save space. Complete de- 
tails may be obtained from the manufacturer. 


Manufacturer Tells Interesting Story 
of Southern Fireplaces 


The June, 1940, issue of “Donley Devices,” 
published by The Donley Brothers Co., 13900 
Miles Ave., Cleveland, Ohio, tells the story of 
some of the historic old fireplaces to be found 
in Natchez, Miss., and elsewhere in the South. 
Natchez is known as the city “where the Old 
South still lives,” and many of the fireplaces 
have the beauty and charm characteristic of old 
times. The paper also contains information about 
Donley products, some of their distributing or- 
ganization, and tells of some of their fireplace 
installations. One article explains the conveni- 
ence of their package receivers. 





Carolina Rates Protested 


Sa.issury, N. C., June 24.—The North Caro- 
lina Utilities Commission has granted the re- 
quest of the North Carolina Traffic League that 
proposed higher rates on intrastate shipments 
of lumber from Wilmington to points in North 
Carolina be suspended. W. S. Creighton, traffic 
secretary of the league, said an investigation 
of the proposed rates will be made. The com- 
mission ordered a hearing for Aug. 13 at Ra- 
leigh. Mr. Creighton said he expects a de- 
cision soon on a second protest against proposed 
higher rates on intrastate shipments of domes- 
tic lumber, effective June 17. He will go to 
Asheville to attend a conference of lumber 
shippers and manufacturers. 








Selects, 
Shop Lumber, 


Pattern Lumber, 


California Sierras High Elevation “ Quality” Timber 


- - PINE 
California saa Pondant 





Mouldings, 
Common Boards, 
Dimension 





Planing Mill, Moulding Factory, Box Factory. Let us supply your needs 
in quality stock, well-manufactured. Write us today. 


Quincy Lumber Company, Inc. °'zi%ornia 


SALES OFFICE 
QUINCY, CALIFORNIA 
©. C. MORRIS, SALES MGR. 


MILLS AT 
QUINCY, CALIFORNIA 
SLOAT, CALIFORNIA 
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Amermecan fisherman 








THE LUMBERMAN POET 








THE SECOND DELUGE 


From Issue of June 19, 


Men are making murder, killing of their kind; 

Men are breaking homes and hearts, leaving hell behind; 
Men are sending sorrow all a world around— 

But the tiny tulip bud is peeping from the ground. 


God keeps right on giving; God is on his throne, 
Giving, and forgiving men for their hearts of stone. 
Still the tulips blossom, still the robins sing— 

God keeps right on giving and forgiving ev’rything. 


Were I God in Heaven, were I King of All, 

On this bloody earth below, night tonight would fall, 
But tomorrow morning not a ray would shine, 

Not a single tulip bloom, in this world of mine. 


I would shut the sunlight from the eyes of men, 
Leave the God-forgetting race God-forgotten 
Till you cried to Heaven, cried on bended knees, 


1915 


WE'RE WITH YOU, JONES 
From Issue of Oct. 10, 


We're with you Jones: 

Your cheery tones, 
Your optimistic letter, 

We've shown around 


1914 


And we have found 


It gets folks feeling better. 


It’s full of wit, 
It’s full of grit, 
It’s full of sense and reason. 


(And you and we 


Came to me in honest prayer, not in blasphemies. 


I would send a deluge, send a deluge new, 

I would shut the light of day from the eyes of you— 
Leave you in the darkness, in the dark to dwell 

On the earth that was so good that you made a hell. 


Maybe then the fingers at your neighbor’s heart 
Would let go their bloody grip, hate and war depart; 
Maybe then the mortal in the dark would see, 

Better than in all the light, what I meant to be. 


Will both agree 
That sense is right in season. ) 


We're not like France, 
Belligerents 

In England or in Russia 
We have no scrap 
To change the map 

Of Austria or Prussia. 


The crops are big 


And fat the pig, 

Thanksgiving time is nearing; 
There’s not a cloud 
But we are proud 


To say is disappearing. 


There’s not a cloud 
Except a crowd 

Of persons pessimistic 
Who weep and roar 


About the war— 


I who gave you being, I who gave your birth, 


I who gave your Heaven above, I who gave you earth, 
Must I so forever let you sin and live? 
Must I see my world at war, sorrow, and forgive? 


I who made you brothers, I who made you kin, 
Gave a planet for a place men might wander in, 


Gave you tree and tulip, gave you sun and sod, 


Shall I keep on giving gifts while you laugh at God? 


It’s really anarchistic. 


Don’t crawl inside 
A hole and hide 
Within some cyclone cellar 
And cry and moan 
And gasp and groan 
And yelp and yowl and beller. 


If you would shout, 


Just come right out— 


No; another deluge I will send you soon: 


There shall be a sunless day, night without a moon; 
I shall stop the starlight—you may creep and crawl 


In the darkness you have made, till the end of all! 


Don’t let the croakers kid you; 
Come out and yell 
And boost as well— 

Remember pal, we’re wid you! 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








A Kansas letter published 
elsewhere indicates what 
has frequently been sug- 
gested in these columns, 
that some of the western 
tewns are beginning to real- 
ize that they have too many 
lumber yards. The fact that 
one or two firms are making 
a success of the lumber busi- 
ness in a town of moderate 
size does not prove that 
two, four or six firms can 
have corresponding success. 
The Timberman has fre- 
quently made mention of 
the glaring mistake of am- 
bitious contractors, and oth- 
ers who desire to. start 
yards in opposition to what 
they believe is the monop- 
oly of large concerns having 
systems of yards over the 
ceuntry. Many failures have 
resulted, and much loss to 
others has resulted from 





the folly of starting yards 
where there seems to be an 
opportunity for one, whether 
or not the population or 
characteristics of the coun- 
try round about would jus- 
tify such a move. 

7 * * 


The Economite Society, 
of western Pennsylvania, 
with a town of its own 
called Economy, is a pro- 
gressive institution. It con- 
trols everything in that lo- 
cality according to its own 
liking, and is now about to 
build a very large sawmill 
to reduce timber to lumber 
for its own people. It will 
be 35x150 feet, and will be 
supplied with the latest im- 
provements in the way of 
machinery, and has a ¢a- 
pacity of 35,000 feet of 
sawed lumber per day. The 
city owns large tracts of 
timber land near Tidiute, 





and logs will be rafted down 
the Allegheny and Ohio 
rivers to Economy. 

* * * 


In a recent interview, a 
prominent shingle manu- 


- facturer of western Mich- 


igan expresses his _ belief 
that the days of large prof- 
its for the shingle maker of 
that section have passed 
away forever. Chicago is 
not taking the shingles for 
the reason that she can not 
dispose of them at profit. 
That territory beyond the 
Missouri where Chicago for- 
merly unloaded vast quanti- 
ties of cheap shingles, is 
now being supplied by Wis- 
consin and southern mills. 
The high price of stumpage 
in Michigan will act as a 
perpetual barrier, prevent- 
ing her shingle manufac- 
turers from ever regaining 
this lost territory. 


and Recreation 





Spend your 
Vacation at 
Cloudcroft 


New Mexico 


Come for Health, 
Rest, Relaxation 


This charming summer resort, 
owned by Southwest Lumber 
Company, offers you all the 
joys of summer. 


Delightful spot for week-end 
visit or vacation § stay 
18-HOLE GOL LF 
URSE. For information 
and reservations write ‘The 
Lodge”. Cloudcroft, New 
Mexico. 


SOUTHWEST 
Lumber Co. Now moxice 


High - altitude Fir, especially 
suited to construction work. 
Quality Box Shook and Crates. 
Write us today. 




















50,000 Feet bees Day 


FIRS 


Every 
Modern 
Facility 
Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS & i R FACTORY 
YARD STOCK CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 














in Boston 
HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 
@ Rates From $3.50 @ Dinner Music 
@ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 
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Amermecanfiumberman 


MODEL USED TO CHECK PLANS 


“See it before you build it,” is always good 
advice, and particularly so when any large ex- 
penditure is involved. When a customer comes 
into a lumber yard to buy some small item it 
is possible you show him samples of the mold- 
ing he might be interested in, or if he wants 
some paint, you can show him an actual sample 
that has been applied. But when he comes in 
with the thought of purchasing a house, you are 
faced with the problem of producing, to his sat- 
isfaction, a picture of what he thinks he wants 
and will buy. Blueprints and photographs of 
similar houses are used, and as a third, three 
dimensional selling tool, many dealers are using 
scale models of homes to clinch sales. This 
eliminates customer dissatisfaction, and particu- 
larly in the case of women who have seldom 
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what we want and not making any mistakes, 
we are having the model made as a safety meas- 
ure. On the basis of our experience with your 
models for our Homes of the Month we know 
that it will give us a true picture of the house. 

“Therefore, this extra cost in relation to the 
final cost of the house is a very small insurance 
premium to pay. It seems to me anyone proposing 
to invest a considerable sum of money in a home 
would be well advised to take this precautionary 
measure even with the use of high quality archi- 
tects. A great many perspectives cannot really 
give a true picture of the final home.” 

The home, model of which is illustrated here, 
was developed by the Home Planning Depart- 
ment of Wm. Cameron & Co., Inc., in collabo- 
ration with Mr. and Mrs. Bolton. It does not 
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Shown above is the model of the home to be constructed by E. C. Bolton, president, Wm. 
Cameron & Co., 


had experience reading blueprints, presents an 
accurate picture of what the house will look 
like when it is finished. 

One person who firmly believes in this the- 
ory of selling—even himself—is E. C. Bolton, 
president, Wm. Cameron & Co., Inc., Waco, 
Texas. Mr. Cameron is building a country 
home on Lake Waco, near Waco, and to be 
sure. that the home would be exactly what he 
wanted, he had a scale model built by the 
AMERICAN LUMBERMAN model service. But let 
Mr. Bolton tell his own story: “The purpose 
for which this model is constructed is as a final 
check before going ahead with the construction 
of the house. At the present time plans are in 
the contractors’ hands, getting final bids. How- 
ever, as a final check to be sure we are getting 


Inc., Waco, Texas 


attempt to follow any architectural precedents 
or style, but is designed instead to harmonize 
with the surrounding landscape and achieve the 
informality which is desirable in a country 
home. The angles of the home, which can be 
noted in part from the photograph, are to corre- 
spond to the semi-circular woods which are to 
be immediately back of the house. Another rea- 
son for the semi-circular layout, with the various 
wings and angles, is that during the summer in 
the South the maximum amount of breeze that 
can be secured is desirable, and with the pres- 
ent arrangement this is possible. Mr. and Mrs. 
3olton are also contemplating having the house 
air conditioned. 
In designing the house, the primary idea was 
that it be livable rather than be built for ex- 
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ternal appearance. The house is to be located 
on 38 acres of ground on some bluffs overlook- 
ing Lake Waco. The roof, as planned, will be 
brown asbestos shingles, and the house will be 
brick veneer on hollow tile and the brick will 
be painted white. The porches will also be 
paved with brick. 





Shipment of Mahogany Logs 
Made to Manufacturers 


BALTIMORE, Mp., June 24.—Delivery of one of 
the largest importations of mahogany logs to 
arrive here for some time has just been com- 
pleted. It was brought in aboard steamer from 
a Mexican port and went to the Williamson Ve- 
neer Co., at Cockeysville, Md., where the ship- 
ment will be worked up into veneers. The 
shipment included 285 logs, some of them 
measuring three or four feet in diameter, and 
was of prime quality. 





Western Pine Summary 


PorTLAND, ORE., June 21—The Western 
Pine Association reports as follows on operation 
of identical Inland Empire and California mills 
during the two weeks ended June 15: 


Report of an Average of 108 Mills: 


Total for 2 weeks ended 
June 17, 1939 


Production ...... 169,456,000 165,350,000 
Shipments .....+ 148,350,000 152,441,000 
Orders Received... 143, 264, 000 163,703,000 


Report of 105 Identical Mills: 
June 15, 1940 June 17, 1939 
Unfilled orders... 235,355,000 191,529,000 
Gross stocks ....1,485,278,000 1,494,079,000 
Report of 105 Identical Mills: 
c——Total for —. 
Production .....< 1,463,747,000 1,317,012,000 


Shipments ....... 1,608,087,000 1,489,352,000 
Orders ..cccceces 1,632,979,000 1,464,954,000 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


New Or.eans, La., June 26.—Following is 
a summary of reports from southern pine mills 
for two weeks ended June 22: 


Average weekly number of mills, 113; 


Units,}+ 92 
Two Weeks 
Three-year average production*... 55,685,000 
DREGE WEGEMCTIOR occ ciivcccescces 50,394,000 
gS Te Sn ee rere 50,955,000 
COND BWUTEUOE cist cc cieeececetes 53,680,000 


Number of mills, 111; Units,+ 92 
On June 22, 1940 


RII GRGOEE oreo eS esicid dice ccwces 57,896,000 
Er ee eee 362,228,000 


*Oct. 26, 1936, to Oct. 28, 1939. 


fUnit is 304,000 feet of “3-year average” 
production. 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WasHIncTon, D. C., June 24.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for two weeks ended June 15 and for twenty-four weeks ended that date, covering 
mills whose statistics for both 1940 and 1939 are available, and percentage comparisons with sta- 
tistics of identical mills for the corresponding period of 1939:° 











Av. No. Per- Per Per 
Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rpte. 1940 of 1939 1940 of 1939 1940 of 1939 
Total Softwoods .. 385 465,310,000 104 437,865,000 101 412,677,000 89 
Total Hardwoods.. 85 15,150,000 118 15,934,000 97 16,375,000 101 
Total Lumber ..... 455 480,460,000 104 453,799,000 101 429,052,000 89 
Total Flooring .... 80 19,912,000 115 20,625,000 111 15,177,000 72 
TWENTY-FOUR WEEKS: 
Total Softwoods... 407 4,815,256,000 108 5,025,447,000 107 5,006,701,000 106 
Total Hardwoods... 88 206,866,000 109 206,380,000 100 208,065,000 102 
Total Lumber...... 477 5,022,122,000 108 5,231,827,000 107 5,214,766,000 105 
Total Flooring..... 79 220,988,000 119 215,888,000 112 236,542,000 119 





RELATION OF UNFILLED ORDERS TO STOCKS 


Wasuincton, D. C., June 24.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on June 15: 





No. of Mills Unfilled Orders Gross Stocks 

Reporting 1940 1939 940 1939 
Total Softwoods* ....... er 379 661,098,000 652,721,000 3,428,950,000 3,497,239,000 
Total Hardwoods® ..........- 83 55,758,000 51,838,000 347,207,000 392,559,000 
TOCEs TMS cc cccccccesse Aa 451 716,856,000 704,559,000 3,776,157,000 3,889,798,000 
Oak and Maple Flooring..... 90 62,902,000 53,324,000 90,485,000 97,724,000 


*Of Northern mills, 11 reported on softwoods, 13 on hardwood unfilled orders; 14 mills on 


NATIONAL STATISTICS FOR MAY BY REGIONS 


Wasuincton, D. C., June 24.—Following is the National Lumber Manufacturers’ Association’s 
report for the five weeks ended June 1 and for twenty-two weeks ended that date, covering mills 
whose statistics for both 1940 and 1939 are available, and percentage comparison with statistics of 
identical mills for the corresponding period of 1939: 








Av. No. Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 
FIVE WEEKS: Rptg. 1940 of 1939 194 of 1939 1940 of 1939 
Softwoods: 
Southern Pine .... 118 135,097,000 97 148,550,000 105 140,410,000 100 
West Coast ....... 125 506,795,000 110 497,805,000 99 567,019,000 117 
Western Pine ..... 112 406,180,000 101 364,699,000 104 383,097,000 109 
California Redwood 13 37,630,000 108 45,411,000 131 35,992,000 106 
Southern Cypress.. 9 10,215,000 73 12,023,000 92 12,510,000 106 
Northern Pine .... 8 20,930,000 103 11,660,000 95 12,402,000 101 
Northern Hemlock 18 7,498,000 76 9,632,000 75 9,733,000 91 
Total Softwoods. 403 1,123,009,000 103 1,158,993,000 1411 1,102,325,000 103 
Hardwoods: 
Southern Hardwoods 71 29,721,000 103 32,223,000 99 30,855,000 86 
Northern Hardwoods 18 11,073,000 183 12,525,000 124 11,597,000 1438 
Total Hardwoods. 89 40,794,000 117 44,748,000 105 42,452.000 
Total Lumber ... 474 1,163,803,000 104 1,203,741,000 110 1,144,777,000 102 
Oak Flooring..... ‘ 65 45,264,000 ie 46,004,000 os 44,898,000 
Maple, Beech and 
Birch Flooring... 14 4,840,000 se 5,293,000 sh 4,243,000 
TWENTY-TWO WEEKS: 
Softwoods: 
Southern Pine .... 125 628,573,000 97 618,806,000 95 620,294,000 93 
‘West Coast ....... 125 2,152,550,000 112 2,205,025,000 112 2,177,389,000 109 
Western Pine ..... 112 1,322,821,000 111 1,498,386,000 107 1,535,381,000 113 
California Redwood 13 158,061,000 105 161,435,000 105 159,341,000 100 
Southern Cypress.. 9 49,312,000 83 47,960,000 90 46,509,000 96 
Northern Pine .. .. 8 27,989,000 100 47,482,000 113 46,744,000 105 
Northern Hemlock. 18 38,338,000 116 32,517,000 84 34,457,000 
Total Softwoods. 410 4,377,644,000 108 4,611,611,000 107 4,620,115,000 107 
Hardwoods: 
Southern Hardwoods +70 120,835,000 99 140,206,000 96 139,752,000 96 
Northern Hardwoods 18 70,881,000 129 50,240,000 112 51,938,000 126 
Total Hardwoods 88 191,716,000 108 190,446,000 100 191,690,000 103 
Total Lumber ... 480 4,569,360,000 108 4,802,057.000 107 4,811,805,000 107 
Oak Flooring ..... 65 177,715,000 me 172,137,000 ae 200,952,000 Sa 
Maple. Beech and 
Birch Flooring .. 14 23,361,000 ae 23,126,000 = 20,413,000 
+Units. 


REGIONAL UNFILLED ORDERS AND STOCKS JUNE | 


Wasuincron, D. C., June 24.—Following is the monthly statement by regions of eight groups 


of identical mills and two groups of hardwood flooring plants of unfilled orders and gross stock 
footage on June 1: 








No. of Unfilled Orders Gross Stocks 
Softwoods— Mills 1940 1939 1940 1 
TUEOTM PIRG 2c oc ccsccccceve ees 118 56,481,000 68,374,000 420,601,000 434,758,000 
WRONG CORRE oc cece secs eeares 125 354,258,000 329,503,000 872,131,000 857.313,000 
co. Ry aaa 110 246,593,000 184,178,000 1,488,394,000 1,510.358,000 
California Redwood ............ 13 26,962,000 32,254,000 288,205,000 296,474,000 
Southern Cypress ......ccccccce 9 6,321,000 5,351,000 192,953,000 198,797,000 
EE, IN ab. o-0 sd. 0:0 bccn eeere's 8 4,996,000 7.490,000 101,833,000 138,403,000 
Northern Hemlock ............. 16 9,517,000 10,275,000 78,112,000 116,126,000 
Total Softwoods ............. 399 705,128,000 637,425,000 3,442,229,000 3,552,229,000 
Southern Hardwoods .........:.. +72 38,303,000 38,621,000 246,827,000 269,637,000 
Northern Hardwoods ........... 1 21,839,000 15,362,000 135,765,000 145,777,000 
Total Hardwoods ............. 89 60.142,000 53,983,000 382,592,000 415,414,000 
Total Tamber ...........ceeee 472 765,270,000 691,408,000 3,824,821,000 3,967,643,000 
Flooring— 
Oak -Fiooring .. 0.060 c6ccscccce's ° 75 64,760,000 44,782,000 79,122,000 88,586,000 
aaa eae ee 6,600,000 10,969,000 15,718,000 15,827,000 


tUnits of production. 
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“One moment, please 
‘20’ is the number 














Douglas FIR 


Certified 
Trade-Winning Lumber 


This is the structural lumber of 100% depend- 
ability—the stock that ideally meets today's 
demand. Tough, strong and sturdy, it is 
beautiful wood, with quality in every fiber. 
Cut from our own old-growth, big-bodied tim- 
ber, it is carefully seasoned and painstak- 
ingly monufactured in the modern way. 


And remember, it's CERTIFIED—bearing the 
mark of “20,” the Booth-Kelly pledge of supe- 
rior quality and accurate manufacture. Bear- 
ing the marks of West Coast Lumbermen’s 
Assn. and National Lumber Mfrs. Assn., guar- 
antees of proper grading. There’s no guess- 
ing in the buying of Booth-Kelly Certified 
Douglas Fir. 


Let us supply you with DOUGLAS FIR DI- 
MENSION, FLOORING, CEILING, DROP SID- 
ING, FINISH, STEPPING, MOULDINGS, CAS- 
ING, BASE, etc. Let us quote on your re- 
quirements. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Bothell 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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WE DO NOT MAKE THE 
=” MOST OAK FLOORING 
BUT WE DO _" THE BEST 


CCarifito 


CAREFULLY SELECTED LUMBER 
~-PROPERLY KILN DRIED-- 
-PRECISION MACHINED- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W.R. WRAPE STAVE COMPANY 
Post Office Box 182 
LITTLE ROCK, ARKANSAS 
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California White 
Also and Sugar Pine 


Fir Wallboard $723" 2°, products 


William Schuette Company 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 
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LEMIEUX BROS., INC. 


- FORESTERS — TIMBER ESTIMATORS 
APPRAISERS -- CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., June 24.—The prepared- 
ness program to step-up industrial plant ex- 
pansion, and the production of military equip- 
ment at many New England points, form a 
sound basis for the current conviction in trade 
circles that there will be a call for all the lum- 
ber that eastern mills can produce through the 
remainder of the year. Under the guidance of 
the New England Council, no section of the 
country is better equipped to meet any emer- 
gency call for supplies and services. Already 
lumber producers are being asked to submit 
reports as to the volume and speed with which 
material can be delivered. This new develop- 
ment promises to solve the problem incident to 
clearing New England of the vast store of pine 
lumber salvaged from the 1938 hurricane. Bids 
will be opened July 1 by the Federal Salvage 
Administration on 500,000,000 feet of rough 
square edge pine at the minimum price of $22.50. 
Officials have worked out a further plan to sell 
on grade 225,000,000 feet of logs held by the 
Government in storage ponds. The Salvage 
Administration will enter into contracts at 
agreed prices with box shops and other users 
of “round-edge” pine for logs now held in stor- 
age ponds, same to be sawed into round edge 
by the Administration, the buyer to pay a rea- 
sonable conversion cost. This plan has been 
presented for approval of Forest Service cfh- 
cials at Washington, and has been assented to, 
and Director J. F. (Jack) Campbell will pro- 
ceed at once to put this proposal before eastern 
consumers of round-edge pine. In the mean- 
time, Government procurement offices are being 
urged by salvage officials to draw as heavily as 
possible upon this emergency stock of pine. 

The construction activity in Massachusetts 
though somewhat spotty is showing substantial 
increases. Permits filed in May produced an 
increase of 9.6 percent over April, and of 21.3 
percent over May of last year. 


WEST COAST WOODS—Through June, the 
market softened steadily until the discount 
today wavers between $7.50@8. With ship 
space covered by orders well into September, 
the tendency to charge premium rates has 
resulted in the yards withdrawing from the 
market temporarily. Space contracted for 
earlier has, to some extent, been used for 
moving unsold transit lots, and as they ar- 
rive there is pressure to sell until “distress” 
lots produce bargain prices. Board prices 
are down to $28.50@29 for No. 2, fir and/or 
hemlock, with the No. 3 in fair supply at 
local terminals at $26, though there have been 
pressure sales this week at $1 and even $1.50 
lower. Receipts by water for the full month 
of June will approximate 8,500,000 feet and 
compare with the total in May of 5,964,402 
feet. A Calmar Line boat due here on July 1 
will discharge just short of four million feet. 


EASTERN SPRUCE—Though the volume 
of sales to the yards continues to run well 
below normal the outlook for supplies 
through the latter half of the year is so un- 
promising that there is little pressure to sell, 
and the price list holds steady. With produc- 
tion at the Canadian mills pre-empted by 
the English war office, and with the pre- 
paredness program expanding daily in all 
corners of New England, the feeling in well 
informed trade circles points to a call for 
dimension and boards that will tax the ca- 
pacity of the mills to supply. Bookings at 
the Maine mills will absorb production well 
into July. Delivered by rail at Boston rate 
points, small dimension, 2x3-, 4- and 5-inch 
and 8x4- and 4x4-inch, are held firmly by 
larger mills at $35, with the 4x6- and 6x6- 
inch, 2x8- and 2x9-inch, 4x8- and 6x8-inch 
at $39. The 2x10- and 12-inch are $42@43. 
Good dry boards are moving freely at $35@36 
for the 1x4- and 5-inch, up to $39 for 6- and 
7-inch, $40 for 8- and 9-inch, and $43 for 10- 
and 12-inch. 


LATH AND SHINGLES—Spruce lath in full 
or part carloads are uniformly held by larger 
mills at $3.50 for the 1%-inch, and $4@4.15 


for the wider size. When demand does not 
absorb production, the mills turn their slabs 
to the pulp plants. Eastern white cedar 
shingles are active at $4.25@4.30 for stand- 
ard brands of extras, $3.75@3.85 for clears, 
and $2.90@3 for 2nd clears and clear walls. 
There have been free sales of West Coast 
red cedars but pressure to sell at the mill 
end results in a lower and unsettled price 
level. Production is being curtailed to bring 
offerings into balance with demand. The 
18-inch No. 1 Perfections delivered at New 
England rail points sell at a range of 
$4.45@4.60, with the 16-inch 5X No. 1 at 
$4.10@4.25; No. 2 at $3.40@3.55, and No. 3 at 
$2.85@2.95. No ship space is being used for 
moving shingles here by water, and spot 
stocks are very low. 


PINE BOXBOARDS—Box shops are active, 
and have increased their purchases of inch 
round edge pine at prices which range from 
a low of $11 to as high as $15 and even $16 
for the wider lots, f. o. b. shipping point. 
For the square edge inch No. 4 common, mill 
prices range from $22 to as high as $28, with 
the No. 3 at $30@34. 


EASTERN HARDWOODS —Mills in Ver- 
mont, the Adirondacks and Pennsylvania, in 
most cases having a short supply of logs 
for cutting through the summer and fall 
months, are in a strong price position, be- 
cause production of yellow birch in Canada 
is going almost entirely overseas to fill emer- 
gency orders from the English war office, in 
the form of inch boards and 4-, 6- and 8-inch 
squares. With the eastern Canadian mills 
offering very little of this type of lumber to 
woodworkers in “The States,” modern Ameri- 
can mills have full order files, and at prices 
set by the producers. One large operator ad- 
vanced his list an average of $5 as noted in 
this column two weeks ago, and it appears 
that many others have followed this lead, 
with both birch and maple, in 4/ and 5/4, 
at $90@95, delivered. For 2-inch maple, most 
mills have moved up to $105, which is $4@6 
above 2-inch birch. 


A recent fire at Mexico, Me., destroyed the 
sawmill of Irving S. Rich & Co., with a loss in 
excess of $6,500. 


Luther S. Piper, head of Perry Whitney 
Lumber Co., 148 State Street, Boston, with 
Mrs. Piper, attended on June 17 at Williams 
College the graduation of their son Anson 
Conant Piper. The young man will join the 
teaching staff at Williams in the fall, with lan- 
guages as his specialty. 

The lumber fraternity of the West Coast has 
been represented recently at Boston by three 
prominent shippers. Hugh P. Brady, whole- 
saler at Seattle; W. M. Leuthold, president of 
Deer Park (Wash.) Lumber Co., manufacturer 
of pine, and Lee Caulfield, of the Oregon-Amer- 
ican Lumber Corp., cutting 350,000 daily. of 
Douglas fir. Accompanied by Horace A. Bailey, 
of Bailey & Delano Lumber Co., Mr. Brady mo- 
tored to Andover, Mass., June 13 to join his 
1910 class at Andover Academy in its 30th 
annual reunion. Mr. Brady was a 1914 gradu- 
ate at Yale. Mr. Brady spent a week with his 
mother at her Pennsylvania home. Mr. 
Leuthold came to be present at the graduation 
of his daughter at Smith College in Northamp- 
ton. Mr. Caulfield dropped in for a conference 
with his company’s New England representa- 
tive, Ralph J. Evans, Boston, who is also agent 
for Deer Park company. 


E. L. Gibbs, Boston, and H. Wentworth 
Shepard, sales manager of Shepard & Morse 
Lumber ‘Co., have moved down to their shore 
homes at Megansett on Buzzards Bay for the 
summer, and H. B. Stebbins, of H. B. Stebbins- 
Leatherbee Co. has settled down for the season 
at his sightly summer home in Duxbury on the 
South Shore. Mr. Shepard’s schooner rigged 
Amberjack rt has been made ready for an ac- 
tive season. 

The golf tournament and annual meeting of 
the Lumber Trade Golf Association, held dur- 
ing the last week in May at White Sulphur 
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Springs, W. Va., was attended by O. O. Keiver, 
of Holt & Bugbee Co., Charlestown, and Mrs. 
Keiver; Fred Wood, of A. M. Wood Co., 
Charlestown, and Mrs. Wood; and Mr. and 
Mrs. E. Carlton Hammond, of Auburndale. In 
the match play, Mr. Keiver repeated his suc- 
cess of one year ago by winning the individual 
championship with the lowest gross score for 
72 holes. At the business meeting and annual 
dinner, Mr. Keiver was chosen president of 
the association. Lewis B. Anderson, New York 
representative of Guernsey-Westbrook Co., of 
Hartford, Conn., is the new vice president, and 
Norman P. Mason, of North Chelmsford, Mass., 
succeeds the veteran secretary, J. Elmer Troth, 
of Philadelphia. 


NEW YORK, N. Y. 


The yards appear to be moving a fair volume 
of material to the home building development 
projects in the suburban sections, but report a 
sub-normal activity in the call for lumber for 
private homes of the better class. The large 
scale development projects at upper Long Island 
points and in eastern Jersey are calling for 
more lumber than at any time in recent years. 
Most of these projects are for houses in the 
price range of $4,000 to $7,000 in groups of 
25 to as high as 1,000 homes, planned for the 
Forest Hills and Kew Gardens sections of 
Queens County, where an old farm area has 
been landscaped and construction has been 
started. 

Most of the yards have well rounded stocks 
of coarse framing lumber bought earlier in 
the year when ship space for intercoastal 
consignments began to tighten. The status 
of the market today is difficult, for the yards 
have not taken kindly to the call for premium 
rates for ship space, and as very little new 
business was being booked and as new ton- 
nage was beim added to the intercoastal run, 
there was selling pressure at the local offices 
as well as at the mills, with the result that 
the discount to dealers since June 1 has 
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moved steadily from the low of $5.50@6 to 
the current quotation of $7.50@8 from page 
18 of the West Coast list, delivered on dock 
at local terminals. This means a drop in 
the cost to dealers of $1.50@2. June re- 
ceipts will be well above normal, but the 
volume of unsold lots at the docks here has 
not increased, as nearly every parcel landed 
filled an old order. Board prices are easier, 
though spot stocks have melted until there 
are few of the No. 2 grade available at 
$28.50@29. There has been an adequate sup- 
ply of No. 3 boards, which sell usually at 
$26, but there have been pressure sales at $1 
less. 


The ship space shortage is still acute. Most 
offices report all available space taken until 
well into September but, as new ships are 
diverted to this run to load June and July 
cargoes, the space dilemma becomes less pro- 
nounced. 


Sales of eastern spruce have been limited, 
as the Maine mills are not pressing for new 
business until accumulated orders have been 
cut and shipped, while the Canadian mills 
have very little surplus production beyond 
that required for shipment overseas to the 
timber control office in England. Local dis- 
tributors who have toured the Provincial 
mills in search of available supplies have 
returned with the report that few shippers 
are in position to divert any of their prod- 
uct to the New York or New England mar- 
kets, for, in addition to supplying every foot 
of spruce possible on overseas orders from 
the Allies, there has been a sharp increase 
in the home demand for lumber for use in 
Canadian war industries. Prices here are 
therefore strong despite the fact that the 
local yards are not placing orders freely. 
Sales are confined almost wholly to carlots. 
For delivery at Harlem River rate points 
small dimension 2x3-, 4- and 5-inch, also 
3x4- and 4x4-inch, is held at $36.50@37, and 
moves up to $44@45 for the 2x10- and 12- 
inch. Shipments by water from the Provin- 
cial mills are practically at a _ standstill, 
though an occasional lot is offered at $39@40 
for an average run of dimension sizes, with 
random quoted at $1@2 lower. The recent 


drop in prices for western fir boards has . 





55 


checked the sale of dry and dressed spruce 
boards at the price level being held by the 
Maine mills—$36@37.50 for the 1x4- and 
5-inch, and up to $44@45 for the 10- and 12- 


inch. 
Baltimore, Md. 


NORTH CAROLINA PINE—Large consump- 
tion for building has prevented mill accumu- 
lations and kept prices firm. Needs of box 
makers are large, and other users are in the 
market. 


LONGLEAF PINE—RBigger sizes are in ac- 
tive demand, but ordinary dimensions are not 
so active. 


CYPRESS—Cypress sales absorb mill out- 
put, and stocks are moderate. 


WEST COAST WOODS—The demand for 
spruce, fir and other woods shows some fur- 
ther expansion, with more steamer tonnage 
available. Prices are not much changed. 


HARDWOODS —Quotations are little 
changed. Some distributors report expansion 
in volume. Inquiries are received from 
abroad, but dfficulties of makng shipment are 
in no wise diminished. 





Hymeneal 


MESSMAN-REEVES—Miss Grace I. Reeves, 
daughter of Mr. and Mrs. Riley A. Reeves 
was married to Donald R. Messman, son of 
Mr. and Mrs. Walter Messman of Chester, 
Ta., on June 2 in Sidney, Ia. Mr. Messman 
is employed at the Wadhams Lumber Co., 
Percival, Ia. 


BROCK-BRADLEY—Miss Mary Ianthe 
Bradley, of Georgetown, Ky., daughter of 
Mr. James Craig Bradley, was married to 
Henry Clay McDowell Brock, son of Mrs. 
William Brock, of Lexington, on June 15 in 
Georgetown. The bride is a graduate of 
Vassar College and the bridegroom is a grad- 
uate of the Seley ee é 
member of Phi elta eta. r. Cc 
secretary of the Smith-Haggard Lumber Co., 
Lexington, Ky. 











with direct driven fans. 









Standard Air-O-Speed Kilns at Miller & Company 
Selma, Ala. 


This company produces quality lumber that wins and holds the 
most exacting customers. In '38 they installed two Air-O-Speed 
Kilns and just this year they have installed two additional kilns 


PARDON US If We Seem Tog 
a = Brag--BUTe 


-_ at We are proud that such a large part of our kiln 
business is repeat business (over 50% last year) 
from customers who have tried, tested, checked 
and found that Standard Air-O-Speed Kilns pro- 
duce higher quality drying at less cost per 1000 


Bd. Ft. 


The Standard Air-O-Speed Internal Fan Kiln with 
reversible cross-flow circulation and with the fans 
driven directly by glass insulated motors is used 
by concerns throughout the country that insist 
on the highest quality drying requirements and 
efficiency. 

The Standard Direct Driven fan unit is ideal for 
the economical modernization of your present 
cross or end piling natural draft kilns. Write 
today for particulars. 


TANDAR 


DRY KI 
INDIANAPOLIS INDIANA 
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San Francisco, Calif. 


COASTWISE MOVEMEN T—The Pacific 
Lumber Carriers’ Association reports the 
movement of 102,147,100 feet of lumber dur- 
ing May, 1940, compared with 88,448,700 feet 
in April, and 89,343,500 feet in May, 1939. 
May distribution was as follows: 


Feet 

Se OOONOD: po cvck ese cceweet ones 22,667,000 
IE IN 55 ol il dh 6 fe ar onal, ol tari aves ree 919,800 
DIE Sweat entese dee es ORE eH he 519,000 
SD cc. ca ced weeewwp ee wes ; 741,000 
ON rere eee 69,882,500 
I, as. oi a. iain alg wb Ge. ee ee 6,478,600 
CE OE Siccaccceseadeccecoseses 939,200 

E56 en aehetedsiee kenhbns Ohab an 102,147,100 


May movement to Los Angeles was up 9,- 
943,400 feet from April. For the same pe- 
riod, the San Francisco movement was up 
859,300 feet, and San Diego movement up 
3,215,600 feet. 


CONFERENCE RATES—The Straits Con- 
ference announced increases in contract 
rates ranging from $1 to $1.50 per ton on 
shipments from Pacific Coast to ports in 
Straits Settlements. The new rates affecting 
lumber, effective June 7 on all new bookings 
for loading on or after July 10, apply in the 
following order to the first group, including 
Singapore and Penang, and second to Port 
Swettenham: Logs, $50 and $53; lumber and 
timber, $40 and $43; panels, $20 and $23; ties, 
per LMBM, $36 and $39; piling, $50 and $53, 
and box shook, $16 and $19. 





CALIFORNIA LUMBER AND BUILDING 
MATERIALS SALES—Lumber-building-hard- 
ware group sales showed a gain of 10.9 per- 
cent in May, 1940, over the same month 
last year. 





Tacoma, Wash. 


WEST COAST WOODS—Many plants are 
curtailing operations for the Fourth holiday, 
and indications are that production will not 
be speeded up again until market conditions 
improve. Log supplies appear more plenti- 
ful than in many years. ,.Forest fire hazard 
is daily growing more acute, and camps are 
being forced to reduce operations. 


SHINGLES—Canadian shingles are flood- 
ing the American market, and poor sales 
have forced the closure of four Grays Har- 
bor shingle mills, while at least two others 
have curtailed operations. In addition, five 
logging operations on Grays Harbor have 
closed because of inability to dispose of cedar 


‘ Seattle, Wash. 


WEST COAST WOODS — RAIL—A rather 
small but steady volume, with slight indica- 
tions of strength in fir, particularly indus- 
trial specials, characterizes the rail market. 
It is understood here that orders for 1,500 
new freight cars have been placed and 3,000 
more planned. Rail mills are also participat- 
ing in a better United Kingdom demand for 
clears, to be shipped to Atlantic seaboard and 
then transhipped. There is also a noticeably 
better demand from large industrial centers 
for yard stock. Prices show little change. 


INTERCOASTAL—Prices are weaker c. i. f. 
and about the same f. a. s. Demand is light 
and mills are steadily curtailing. Space is 
not any easier and very little green lumber 
has moved by rail. 


CALIFORNIA—Demand is off, prices are 
weak, and space is plentiful. 


SHINGLES—Demand is so light that it is 
hard to determine a market price. The in- 
dustry is keeping production, stocks and sales 
in good balance. 


EXPORT—Principal development has been 
increase in demand for clears by the United 
Kingdom. Estimates of the volume placed 
at American mills in the last month run from 
10,000,000 to 30,000,000 feet. Some merchant- 
able is also being bought for the United 
Kingdom. Much of this buying calls for 
lumber to be delivered alongside ships, but 
so far not many ships have arrived. Japan 
is buying a fair quantity of clears but high 
freight and exchange difficulties limit pur- 
chases from Hongkong and Shanghai. West 
coast of South America is inactive, but on 
the east coast there has been considerable 
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business and inquiry. South African trade 
is handicapped by lack of steamer space. 


LOGS—Weakness of the shingle market 
has caused shingle cedar logs to drop to $13. 
Lumber cedar logs bring $28. Fir prices are 
unchanged at $10-15, $16-18 and $21-24. Hem- 
lock is the same. 


Buffalo, N. Y. 


Demand for lumber has improved recently. 
Sales for industrial purposes have increased. 
In suburban sections there has been a good 
eall for material for house building, though 





Walnut Firm Modernizes Kilns 


Kansas City, KAn., June 25.—In keeping 
with the Frank Purcell Lumber Co.’s policy of 
having modern manufacturing equipment, so 
that they can supply good lumber at a low cost, 
this company has recently installed three Stand- 
ard Air-O-Speed Internal Fan Reversible 
Cross-Flow Circulation Kilns as engineered, 
manufactured and installed by The Standard 
Dry Kiln Co, Indianapolis, Ind. By now pil- 
ing the boards edge to edge in large solid pile 
loads the holding capacity of this kiln is in- 
creased tremendously over the old method. 
Stacking and handling costs are also materially 
reduced. 

The Standard Air-O-Speed kiln design has 
a series of fans placed down center of kiln 
below the rail and facing across the kiln so 





ma 





Shown here are the new Standard Air-O-Speed 
Kilns at the Frank Purcell Lumber Co., Kansas 
City, Kan. 


that the air blows across the kiln. This arrange- 
ment eliminates baffle ducts, decreases initial 
and installation costs and increases the air 
volume per horse power input. This arrange- 
ment of fans also produces a more uniform 
distribution of air with no end drifting. The 
fans are driven directly by glass insulated 
motors which are guaranteed to operate under 
conditions much more severe than those en- 
countered in dry kiln use. This individual drive 
has many operating advantages. 

The kilns are equipped with Foxboro dual 
bulb automatic temperature and humidity 
recorder controllers furnished by The Standard 
Dry Kiln Co. By using the dual dry bulb, one 
placed on each side of the kiln, the temperature 
of the air entering the load, regardless of which 
direction the fans are blowing, is the tempera- 
ture under accurate control. The kilns are also 
equipped with Standard Steel frame heavily 
insulated dry kiln doors that have been in con- 
tinuous use since 1928, at which time the orig- 
inal kilns were installed. 

The Frank Purcell Walnut Lumber Co. is 
under the able management of Mr. Frank J. 
Purcell, president, who was at one time presi- 
dent of the Walnut Manufacturers Association. 
Mr. D. H. Shelby, vice president; Mr. Jos. C. 
Purcell, secretary-treasurer, and Mr. C. L. 
Gleason, plant superintendent. 
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within the city few new homes are being 
erected. Prices in most woods have been 
holding about steady, with a_ tendency 
toward increased firmness in common grades. 
The shingle market is expected to firm up 
soon as the result of the closing down of 
British Columbia and Washington mills for 
a two-week period. 


HARDWOODS.—Demand is not as active 
as sometimes at this season and is generally 
called spotty. Dealers are expecting an in- 
creased buying movement to start within a 
short time, owing to the impetus likely to be 
given to general business by the placing of 
war orders. They also expect a strengthen- 
ing in the market, which is now holding 
about steady. 


WESTERN PINES.—A fairly active de- 
mand is reported, though dealers are not in- 
clined to buy much ahead of their immediate 
needs. Prices show little change. The com- 
mon grades are steady. It is expected that 
some advances will soon take place in the 
lower grades, because of the larger sale for 
crating lumber to industries engaged on war 
orders. 


NORTHERN PINE.—The market is holding 
its own as to prices. An increase in the in- 
dustrial demand has recently taken place. 


Minneapolis, Minn. 


NORTHERN PINE—Retailers report a con- 
stantly increasing volume of business as the 
season advances, but most of them still are 
placing frequent orders of the “speedy ship- 
ment, mixed lot” variety. Production is now 
in excess of sales, and mill stocks are be- 
ginning to accumulate, although they are 
smaller than for a number of years past. 
Unfilled order files are being reduced. Prices 
are firm. 


NORTHERN WHITE CEDAR Manufac- 
turers report material is moving in greater 
volume than at any previous time this year. 
Retail yards are in the market constantly, 
chiefly for 7-foot posts. Work on rural phone 
and power lines has been speeded up, with 
resultant orders for more poles. Prices for 
both items are firm. 


MILLWORK -— Minnesota Walley mills re- 
port a sharp increase in demand, and add 
that estimate work has developed propor- 
tionately. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—Some price 
weakness was noted during the last week or 
so. A new market is being created, however, 
by the great demand for lumber in connection 
with the Government’s defense program, and 
for railroad repairs and new construction 
planned for this year. Farm storage bins, 
barns, fence etc. will consume a lot of lum- 
ber. Crop yield is satisfactory and income, 
despite depressed prices, will be larger than 
that of a year ago. The fruit industry al- 
ready has purchased a great deal of crating, 
and canners are now in the market for addi- 
tional supplies. Mills last week reported 
that shipments have picked up considerably. 
Production is ample to fill current sales, 
though rains in some parts of the district 
have retarded it. 


SOUTHERN PINE—Production has held 
fairly steady, sales were slightly lower, ship- 
ments have increased, and prices are steady 
to lower. Mills report that fair assortments 
now exist. There is a shortage of 16-foot 
dimension, of some items of flooring, and of 
No. 3 boards. 


WESTERN PINE—Demand for Ponderosa 
continued good. Prices are firm in most in- 
stances, but there have been some reductions 
on select items. Selects are plentiful, but 
not commons. 


OAK FLOORING — Some flooring stocks 
have been unbalanced at the mills and the 
slackening in demand has produced a num- 
ber of different prices for identical items. 


HARDWOOD—New business is smaller 
than in recent weeks, but prices are stronger 
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than usual. It is reported in the trade that 
the Government will soon place orders for 
a substantial amount of hardwood. 
SHINGLES—tThe shingle market continued 
to sag. Canadian operators are underselling 
domestic producers because of the foreign ex- 
change rate. Production has been curtailed. 


Shreveport, La. 


SOUTHERN PINE—A good demand is now 
coming from the yards in Michigan, Ohio 
and Kentucky, where retailers have been 
working their inventories down so low that 
they simply must get some stock. While de- 
mand is not in very large volume, it has in- 
creased enough to make prices a little more 
firm, though some big mills are reported 
making concessions on large and attractive 
orders. A number of east Texas mills not 
on the national wage and hour basis are 
selling stock rather cheaply. 


SOUTHERN HARDWOODS — Demand has 
eased off quite a little, and prices on sap 
gum and low grade oak, particularly flooring 
oak, have softened. Continuous wet weather 
in the mill section has forced some mills to 
shut down, and all mills are having difficulty 
in logging, so shipments have been over 
twice as great as production, and the supply. 
of dry stock is depleted. Some ash, cotton- 
wood and tupelo is being shipped to Britain. 


Warren, Ark. 


ARKANSAS SOFT PINE—Prices are very 
firm on finish, and slight advances have been 
made on a few items. No mills in this ter- 
ritory report any large surplus of 4-, 6- and 
8-inch No. 2 or 3, but boards are weak and 
dimension is off $2, entirely because low 
prices are being made by small manufactur- 
ers who have surpluses. Recent Govern- 
ment purchases of No. 2 boards and dimen- 
sion, as well as the scarcity of logs because 
of heavy rains for two weeks having caused 
mills to lose time, should strengthen these 
items within the very near future. Most of 
the larger manufacturers are holding firm 
for $21@22 on 8-inch No. 2, and $20@21 on 
6-inch. A few sales of 1x8- and 1x10-inch 
No. 3 have been made on the basis of $18, 
mill. 


SOUTHERN HARDWOODS—Sales volume 
is somewhat less than it has been. Mills are 
taking orders only for prompt or near de- 
livery, as they feel important developments 
are coming, and are holding prices firm. 
Buyers show no desire to order ahead, how- 
ever. The box industry is operating at full 
capacity and using low grade gum in large 
volume. Sales of 4/4 No. 2 gum have been 
exceptionally large recently, and the outlook 
is for further heavy purchases, as shipments 
are not being made fast enough to supply 
box plants. The furniture industry continues 
to buy a car here and there only as needed. 
There seems to have been no change in the 
flooring oak situation. Export orders are 
still coming in for a few items. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Sales are 
about even with production, but buying is 
somewhat hesitant because of the unsettled 
European situation, and desire on the part 
of consuming industries not to build up 
their inventories. Prices have receded about 
a dollar. The general belief, however, is that 
the spending of vast sums for defense is cer- 
tain to produce a demand for hardwoods. 
Lower grades of cheaper woods are in the 
greatest demand in the domestic market. 
Great Britain has been buying poplar, ash, 
elm and red and white oak; prices being paid 
for poplar are considered the fairest with 
ash bids still low. Britain has bought some 
8/4 hickory, too; other woods have been taken 
in all thicknesses, from 4/ to 8/4. The 
3ritish Government is providing shipping 
space for all hardwood lumber now being 
bought in the South and Southwest, accord- 
ing to officials of the American Overseas For- 
warding Co. 


OAK FLOORING—While buying has de- 
clined somewhat, shipments continue heavy 
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and mills are busy filling orders. A group 
with a normal weekly output of 16,500,000 
feet, last week reported sales of 6,581,000 
feet, production of 9,119,000 feet, and ship- 
ments of 9,617,000 feet. Prices are stiffening. 
Many mills are reporting increases of $1 to 
$2, with the 2%-inch width still heavily over- 
sold. 


Birmingham, Ala. 


SOUTHERN PINE—War talk has caused 
building to be delayed, especially in small 
towns. Some mills have offered concessions 
if an order covered desirable loading, and 
some retail dealers have shaded prices. Pro- 
duction is well above the average for the 
year. Shed stocks show a steady increase, 
and though these are low, they are fairly 
well assorted. Mill holdings of air dried di- 
mension and boards are heavier than at any 
time this year, and roofer stocks in some 
sections are large but sales equal output. 
Buyers are taking more than fill-ins, and 
ordering regular stock items. Special cut- 
ting business is on the increase. 


Norfolk, Va. 


NORTH CAROLINA PINE—Demand from 
domestic sources has been very light. Most 
orders placed, whether by private firms or 
Federal Government agencies, are wanted 
shipped just as quickly as possible. There 
has been a very good demand for small fram- 
ing, rough and dressed, for export; while 
French contracts will be cancelled, the 
British Government is still taking a lot of 
small framing at better than domestic prices. 
The Federal Government has placed orders 
on the open market without competitive bids 
when quick shipment could be guaranteed. 
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There has been only a fair demand for 
B&better shortleaf finish. Prices are holding 
very steady. The yards in the South are still 
able to buy a lot of lumber from small mills 
at very low prices. There has been a rather 
good demand for mixed cars of dressed fram- 
ing. The yards have been buying some stock 
box rough, but the box market is slow, 
though many box makers are expected to be 
in the market for large quantities for muni- 
tion cases etc. There has not been very much 
demand for air dried sheathing boards or 
for roofers. Curtailment in the Southeast 
because of rains has sustained prices, how- 
ever, though in this section very little rain 
has fallen. Air dried roofers on Georgia Main 
Line basis have been $13@13.50 for 4-inch; 
$17 for 6- and 8-inch; $16.50 for 10-inch; and 
$17.50 for 12-inch. 


Houston, Tex. 


SOUTHERN PINE —The domestic market 
has been slowed by war talk, but building 
continues at a good pace, so sales about take 
care of production. Mill stocks are low, and 
those of many items are far under normal. 
Prices remain firm, but shiplap has declined 
about $1. Large industrial projects, however, 
are taking up the slack. Railroad buying 
has picked up considerably, one railroad hav- 
ing purchased within two weeks somewhat 
over three million feet of car material. The 
British continue to buy 2x5- to 2x9-inch as 
ships are available, and though no large 
orders are being placed, the total would be 
up to millions of feet. The defeat of France 
has caused exporters to be over-cautious. 
Considerable buying of yard stock is being 
done, however, for South America and the 
Islands. 


HARDWOODS—The market has shown a 
tendency to slow up, as furniture shows will 
be put on in Chicago and Grand Rapids soon. 
Prices are firm, with items in short supply 
tending to advance. All items of magnolia 
are scarce, aS are many items of gum, oak 
and cypress. 
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JOSEPH M. BRIGHTBILL, head of _ J. 
M. Brightbill, Inc., of Hummelstown, Pa., 
with branches at Harrisburg and Elizabeth- 
town, Pa., died June 22. Mr. Brightbill, who 
had been a teacher, left this field in 1891 and 
worked five years in lumber yards in Hum- 
melstown and Middletown, Pa., before open- 
ing his own yard at its present location in 
Hummelstown. He served as a director of 
the Middle Atlantic Lumbermen’s Associa- 
tion for nine years and was a member of 
statewide lumber industry committees. Be- 
side his lumber business activities, Mr. 
Brightbill had other business interests and 
was active in civic affairs. Surviving are his 
widow, one daughter, two sons, and two 
grandchildren. 


JAMES S. TRAINER, 86, died at his home 
in Medford, Mass. on May 23. Services were 
held at Grace Episcopal Church, Medford, on 
May 25. Mr. Trainer was born in Goderich, 
Ontario, Canada, January 1, 1854. He came 
to Chicago as a young man, became natural- 
ized in 1885, and was for many years con- 
nected with the lumber business, part of 
which was with his brother W. E. Trainer 
in the Trainer Bros. Lumber Company, Chi- 
cago. Beside his daughter, Mrs. Seward 
Highley of Medford, Massachusetts, he is 
survived by a sister, Mrs. W. H. Miner of 
Chazy, New York; a brother W. E. Trainer 
of Gatlinburg, Tennessee, and three grand- 
children. 


FREDERICK A. WALKER, 79, identified 
with the lumber market in Boston died sud- 
denly Saturday evening June 22, following 
a heart attack. Born in Fryeburg, Maine, he 
came to Boston as a young man and estab- 
lished a planing mill business in the South 
End. He later joined the sellin staff of 
Parker & Page Co. in East Cambridge, from 
which he withdrew 30 years ago to operate 
a wholesale business on his own account, 
specializing in native lumber supplies to the 
ship yards and boat shops. He married Miss 
Ellen Hoagland of Boston 40 years ago, who 
survives. 


J. B. HECK, 79, head of the J. B. Heck 
Lumber Co., Topeka, Kan., died at his home 
in Topeka May 31. Mr. Heck had learned the 
lumber business working for the late J. 


Thomas, then in 1919 he and his son, Charles, 
purchased the W. I. Miller Lumber Co., and 


Mr. Heck maintained active management 
until he became seriously ill, about three 
weeks before his death. He was one of the 
oldest active lumber dealers in Kansas. Sur- 
viving are his son and a granddaughter. 


MARVIN E. MEACHAM, 50, former presi- 
dent of Goodfellow Lumber Co. St. Louis, Mo., 
died June 9 in a hospital in East Moline, Ill. 
Mr. Meacham had been in the lumber busi- 
ness from 1917 to 1934, but he had been ill 
for the last five years, according to word re- 
ceived. He also had other lumber interests 
and had been active in association affairs. 


HORACE A. ROSS, 69, an official of the 
Union Lumber Co., Detroit, Mich. for six 
years and of the Brownlee Co., Detroit, for 
10 years, died in a Detroit hospital May 30 
after three weeks’ illness. He was well known 
in wholesale lumber sales circles. Surviving 
are his widow, a daughter, two sons, a 
brother and six grandchildren. 


J. J. ANGLIN, manager of the Temple 
Lumber Co. of Ladonia, Tex., died in Dallas 
June 10. Mr. Anglin had been prominent in 
the business and civic affairs of Ladonia for 
many years. Beside his connection with the 
lumber business, he had been mayor of La- 
donia and was identified with many worthy 
organizations. His widow survives him. 


SHIRLEY L. GALE, 62, a member of the 
sales force of Shepard & Morse Lumber Co. 
at Boston for fully forty years, until his re- 
tirement four years ago by reason of ill 
health, died June 16. He was a native of 
Alexandria N. H. His wife died four years 
ago. There were no children. Interment was 
at Bristol, N. H. y 


JOHN S. SPENCER, 60, president of Spen- 
cer Bros. Coal Co. died at his home in Chi- 
cago following a short illness. He had been 
in the building material business in Chicago 
for thirty-two years. Surviving Mr. Spencer 
are his widow, seven children and two 
sisters. 


W. G. SMITHERMAN, 51, of Wallace and 
Smitherman, Inc., one of the most _ widely 
known ‘lumbermen in that section of North 
Carolina, died at his home in Troy, N. C. 
June 13 of a heart attack, after a period of 
declining health.. 
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E. C. Green, sales manager Union Lumber 
Co., San Francisco, completed an eastern trip 
with a call on distributors at Baltimore. 


The business of the R. B. Homer Lumber 
Co., Baltimore, Md., whose president, R. Bald- 
win Homer, died last month, is to be wound up. 


Will Reed, secretary of the Simpson Logging 
Company, was the principal speaker at the June 
meeting of the Shelton, Wash., Chamber of 
Commerce held June 13. 


Property at 237 West 26th street, New York 
City, has been leased to the H. & H. Lumber 
Co., Inc., for use in connection with its busi- 
ness, according to recent announcement. 


E. C. Miller, head of the E. C. Miller Cedar 
Lumber Company of Aberdeen, Wash., captured 
the president’s trophy at the first annual rose 
show held recently by the Grays Harbor Rose 
Society. 

J. J. Fox, of the J. J. Fox Lumber Co., Inc., 
has announced his candidacy for mayor in the 
coming election at Meridian, Miss. Mr. Fox 
entered the race for mayor four years ago and 
was second in a four-way contest. 


Dan Dacey, sales manager Brooks-Scanlon 
Lumber Co., which operates a large plant at 
Bend, Ore., producing Ponderosa pine, visited 
Baltimore June 19 with Eddie Morrison, Phila- 
delphia representative of the company. 


Otto Lieber, Jr., Lieber Lumber Co., Neenah, 
Wis., has been elected president of the Neenah 
Chamber of Commerce, recently organized by 
local business men. Mr. Lieber had acted as 
temporary chairman of the group during or- 
ganization, 


Carl W. Bahr, general manager California 
Redwood Distributors (Inc.), San Francisco, 
accompanied by Sales Manager W. E. Rut- 
ledge, recently were escorted around the Balti- 
more lumber district by V. W. Malloy, the lo- 
cal sales supervisor. 


John B. Mellecker, formerly of Curtis Com- 
panies, Inc., has joined the staff of Protection 
Products Manufacturing Co., Kalamazoo, Mich- 
igan. Mr. Mellecker will represent Protection 
Products Manufacturing Co. in the field of 
technical sales and service. 


Ernest L. Kurth of the Angelina Building 
Material Co., Lufkin, Tex., has recently joined 
the directorate of the Texas Big Bend Park 
Association. The board is concerned with the 
development of the Big Bend area as a na- 
tional park to attract tourists. 
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Charles E. Devlin, director of publicity for 
the Douglas Fir Plywood Association, is chair- 
man of a contest being conducted by the Ta- 
coma Advertising and Sales Club to stimulate 
interest in better sales promotional activities on 
the part of Tacoma, Wash., business men. 


The golden wedding anniversary of Mr. and 
Mrs. Charles A. Miller, Milwaukee, Wis., will 
be observed at a dinner-dance at the Milwaukee 
Country Club the evening of July 11. The 
Millers were married July 12, 1890. Mr. Miller 
is president of the Carl Miller Lumber Co., 
Milwaukee. 


H. M. Vivian, Wilkes Barre, Pa., chairman 
of the Intercoastal Lumber Distributors Asso- 
ciation of New York, entertained his board of 
directors and the members of the traffic com- 
mittee, including Secretary-manager Harry L. 
Martin, over the week-end of June 14-16 at his 
summer home on Lake Nuangola near Wilkes 
Barre. 


The Hough Shade Corp., Janesville, Wis., 
manufacturer of wood porch, window and in- 
dustrial shades, is observing its 40th year of 
business. The company is headed by Azel C. 
Hough, who organized the company at Wor- 
cester, Mass., moving to Janesville in 1902 to 
be nearer his source of supply of white bass- 
wood from which the shades are made. 


The sawmill and planing mill which has been 
operated for years by the James Lumber Co., 
Baltimore, Md., is now running under the man- 
agement of Charles Roten, previously foreman 
for the company, dressing stocks for dealers 
who want such work done. The plant is under 
the direction of 921 Aliceanna Street, the name 
of the corporation which owns it. 


Norton Clapp, secretary of the Weyerhaeuser 
Timber Company, is general chairman of the 





Tacoma, Wash., citizens’ committee that is 
staging a gigantic celebration from June 30 to 
July 4 in honor of the opening of the new $6,- 
400,000 bridge across the Narrows, an arm of 
Puget Sound near Tacoma; and the dedication 
of McChord Field, the Army’s new $18,000,000 
air base near Tacoma. 


John R. Ball, manager of Yosemite Sugar 
Pine Lumber Co. at Merced Falls, Calif., spoke 
recently at a luncheon of the Lions club in 
Merced, Calif. Mr. Ball’s subject was the 
recent stimulation of business because of pre- 
paredness through demand for the refined 
product generally referred to as going into 
mechanical arts. Moving pictures of the lum- 
ber operation were also shown. 


Recent visitors to the Buffalo lumber trade 
included E. H. Koehler, vice president and 
manager, Eastern & Western Lumber Co., 
Portland, Ore.,; Joseph T. McCarthy, New 
York, western pine mill representative; Arthur 
E. Lane, Lane Mill Service, New York; C. E. 
Brong, sales manager, Central Pennsylvania 
Lumber Co., Sheffield Pa.; Walter M. Leuthold, 
president, Deer Park (Wash.) Lumber Co. 


June 29, 1940 


Lewis H. Brown, president, A. R. Fisher, 
vice president, and J. P. Kottcamp, vice presi- 
dent, all of Johns-Manville, were honored 
guests at Johns-Manville day in Richmond, 
Ind., June 6. The previous night had been 
designated as Johns-Manville night, during 
which time downtown stores were open for 
display of the J-M products. Events of the 
day included a breakfast, noon luncheon with 
the service clubs, a dinner and plant visitations. 


G. E. Karlen, president of the Karlen-Davis 
Lumber Company of Tacoma, Wash., and 
Roderic Olzendam of the same city, director of 
public relations for the Weyerhaeuser Timber 
Company played prominent parts on the pro- 
gram of the 45th meeting of the Pacific North- 
west Advisory Board meeting in Seattle June 
24 and 25. Mr. Karlen who is executive sec- 
retary of the board presented a summarization 
of commodity committee reports. Mr. Olzen- 
dam spoke on “Trees and Traffic” at the lunch- 
eon meeting June 25. 


L. W. Eilertsen, secretary-treasurer, I. F. 
Laucks, Inc., Seattle, Wash., left Seattle, June 
22, by plane for Detroit, where he was to meet 
his two sons and daughter who preceded him 
on the trip. From there they will drive to New 
York for a visit to the World’s Fair and then 
to Washington and other eastern points before 
returning home. The I. F. Laucks, Inc., organ- 
ization is very closely allied to the plywood 
industry through the manufacture of paints, 
glues, and other plywood and lumber accessories 
and treating products. Among these are Laux 
Rez, used extensively for the treatment of ply- 
wood, doors, millwork, etc. 





Woodsman Champ Carves Figure 
of Lumberjack 


_ Missouta, Mont., June 24.—Marshall Woods 
is the appropriate name for a first-class woods- 
man whose home is at Plains, Mont. At the 
Intermountain Logging Congress held recently 
in Missoula, Mr. Woods won two events, 
namely the log-bucking contest and the chop- 
ping contest. He has been in the employ of a 
logging contractor putting in logs for the lum- 


Wood carving of team 
skidding logs, which was 
made by champion log 
bucker and chopper em- 
ployed by Anaconda Cop- 
per Mining Co., Bonner, 
Mont. 
—_e we cs 


ina 


ber department of the Anaconda Copper Mining 
Co. at Bonner, Mont. 

Mr. Woods is versatile in his accomplish- 
ments as note the accompanying illustration 
which is a photograph of a logging team. This 
excellent specimen of lumberjack wood carving 
adorns the general office of the lumber depart- 
ment of the Anaconda Copper Mining Co. at 
Bonner, Mont. Note the detail of hoofs and 
corked shoes and harness. 








Hoo Hoo Convention Committee 
Meets 


Twelve members of the Concatenated Order 
of Hoo-Hoo, comprising the general arrange- 
ments committee of the International Hoo-Hoo 
Annual Meeting to be held next September 9 
and 10, met in Chicago on June 19 to discuss 
suggestions for a program. Snark George W. 
Dulany, Jr., presided throughout the session. 
The projected meeting in September will be 
the first of its kind to be held in several years. 

The entire afternoon was given over to a 
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general discussion of program content with a 
view to devising procedure and features calcu- 
lated to attract the largest numbers of members. 
Opinion was unanimous that a two-day meeting 
featuring an expertly conducted Concat and 
buffet supper, two brief business sessions and a 
final luncheon with a speaker of national promi- 
nence, should be set up. It was agreed to work 
along those lines, aiming at a carefully balanced 
program of fun and fellowship. Details of the 
program will be announced as the committee 
completes them. 





Announces Appointment of Two 
New Vice Presidents 


New York, June 24.—Election of L. M. Cas- 
sidy and L. C. Hart as vice presidents was 
announced by L. R. Hoff, president Johns- 
Manville Sales Corp. Mr. Cassidy was at 
the same time appointed general manager of 
the building materials department and a mem- 
ber of the Officers Board. Mr. Hart, in addi- 
tion to his new duties, will continue as general 





L. C. HART, L. M. CASSIDY, 


Bronxville, N. Y.; 
Vice President 


Maplewood, N. J.; 
Vice President 


sales manager of this department. The reorgan- 
ization has been effected, Mr. Hoff said, to fill 
the vacancy caused by the recent death of P. A. 
Andrews, ‘vice president in charge of the build- 
ing materials department. 

Immediately following Mr. Cassidy’s gradua- 
tion in 1926 from the Wharton School of 
Finance and Commerce of the University of 
Pennsylvania, he began his career with Johns- 
Manville as a salesman in metropolitan New 
Jersey. In 1932 he became manager of the 
Newark office and in 1933 was transferred to 
New York headquarters as assistant to the 
vice president in charge of building materials. 
Three years later he became general merchan- 
dise manager. 

Mr. Hart joined Johns-Manville as an acous- 
tical engineer in New York City after receiving 
his engineering degree from Massachusetts In- 
stitute of Technology in 1913. After holding 
several posts with the company in its Western 
Division, he became, in 1933, assistant sales 
manager and in 1935 general sales manager of 
the building materials department. 

Mr. Hart was made a member of the Johns- 
Manville Quarter Century Club last year, an 
organization of men who have served with the 
company for a period of twenty-five years or 
more. He is well-known to lumber dealers 
throughout the country through his many ad- 
dresses on the subject of merchandising and its 
application to the problems of the building in- 
dustry. Both he and Mr. Cassidy have been 
active in the Johns-Manville sponsored National 
Housing Guild Schools and through the schools 
and their work in various posts both men have 
a wide acquaintance with building material 
dealers in this country and Canada. 


Amemcanfiimbherman 
RETAIL YARD CHANGES 


Waconer, OKLA.—J. E. White has been ap- 
pointed manager of the Long-Bell Lumber Co. 
here to replace Walter Lane who has been 
transferred to Bristow. 


GRAPEVINE, TEX.—Wm. Cameron & Co., Inc., 
announce the appointment of K. B. Moore as 
manager of the yard here. He will replace S. 
H. Cauthen who has been transferred to the 
company’s yard in Temple. Mr. Cauthen has 
been with the company tor nine years. 


MonaHans, Tex.—H. S. Duke has been ap- 
pointed manager of the Wm. Cameron & Co., 
Inc. yard here. He will replace Boyd An- 
thony who has accepted a position with the 
State National Bank of Comanche. 


SEAGRAVES, TEX.—New manager of the For- 
rest Lumber Co. here is G. A. Martin. He 
was formerly of Ropesville, Tex. 


GREENWoopD, Miss.—C. E. Couty, who for 
twenty-five years has been connected with the 
Couty & Webb Lumber Co., is now connected 
with the Delta Lumber Co. 


Atta, Iowa—Ellis H. Lary has been ap- 
pointed the new manager of the Wisconsin 
Lumber Co. George Harkins, who was tem- 
porary manager during the time the yard was 
being built, has returned to Newell where he 
will be associated with his father who is the 


“manager of the Wisconsin Lumber Co. there. 


BANNING, Cat.—Donald Reed is the new 
manager of the Hayward Lumber & Investment 
Co. Mr. Reed was assistant manager of the 
Newport Beach yard previously. 





Becomes Father on Father's Day 


BrisToL, TENN., June 24.—J. H. McCrary, 
sales manager of the Bristol Door & Lumber 
Co., now knows what Father’s Day really 
means. 

Mrs. McCrary presented him with a little 
“bundle from Heaven” on June 16, the day 
nationally celebrated for doing something espe- 
cially nice for fathers. Being a true southern 
belle, Miss Crary has been named Dixie Lee. 
Both she and her mother are doing well, and 
Mr. McCrary is busy passing out cigars and 
catching up on his office work. 





Lumber Firm Gives Band Instruments 
to School 


MoNnTESANO, WASH., June 22.—The gift of 
many high grade band instruments and con- 
siderable band music to the Montesano schools 
by Schafer Brothers Lumber Company was an- 
nounced this week by the Montesano school 
board. The instruments, which are in splendid 
condition, were formerly used by the Schafer 
Brothers band, at one time one of the widely 
known musical organizations of southwest 
Washington. Resolutions expressing apprecia- 
tion for the gift were adopted by the Mon- 
tesano school board. 





Forestry at Golden Gate 


San Francisco, CAauir., June 22—Forest 
conservation and wise use of forest resources 
are now being symbolized for Golden Gate 
International Exposition visitors at a number 
of modern exhibits on San Francisco’s Treasure 
Island. The Forest Service has a forest-soil- 
wildlife conservation exhibit in the Federal 
Building. In Sylvan Court it has a series of 
conservation murals and a fire fighting equip- 
ment unit on display. Sylvan Court is shared 
with the National Park Service and U. S. 
Travel Bureau. The Federal Building admin- 
istration again is displaying wood materials 
from the Forest Products Laboratory of Mad- 
ison, Wis. The Shasta Cascade Wonderland 
Association exhibit portrays the popular recre- 
ational use of forests and mountains. 
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The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Etc. 
CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS CO. 


MEMPHIS, TENN. 


CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 

SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a r 


eally 
Waterproof Job—Use CALBAR CA I 
COMPOUND. cr 


Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 





~ 





















Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 


332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 


ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens e 











FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 
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Amemcanfiumberman 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices 


on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 


for sales 


made in the period June 13 to 18, but where prices for this period were not available, 
prices for the month to date have been inserted and starred (*): 








West East West East 
Side Side Side Side 
Flooring, Standard Ceiling, Standard 
Lengths Lengths 
1x3 rift ax 
— a) 2r.. 36.5 75 
Bé&better.. 59.40 61.88/C 0... 3331 32-10 
teteeees 7.67 *55.25/D ........ 21.75 21.95 
D bt aoe ik a 35.00 aie 
—.. Surfaced Finish 
B&better.. 41.79 41.51] Standard Lengths 
Gel dee ek eee 37.30 39.75 
D 22.2212) 29:00 30.17 Inch  thick— 
1x4 = et ae: 57.25 49.00 
ee 57.40 *58.39 : : 56.70 53.75 
sewed oes 49.65 *52.25|¢ °°." """" 55. 50.2: 
ines. *41.00 *39.25/§ [°III11 Bag6 4868 
— a ae 56.88 55.50 
n— Be 4s scot es 77.08 72.75 
B&bett 0.79 40.70 
Cee ee ers oraz 37.29) 5x6/4 thick— cng 4. 
peso 28.22 29.36 2 S.. 91 64.00 
&10 22... 75.33 74.25 
: ‘ 
End Matched ee oe sae 90.00 88.00 
Flooring, 2 to 8-foot 
1x8 rif Inch thick— 
RS onl | 40.33 41.28 
sy annee. 49.65 50.00 6 41.30 42.27 
Spepipnliaigs 41.00 b ccvceees ‘ 2.2 
idea! | queen 41.68 42.17 
Vist’ 1x5&10 44.79 46.76 
B&bette: 33 89 33 03 > eee 59.72 62.22 
c iavenece GO.02 738.89 
* a ae 23.27 24.00 
, Rough Finish, 
1x4 rift— 
B&better.. 47.25 Standasd Lengths 
1x4 flat B&better— 
ee 1x4/8 .... 40.69 %43.75 
Rasetior. 28.83 28.00]1x5&10 ... 47.25 *50.75 
errr we ae kt ee *71.00 *67.00 
D ccccccee 21.565 %23.251588/4 
thick— eo. 
Drop Siding, Stand- (4-8 ...... 61.00 *58.75 
ard Lengths, 1x6” ) rer 87.50 *79.50 
No. 117— 
37.40 ... Casing and Base 
igen 35.77 39.00| Standard Lengths 
D ..--cee- 28.69 30.00 B& better— 
No. 11 ned i eraarece 62.33 57.95 
B&better, «++. *43.50 1x6&3 ..e 60.60 55.05 
se teeees 43.25 *41.3311x5&10 ... 64.41 64. 00 
b Keene eee 29.25 31.20 
Oo. 2 ..ce 38.45 33.39 
Me. $ .... 1008 tnee, = Lee 6 
Assorted oe atterns 
B&better.. 43.79 41.20 Standard Lengths 
iF couvsaes 43.88 38.00j)1x4 ...... 32.52 31.15 
D Coneroce BEREO DOMTESMS eecces 32.34 32.81 
No. 1 .... $4.04 *30.001 128 .....- 30.74 33.50 
No. 2 ...- 28.82 22.17}1x5&10 ... 33.53 ae ee 
Pe SS coes BOO SEROUS co vees 41.79 *59.00 


West East West East 
Side Side Side Side 
Jambs 
B&better— No. 2 Dimension 
11%4,1% & 2*70.33 72.00|2x4 
5gx4-8 ... 61.98 60.13]12 & 14... 21.56 20.17 
ete 22.54 21.20 
18 & 20... 25.09 27.08 

No. 2 Shiplap and | 22 & 24...*30.50 .. 

Boards, Std. Lgth. 2x6 

3 B sol 12 & 14 19.22 19.37 
= Bee aoe GREENE... 00s 19.32 20.26 
1x10 21.81 21.01)18 --.-.-- 21.89 22.89 
1x12 27.50 23.62 ares 21.96 24.65 

22 & 24 28.00 : 
2x8 

No. 3 Shiplap and [12 & 14... 20.61 20.77 

Boards, Standard ” eee 20.39 19.84 

Lengths 18 & 20... 23.29 21.50 
it er 22 & 24... 29.00 ee 
x ° o 

“eer eeve 2x10 
1x6 Reh & 

S18/848. 17.90 17.87 12 @ 14... 36.78 234.39 
1x6 CM. S225 SE ASEIS 6 seee ws 22.06 22.87 
eee 19.20 18.64)18 & 20... 23.83 22.91 
| eee 19.05 18.13]22 & 24... 23.25... 
o; ee 18.69 19.42] 2x12 

12 & 14 21.86 23.75 

No.1 Dimension [13 °1771. 32°28 35:30 
_ 20 0.2.0. 26.94 *27.50 
ors 14... 24.22 21.66] 22 & 24--- 33.00 34.00 
7? Seas 25.31 22.91 
18 & 20 26.55 27.17 No. 3 Dimension, 

22 & 43.00 28.00 

2x6 Random Lengths 
12 & 14... 22.71 21.27)ox4 1.1... 16.23 16.30 
16 ......- 23.50 22.60)ox6 2.1... 15.90 16.50 
18 ....... 25.63 25.93}oxg |... *18.50 16.33 
20 ....0e 26.02 26.54) 2x10 ..... 18.32 15.28 
22 & 24 39.00 *32.00} 9x12 11... 17.34 16.00 
2x8 

12 & 14... 23.31 22.65] Timbers, 20 & Under, 
ee hark oebae 23.82 23 61 No. 1 

SE vccdnen ae 

Peete 26.33 27.13| Shortleaf— 

22 & 24... 43.00 32.00/3x4&4x4... 29.77 26.42 
2x10 4x'6—8x8.. 28.15 23.00 
- 3&4x10 ... 39.00 .... 
3 ee 32.39 30.68 5x10—10x10. 30.00 

-. aha larenan dea ye igs 3&4x12 P23 82 

Ree ergs are .92 ‘ 9 : 

18 & 3072 8883 BS2a| OX12/12x12 37.00 

2x12 Plaster Lath 

12 & 14... 36.20 32.20 Kiln Dried 

i, pamper 36.48 34.25 

eee ee: *35.36 *35.88 %x1%", 

“” eee 41.17 *36.50] No. . ee =e 
22 & 24 53.70 42.001 No. b oan!) S16: Bae 








OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin: 
§x2%” 348x114” %x2” %x1%” 


Cir. qtd. wht. $80.00 $70.00 $65.00 $62.00 
Clr. qtd. red.. 68.00 61.00 60.00 60.00 
Sel. qtd. wht. 62.00 50.00 52.00 45.00 
Sel. qtd. red 62.00 51.00 53.00 49.00 
Clr. pln. wht 64.00 52.00 52.00 46.00 
Clr. pin. red 65.00 55.00 48.00 47.00 
Sel. pln. wht 58.00 48.00 44.00 38.00 
Sel. pln. red 59.00 50.00 43.00 40.00 
No. 1 com, wht 55.00 45.00 37.00 34.00 
No. 1 com. red... 55.00 47.00 38.00 35.00 
No. 2 common... 36.00 32.00 33.00 26.00 

14%ex2” W%x1l%” x2” 
SE LS $75.00 $75.00 $72.00 
eee ee 72.0 72.00 67.00 
OE ear 60.00 60.00 58.00 
EE 60.00 60.00 58.00 
OE eee 61.00 61.00 61.00 
Sn 6 « waee corcmen 61.00 61.00 60.00 
nO ciccarne awe 55.00 55.00 53.00 
OE eee re 55.00 55.00 53.00 
De. 2 OOM. WEE. ccc ccece 51.00 51.00 47.00 
ce & Ss eae 51.00 51.00 48.00 
ee 34.00 34.00 29.00 


' New York delivered prices may be vbtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
#i-inch stock, $8.50; for %-inch, $4; for 
%- and f,-inch, $4.50. 


Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: For 
##-inch stock, $6; for %-inch, $3; for %- and 
fe-inch, $3.50. 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
June 10 to 15, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 

Ponderosa Pine 
x 


SE.ects, S2 or 4S— 8 5/4RW 6/4RW 
Mrs watch scuse 55.85 $60.68 $58.83 
(Se ae 37.77 40.68 41.8 

SHop, s2Ss— No. No. 

O/4 vecccecercevevecoveceves $34.95 $24.07 

RE AIT SRE Aa ea ee ep 33.53 24.60 

Commons, S2 or 4S— No. 2 0.3 

“Se ae eer $28.39 $21.37 

I IE Sara rebat ates urate o-aracaecat acini 30.21 20.54 

Tee. GOP Tee ie sb dcdinincwmvtavennneen $16.29 
Idaho White Pine 

SE.LeEcts, S2 or 4S— 1x8 5-6/4RW 
Choice (C) Mie elardcaleenn. ake wae $66.77 $81.85 
SB 42.1 64.30 


Com muNs, Sz or 4S— 
Coates ey Stendeee 





oO. 
2 See ree rt $39.00 $35, $s $26.99 
BEE a hcaie Oe wre eee 71.02 41.43 29.12 
Utility (No. 4) a $2 a I RWRL....$19.15 
ne 
Guano, S82 or ss" Winw 5/4RW 6/4RW 
5 ae $70.77 $72.14 $71.40 
ae ee patee 66.1 A 64.59 
ge RE ee ere 50.79 51.01 49.77 
SHop, S2S— No. 1 No. 2 No. 3 
EP i olaid- ots wean $37.13 $29.79 ecnina 
OS ee ee ers 36.80 27.10 $21.28 
a Bee SE 48.56 32.72 22.38 
Lareh-Douglias Fir 
pe a. ae a are $22.80 
premeneion, NG. 1; BEGG... ccccccccccces 22.81 
Flooring vert. gr. C&Btr., 4 RL....... 37:75 
Boards, No.3, B2.or 4B, 128... ..ccccvce 19.93 
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NORTHERN HARDWOOD 


Following are prevailing quotations f.ob. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 
Brown Ash— FAS Sel. . Com. 
4 eeeeee++ $63.00 $53.00 $38.00 $26.00 $18.00 


5/4 ......-- 68.00 658.00 41.00 28.00 19.00 
|, Sere 73.00 63.00 48.00 32.00 19.00 
Bee 78.00 68.00 51.00 34.00 20.00 
No.1 pak 2 Re. 3 

Basswood— FAS Sel. Com. 

Saale eat $78.00 $68.00 $46.00 $50 00 $18. 06 
fae 83.00 73.00 51.00 30.00 21.00 
. eee 86.00 76.00 654.00 32.00 23.00 
EE 93.00 83.00 64.00 34.00 23. ” 

BOPO ccicces 98.00 88.00 71.00 45.00 eee 
er 103.00 93.00 76.00 50.00 
ee 70.00 60.00 39.00 24.00 
Key stock, 4/4, No. 1 and Dotter $78; or on 
grades, FAS, $88; No. 1, $58 4, No. 1 and 
better, $83, or = ‘grades’ FAS, $03; 1, $73. 
Ea 1 ia ; No. 3 
Hard Maple— FAS om. Com. Com. 
, eee ity 00 sos. bo 447 00 $30.00 $15.00 
| aR 78.00 63.00 52.00 34.00 17.00 
ae 81.00 66.00 55.00 36.00 17.00 
|, ae 86.00 71.00 60.00 36.00 18.00 
BAe ccentee@e 86.0 71.00 60.00 37.00 18.00 
. eee 101.00 86.00 68.00 42.00 .... 
BORE sccecwen 101.0 6.00 71.00 42.00 .. 
oy 121.00 106.00 83.00 45.00 .. 
a -121.00 106.00 83.00 _— ee 
16/4 .. 161.00 146. 123.00 . ae 
No. 2 No. 3 


Soft Elm— FAS Com. & 7. Com. Com. 
cuanwae end 48.00 7.00 19.00 
We Srecsous 53.0 33:00 29.00 20.00 
. eee 53.00 43.00 29.00 21.00 
_ aes 56.00 46.00 32.00 21.00 
Ear: 59.00 49.00 34.00 ar 
>, - 64.00 54.00 39.00 okce 
No. 1 No. 2 No. 3 
Rock Elm— FAS Co Co Com 
EEE Met: 48.00 $30.00 $19.00 $16.00 
| See 53.00 35.00 21.00 18.00 
Mee <tncees -- 63.00 43.00 23.00 18.00 
Me scveseeas 68.00 53.00 28.00 21.00 
|, Ses 78.00 63.00 40.00 awa 
0 88.00 73.00 45.00 26.00 


Birch — A Sel. Com. Com. Co 
OIe vsscsces $86.00 $66.00 $46.00 $28.00 $17.00 
EN 2 91.0 71.00 53.00 38.00 18.00 
ME. evcweues 91.00 75.00 58.00 39.00 18.00 
 waweaeee 94.00 82.00 68.00 46.00 19. ” 
10/4 weee+ 96.00 86.00 73.00 47.00 
, eee 101.00 91.00 78.00 52.00 
_ , ow 156.00 146.00 121.00 .... 
idence ae 73.00 59. i 26.00 
ere -- 75.00 61.00 46.00 27.00 


No.1Com. No. 2 No. 3 
a te FAS & Sel. Com. Com. 


oovcece -$59.00 $41.00 $2F.00 $17.00 
5/4 2.06. eee 66.00 46.00 29.00 18.00 
6/4 ...ccceee 76.00 51.00 34.0) 18.00 
8/4 wccccceee 81.00 56.00 34.00 19.90 





DOUGLAS FIR 


Seattle, Wash., June 21.—Current quota- 
tions f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Floorin 
B&Btr. rou 


D 
| penne $38.00 $29.00 $22.00 
Flat Grain Flooring 
Pree $28.00 $25.00 $20.00 
NE hid oath ar bctonc eee 30.00 28.00 22.00 
Drop Siding 
1x6 Pat. No. 106....$30.00 $28.00 $21.00 
1x6 Pat. No. 116.... 30.00 28.00 21.00 
Ceiling 
_ |. SEPerarerana tr re” $26.00 $24.00 $16.00 
Bee evtcccseewtmoues 27.00 25.00 15.00 
Boards and Shiplap 

x 1x8 1x10 1x12 
eae $20.00 $20.00 $19.00 $22.00 
ee 16.00 16.50 16.50 16.50 
Oe Bsc cus 12.00 12.00 12.00 12.00 

“ 1 Dimension 
0 
ee Berries $20. 50 ony 50 = 50 $21.50 $21.50 
St eee 0.50 20.50 21.00 21.00 21.00 
ees es 30:80 20.50 20.50 20.50 20.50 
a 21.50 21.50 22.00 22.00 22.00 
BES ciscvses 22.50 22.50 23.50 23.50 23.50 


No. 1 Rough and/or Surfaced Timbers 


4x4- te 4x12-inch planks 20 feet and 
shorter, S4S 


9.00 
12x12 20 ft. and GROMMET, 055 30x0c0 see 17.00 
Pause SS UO BU WOE. eli ods ie cdvts cad’ 17.00 








Ju 





,* oooe, wWwooeowo,. w 


* GSooceor We. tw + * 


A= 
ed 
le 


00 
00 


00 
00 


00 


12 
00 
50 
OU 


June 29, 1940 


SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended June 24: 





Qrtd. Red Gum Plain Red Oak 
FAS— FAS— 

2. ee 80.00 RES 45.00 
ber 1 & Sel.— oy ere 58.00 

eee SO00 4) B76 ic cokes 60.00 
6/4 weate ara 40.00 No. 1 & Sel 
Le ie ee SS:06. § O76 5. fees 26.50 

Plain Red Gum Mixed Oak 
No. 1 & Sel.— 17 Wormy— 
CS ee 27.25 @30.50 i ee 21.00 
eS 37.00 Sd. Wmy., No. 1&btr. 
No. 2 Com J, Sea 30.00 
rf "17. 00 @ 20.00 fae 32.00 
Qrtd. Sap Gum 4 38.25 
FAS— Plain Poplar 
iS ree 41.00 FAS— 
5, 38.00 @ 43.00 ere 63.00 
No. 1 & Sel.— No. 2A C —_— 
ft, eee 29:00 | 4/4..-.... 21. “ee 50 
SS eye 32.00 @34.00 i, eee 
Plain Sap Gum Soft Maple 
s— Log Run— 
4/8 wweees 36. ink 00 iis ee 31.00 
5/ = Riess 00 Willow 
lk eee 38.00@ rth 00 FA 
No. 1 & Sel.— ee 39.00 @ 44.75 
eee 21.50@28.00 | No. 1 & Sel.— 
5/4 mate cues 27. 00@31. 50 Te ee 27.50 @ 29.00 
5 eee 28.00 @31.25 No. 2 Com.— 
No. 2 Com.— Se eee 16.00 
SFE eee seks 13.25 Magnolia 

Plain Black Gum No. 1 & Sel.— 

No. 2 Com.— EPf & iviec 32.00 

ree: 12.50 1. ere 34.50 
Plain og wate No. 2 Com 

No.1&8 OF cdaen 19. 00 @ 20.50 

a O78. 00 @ 24.00 Pecan . 

No. 2 Com.— FAS— 

4/ Scere bleh 14.00 ere 59.00 

Be Secs 16.00 Cypress 
Cottonwood FAS— 

Fr OS eee 64.00 

) eee 33.00 Selects— 

No. 1 & L— {: ees 42.00 

eee nee 24.00 @ 26.00 7 ae 50.00 
No. 2 m ae 51.00 
PRS 16.00 @18.75 Se 52.00 
CFE cxk'ce 18.25 Shop— 

Ash ae 25.50 @ 37.50 
FAS— oS eee 37.50@39.50 
a eee 66.00 _ EPS 44.00 

Qrtd. _ Oak No. 2 Com.— 

No. 1 & Sel.— , eer 20.50 
i) eee 44.00 Pecky— 

Plain White Oak 2, ee 12.00 @15.00 
FAS— Mixed Hardwoods 
1, ere 77.25 Ty nee 
OPO Vaheen 80.75 Pe secrws 6.50@11.50 





WISCONSIN HEMLOCK 


Following are prices f. 0. b. delivery points 
in Wisconsin, Upper Michigan and Chicago 
territory: 

No. 1 Hemlock Boards, Rough, S18 or S1S1E 

Standard and Extra Standard: .. 


. 8 10, 12&14 16 
Lo are ep eee Peary fa $31.50 $32. 50 $34.50 
BE 0S ae sree oa WES 34.00 35.00 36.50 
| RES S eAes-8 34.00 35.00 36.50 
BEN shite wibigeis weg 35.50 36.50 38.00 
rr 36.50 37.50 39.00 


For drop siding, ceiling, fancy shiplap 
grooved roofing or partition, add $3. 
No. 1 Hemlock Dimension, Rough, S1S1E or 
S48 Standard ge Extra Standard: 
, 


10,12 &14’ 16’ 18 & 20’ 
BME) sees ce wie $36.00 $35.00 $36.00 $37.00 
8 ae 34.00 34.00 34.00 37.00 
EE oa ihc 0-0.0)a-s 35.00 35.00 35.00 37.00 
| 37.00 38.00 38.00 39.00 
sav. 5s,400be 38.00 39.00 39.00 39.00 








RED CEDAR SHINGLES 


Seattle, Wash., June 21.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 


ls: 
SEE | 4 Serxo able e's ba eea kala Cama een $3.65 
EE ENE 65g aiae eG 4 siare. 00 0-de uel occa 2.50 
ET eric suis ore x46 & ad. oc elblwie Teh os ae Wala 1.50 
Perfections: 
1 TE NE 86d. as' Sas ba Stas Te eue OR 6.3 Akzo .80 
SE EE 5a bw vc bio ak Oa MER awe $2.25 2.30 
SSL, Sige eos c¥acyabesenesend 1.40- 1.45 
xXXXX: 
CR *  Rera ee es reer ie $2.55-$2.65 
SOR EER: cxenjaren Sai0 @ gaa ne me ED ap oy 1.90- 2.00 
Se oe) ee ee re ee wee 1.80- 1.35 





WEST COAST LOGS 


Seattle, Wash., June 21.—Average prices 
of logs are as follows: 


Fir No. 1, $21-24: 7” 2, $16-18: No. 3 

$10.50-12. Peelers, No. $34; No. 2, $27-29. 
Cedar Shingle logs, g13: dumber logs, $28.00. 
Hemlock: No. 2&3, $13.0 





, 
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Current Market Review 


The lumber industry, as part of the 
national economy, is suffering the shock 
of transition from a peace to a war basis. 
The volume of building has receded only 
a little, but all buying by distributors is 
being done with the greatest caution, and 
a slight easing in construction is imme- 
diately felt by the mills. The defense pro- 
gram, on the other hand, has hardly had 
time to show much effect on demand for 
lumber, though sales of low grades for 
containers for domestic_and export war 
supplies have been stimulated, and there 
is being speed shown in starting con- 
struction for housing augmented armed 
forces and auxiliary civilian workers. 

Softwood sales in the two weeks ended 
June 15 were eleven percent below those 
of last year, and about ten percent below 
current production. In the South, rains 
have been hampering woods operations ; 
and fire hazard on the West Coast will 
reduce log output, but unfavorable mar- 
ket conditions are largely responsible for 
the planning of extensive shutdowns in 
the latter region. The Wage-Hour en- 
forcement drive in the South may be the 
reason for small mills disposing of sur- 
pluses at concessions, their competition 
having a depressing effect on the market, 
but success of the drive would soon bring 
a more stable price structure. In the 
East especially, buying by war industries 
is being felt, and this tends to revive 
many low-cost housing projects. Gov- 
ernment needs are now likely to solve the 
problem of disposing of the Northeast 
salvage lumber. Prices of West Coast 
lumber delivered in the East are now on 
a par with those at the mills. Railroads 
throughout the country are reported in 
the market for some large quantities. 
While California building was active in 
May, demand has been easing off and 
prices have been weakening. Despite un- 
favorable crop returns, the middle West 
has been consuming large quantities of 
construction lumber, and some expect 
that the farmer will soon benefit from in- 
creased industrial operations for defense 
purposes. 

The hardwoods are probably benefit- 
ing more from war demands than are the 
softwoods, a brisk movement of container 


lumber being reported. The industry ex- 
pects to be called upon for large footages 
for defense structures, and, even in the 
face of a slowing in the building demand, 
is not inclined to shade quotations. Prices 
may have lost a little ground lately, but 
seem to be regaining it. Mill bookings 
in the two weeks ended June 15 were 
slightly above last year’s, and ahead of 
current shipments and production. After 
the coming furniture shows, the hard- 
wood industry is likely to reap benefit 
from recent building activity, but mean- 
while the furniture plants are very con- 
servative in their purchasing. 





ARKANSAS SOFT PINE 


gage | are average sales prices, these 
f. o. b. mill figures being based on shortleaf 


weights, obtained by Arkansas Soft Pine 

mills during the week ended June 22: 
Flooring 

Edge grain— 3-inch 4-inch 

eettar x enmee tito acres Seals Wraie eae $65.00 $62.00 

stktareighe Mieke ene G6 bee ee oe 55.00 54.00 

Ee Pa a eee Fite 37.00 

Flat grain— 

POE oss wikis oie ews ecwes = 00 $43.00 

DION ie ete Gs alko-x Gheiere aie 0.00 38.00 

SUE TES Ae int asesar acon We ocw ie receieticka 30: 00 31.00 

Ceiling & Partition 

B&Better No.1 

A $36.00 $34.00 

beg ee eee 48.00 43.00 

Boston Partition, }4x4........ 45.00 40.00 

Drop Siding, 1x6 

No.117 No. 116 

na aged pba dials eeclatene euler eee $42.00 $48.00 

GS SSRI ES PR OE rs eae ee yet etn 40.00 44.00 

No 5 a ai tha eirelnre ote tak lator ela mena 30.00 31.00 


Finish, Surfaced, B&better 


4 5 6 8 10 12 
- -$54.00 $60.00 $55.00 $66.00 $55.00 $71.00 


4/4. 
5/4 ... 65.00 77.00 65.00 65.00 77.00 89.00 
Casing & Base, B&better 
4 5 6 8 

COMIN sv.a00 es $60.00 $65.00 $60.00 $60.00 
Po ee er 60.00 65.00 60.00 60.00 

Mouldings Discount 
Listed at $3 and under..............se.. 40% 
OVOT OS os as 5 Gis pe 000 5'sb4 oe eenes sense 35% 


Boards and Shiplap 
1x6 1x8 1x10 1x12 
*Boards, S4S, No. 1.$35.00 $35.00 $38.00 $50.00 
or Shiplap No. 2:°22.00 23.00 23.00 29.00 


Dimension, S48, 16-Foot 


No. 1 No. 2 
URGE: yd. 50 Sintec eke we ee ea $25.00 $23.00 
IE Si0ie a0 o-iaas aos ani wrens ae 22.00 20.00 
er ne ee 23.00 21.00 
NE iivg: 6 Minion add ernie Sian eine ee 33.00 26.00 
PTE Ginn: car deestn os waa whee eee 37.00 28.00 

Lath, %x1%, 4-Foot 

MN AS. a onxe Sicle rea e Ob ea ee N Reps apha k 5.25 
I cin'p 020s 6 a a ries nn ee ore ee ee Ros 4.25 


*Applies to the new SPA grade of No 1 
common. 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, June 24.—Following are current prices on Appalachian hardwoods, f.o.b. 


Cleveland: 

Ash: 4/4 5/4 6/4 
Mee, a Sees s $75.00 $85.00 $90.00 
Com. & Sel.. 50.00 60.00 60.00 

Plain White Oak: 

ices akatace a 105.00 115.00 120.00 
No. 1 C.&S... 60.00 65.00 70.00 

Plain Red Oak: 

Saas Aaiiadl 80.00 90.00 105.00 
No. 1 C.&S... 54.00 60.00 65.00 
Poplar: 
i oe 82.00 89.50 92.00 
No. 1 C.&S... 57.00 59.50 62.00 
IN aint ahaa 3m 67.00 72.00 72.00 
No. 2-A Com. 41.00 46.00 46.00 

Rasswood: 

i. Se eee 77.00 82.00 82.00 
No. 1 C.&S.... 52.00 57.00 62.00 
No. 2 Com... 35.00 37.00 39.00 





8/4 10/4 12/4 16/4 
$95.00 $115.00 $125.00 $140.00 
65.00 85.00 95.00 115.00 
140.00 145.00 160.00 185.00 
75.00 90.00 100.00 120.00 
115.00 160.00 160.00 185.00 
70.00 90.00 100.00 120.00 
102.00 127.0 142.00 157.00 
69.50 82.00 97.00 115.00 
82.00 |Chestnut: 4/4 5/4 6/4 8/4 
O3.00 7" SAS osc 5s. 90.00 112.00 112.00 117.00 


No. 1.C.&S.. 75.00 R A 
WHND 41.00 44.00 45.00 62.00 
92.00 No. 1 C&Btr. 37.00 40.00 40.00 47.00 
69.00] No. 2C&sd 
42.00 Wmy. ... 31.00 33.00 383.00 39.00 
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Cedar Manufacturer Installs New Dry Kiln 


E. C. Miller Cedar Lumber Co., Aberdeen, 
Wash., which has been in business since 1913 
under the continuous management of E. C. 
Miller and his associates, enjoys an enviable 
reputation for the quality of its product and 
standards of manufacture 
and grading. 

R. M. Ingram, who 
is president of the Red 
Cedar Shingle Bureau, 
is sales manager of E. 
C. Miller Cedar Lum- 
ber Co. He advises that 
it specializes in the 
manufacture of Red 
Cedar products, manu- 
facturing principally 
cedar bevel and bunga- 
low siding, finish and 
mouldings, boat lumber, 
also paneling, flooring, 
ceiling and tank stock. 

To obtain close util- 


ization of all short 
length lumber, E. C. 
Miller Cedar Lumber 
Co. also manufactures 


cedar novelties includ- 
ing pergolas, trellises 
and other gardenware. 

W. E. Belles, super- 
intendent of this plant 
who has been on the job 
since the mill was built, 
says the company has 
just placed in produc- 
tion the largest single 
charge kiln in the: in- 
dustry—a new Moore 
Reversible Cross-Circu- 
lation Kiln 38 feet wide 
and 104 feet long. This 
three track kiln was 
built to give large hold- 
ing capacity, which en- 
ables the company to 
get good output from 
the kiln on slow season- 
ing schedules. 

The first Moore Re- 
versible Cross-Circula- 
tion Kiln was installed 
by the company in 1937. 
Both kilns are equipped 
with two-speed 1200- 
900 r.p.m. motors, giv- 
ing variable speed cir- 
culation and enabling 
the operator to suit the 
rate of circulation to the rate of moisture loss 
from the stock; also to save money by operat- 
ing on low speed when buying power. 

The fan system in each kiln is mounted over- 
head in the roof of the kiln, and driven by a 
single motor outside the kiln. Moore-Fin pipe 
is used in the overhead heating coils. Each kiln 
is equipped with Moore’s patented Automatic 
Differential Ventilator Control, to save steam, 
the moisture from the lumber being utilized to 
maintain the desired relative humidity condi- 
tions in the kilns. The kilns are also equipped 
with water sprays for conditioning the stock— 
equalize moisture content—before resawing. 
Adequate cooling warehouses are available for 
cooling the lumber. 

E. C. Miller is president and general man- 
ager, and spends much time in following up 
drying of the lumber as he feels this is a most 
important part of lumber manufacture. In 
speaking of the new kilns, Mr. Miller said: 

“Our Grays Harbor cedar is a large, old- 
growth, very fine-grained cedar, and is particu- 
larly suited to the products we specialize in. 
These require careful milling in our planing 
mill, and also a retention of the flexibility, or 
life as we call it, of the natural wood, which 
can only be retained by great care in the dry- 


ing process. 





Our Moore Reversible Cross-Cir- 


culation Kilns give us control of the basic 
requirements of drying—time, circulation, tem- 
perature and humidity. Time, of course, is gov- 
erned by the kiln schedule. The other factors— 


Top right: E. C. Miller, President and General Manager, and top left: W. E. 
Belles, Superintendent of E. C. Miller Cedar Lumber Co. Below is a partial 


view of the plant 


temperature, circulation and humidity control— 
are handled automatically to predetermined 
schedules, based upon 30 years of actual experi- 
ence in the drying of Grays Harbor cedar.” 





Bridge Uses Nearly Four Million 
Feet of Lumber 


TacoMA, WASH., June 22.—The $6,250,000 
mile-long Narrows suspension bridge, which 
spans an arm of Puget Sound near here and 
will be thrown open to traffic on July 1, while 
of reinforced concrete and steel construction, 
according to A. W. Stolen, of the Henry Mill 
& Timber Co., this city, which furnished all 
of the timber for the big span, used 3,835,624 
feet of lumber. Some went into the permanent 
bridge structure, such as the fenders, but much 
of it was used for forms for molding concrete. 
The Henry Mill & Timber Company fabricated 
the fenders, panels for the piers and other 
parts in its own yard and shipped them to the 
bridge, several miles away, ready for erection. 

The Henry mill also has supplied 2,917,508 
feet of lumber in recent months for construc- 
tion of the new Tacoma-Todd shipyard here. 











June 29, 1940 


CLASSIFIED 
ADVERTISING 


DEPARTMENT 





How to Figure Costs for Advertising 
In Classified Department 


WE PND sis cicccessannessousnne 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues........... 90 cents a line 
Thirteen consecutive issues........... $2.70 a line 
Twenty-six consecutive issues........ $5.40 a line 

Seven words of ordinary length make 
one line. 


Count in the signature. Heading 


counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 


Employees 


COMBINATION MACHINE MAN & FOREMAN 


One who can keep up 8” band resaws, operate 
matcher, keep up machinery and operate planing 
mill at capacity. Modern plant with steam power 
‘located in Florida. Give references, age & state 
salary expected. Good opportunity for a hustler. 
' Address “F. 71,” care American Lumberman. 

















SHIPPING CLERK & YARD FOREMAN 


Experienced, for Yellow Pine concentration yard. 
Must be qualified to handle railroad and industrial 
business as well as yard orders. Give all informa- 
tion as to ability, etc. in first letter. 

Address “F. 88,’ care American Lumberman. 





WANTED 


Bookkeeper for retail lumber yard of a line yard 
company. 
“—T. 2” 


Address 
DO YOU WANT EMPLOYEES 


Write an advertisement; send it to the 
paper that reaches the people. We can 
help you. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 


care American Lumberman. 








Employment 


HARDWOOD INSPECTOR 


Wants change. Wide exp. North, South, domestic 
and foreign. Al refs. Go anywhere. Employed. 
Address ‘“F. 74,” care American Lumberman. 


WTD. POSITION—BOOKKEEPER, CASHIER, 
Office manager. Good references from large com- 
pany, with whom I have been, who are closing 
operations. Know sawmilling and wholesaling. 

Address ‘F. 77,” care American Lumberman. 


WANT TO LEARN RETAIL LUMBERING 


College grad. in forestry; exp. in lbr. prod’n. 
Address “E, 87,” care American Lumberman. 


se 
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WANTED 














WANTED 








FOR SALE 








Employment 


YOUNG EXPERIENCED MANAGER 


Now operating model yard, doing $100,000 sales a 
year, profitably, 10 years experience, married, 
pleasing personality, ambitious, excellent character 
and references. Available after thirty days notice. 
Satisfactory reason for leaving. 

Address “‘F. 91,” care American Lumberman. 





DIVISION MANAGER, AUDITOR OR 


Assistant to Manager of large yard or general 
office. Fifteen years experience, thirty-five years of 
age. Earning $3500; employed at present. Desire 
change; excellent reasons, 

Address “F. 83,’ care American Lumberman. 





LADY BOOKKEEPER, STENO., CLERICAL 


Thoroughly experienced lumber & building material 
yard work. Now employed—present position six 
years. Want position in or near Chicago. Best of 
references, including present employer. 

Address “F. 86,’ care American Lumberman. 





LADY DESIRES POSITION AS BOOKKEEPER 


12 years exp. in lumber wholesaling & manufactur- 
ing. Can handle invoicing, inventories, financial 
statements, typing & general officework. Capable 
of taking complete charge. Chicago district pre- 
ferred. Best of references. 

Address “F, 78,” care American Lumberman. 


WANTED: POSITION AS BOOKKEEPER 


Twenty years’ general office, taxes, auditing & 
adjusting. Pleasant personality, 42, excellent health, 
unquestionable character. \ Good on detail. Give 
orders, take ’em. Your interests my interests. 
Address ‘‘F. 59,” care American Lumberman. 


Retail Lumber Yards 


WTD: PART OR WHOLE INTEREST IN GOING 


lumber & bldg. material yard. Prefer small city 

1500 to 3000 near Green Bay, Wis. or in Fox River 

Valley. Will consider others. State all details. 
Address “F. 92,” care American Lumberman. 











Business Opportunities 


RESPONSIBLE WHOLESALER 


Headquarters Chicago, soliciting retail and indus- 
trial trade Central West, desires connection with 


manufacturer Ponderosa Pine. No loss of identity. 
Address ‘“‘F. 56,’’ care American Lumberman. 


CAPITAL PROVIDED 


On Accounts, Notes Receivable and Inventories 
Non-notification Basis 
Send for booklet—‘‘Capital at Work” 
COMMERCIAL CREDIT COMPANY 
Baltimore, Maryland 








Lumber and Dimension 


WANTED 


To hear from sawmills cutting oak in Northern 
Wisconsin and Minnesota, Address 
HILL BROS, COOK, MINNESOTA 


Steel Rails oe, 


RAILS WANTED. ANY SIZE OR QUANTITY 
Particularly 20 Ib., 25 1lb., 30 lb. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 








Trucks and Tractors 


WANTED TO TRADE 


5-ton Caterpillar Tractor, good condition, for good 
25 H.P. steam engine and boiler. 
oO. C. EVANS, MT. STERLING, KY. 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMBRICAN LUM- 
BERMAN, 481 So. Dearborn 8St., Chicago, Il. 








Used Machinery 


WANTED—DRY KILN TRUCKS 


Must be 4’ long, 4” or 5” channel iron, 8” wheels. 
Strictly first-class condition. 
. C. OWEN COMPANY 
Hopkinsville, Kentucky 





WANTED 


2—6-knife round heads for planer, knives 24” long, 
shaft 1 7/16” thick. 
1—Sectional Feed Roll, width 26”, diameter 3%”, 
shaft 1 7/16” thick. 
L. N. LAFFERTY LUMBER COMPANY, 
Lemoyne, Pa. 





CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements every week. 
The best way to get good results 
is to advertise in a paper that reaches 
the people who would be interested in 
what you want to sell. When you want 
to sell anything used in the lumber 
world and allied industries, advertise 
in the 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





WANTED 
Used Saw Anvil, about 50 lbs., 6” x 6” 
“Crowned.” E, L. FISK, Stony Creek, N. Y. 


Face 





Miscellaneous 


KILN DRIED HARDWOOD SAWDUST 
In carload lots. Maple, Birch and White Ash. 
Mail samples and prices. MADIA BROTHERS, 
221 Jackson Street, Brooklyn, N. Y. 





WANTED 
3,900 Northern Oak Cross Ties for prompt loading 
on C&NW contract. Address 
CHARLES 8S. PATTERSON, Park Falls, Wis. 








FOR SALE 








Retail Lumber Yards 


FOR SALE: RETAIL LUMBER YARD 


In one of the best towns in N. E. Penna. Thor- 
oughly equipped, ample sheds and yard space. 
Owner retiring. Details only to financially respon- 
sible individuals disclosing identity. 

Address “F. 42,’ care American Lumberman. 





FOR SALE 
One of the best lumber yards in Phoenix, Arizona. 
Established mariy years, and an excellent location. 
Address “F. 48,’’ care American Lumberman. 








RETAIL LUMBER BUSINESS 
In good farming section of East Central Ill. 
Reason for selling, health cond. & other interests. 
Address “F, 39,’ care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Classified Advertising 
department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





FOR SALE 


To close an estate in the sunshine state, 
building material and lumber yard. 
Write Box 116, Carrizozo, New Mexico. 


SEVEN OLD ESTABLISHED 


Lumber Yards in Arizona for sale. Closing estate. 
Address ‘“‘F. 55,” care American Lumberman. 


retail 








Retail Lumber Yards 


FOR SALE: RETAIL LUMBER YARD 


In town of approx. 5,000 where national corp’n. 
building plant worth $25,000,000 starts operation 
soon. Excellent opportunity to build and sell large 
number of homes. $50,000 needed. Community is 
ripe for widespread development; Shenandoah 
Valley, Virginia. 


Address “‘F. 72,” care American Lumberman. 





FOR SALE 


Old established Missouri yard and business, ex- 
cellent location, 5500 population, splendid oppor- 
tunity. Owner wishes to retire on account of age. 
For full particulars 

Address ‘“F. 69,” care American Lumberman. 





SMALL LUMBER AND HARDWARE BUSINESS 


in Southern Maryland, tobacco belt. Address 
JOHN A. MEREDITH, Annapolis, Md, 





SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 





FOR SALE 


Old established retail lumber yard. Northern Texas 
city. Centrally located. Fine opportunity. Well 
worth investigating. 


Address “F. 64,’’ care American Lumberman. 





A TWO-YARD TOWN YARD FOR SALE 


In East Central Wisc.; good farming, business 
prospects excellent. Also sell over 30 cars of coal 
and other fuel. Can be handled for small invest- 
ment. 


Address “F. 90,” care American Lumberman. 





$40,000 CONTROLLING INTEREST 
Central Indiana lumber company. First-class in 
every way, for profit, and hedge against inflation. 
Address ‘‘F. 84,” care American Lumberman. 





FOR SALE 
Controlling interest or outright purchase outstand- 
ing group Middle Western retail yards. 
Address “‘F. 82,” care American Lumberman. 





RETAIL LUMBER AND COAL YARD 
For sale. Illinois town of 1450. Only lumber yard. 
Right place for a good lumberman. 
Address “F. 87,’ care American Lumberman. 





Business Opportunities 


CIRCULAR SAW-MILL AND STORAGE YARD 


Two railroad sidings. Twenty-four year old con- 
cern located in a good Northern Indiana city. Will 
sell mill and real estate with log inventory, and 
with or without lumber inventory. Ill health rea- 
son for selling. Details only to financially respon- 
sible individuals who mean business. 

Address “F. 85,’’ care American Lumberman. 


SAW-MILL AND LUMBER BUSINESS 


For sale. Dwelling, buildings & equipment. Good 
trade and location on paved road. Good reason 
for selling. Apply WILLIAM S. BAUMAN, Route 
3, Ephrata, Pa. 








FOR SALE 


Single band and resaw saw-mill located in Wisc. 
Address “E. 81," care American Lumberman. 





GOOD 35 H.P. PORTABLE SAWMILL 


For sale cheap, or will take sawing contract. 
Address “F. 95,” care American Lumberman. 


RETAIL LUMBER & COAL BUSINESS 


Est. 17 years. Good going business, thoroughly 
equipped, located in one of best towns in Mich. 
Owner must sell because of ill health. 

Address ‘“‘F. 94,’ care American Lumberman. 


Timber and Timber Lands 


FRED C. KNAPP, Portland, Ore. 
Buys and Sells 


WESTERN TIMBER LANDS 
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FOR SALE 
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FOR SALE 








Lumber and Dimension 


FOR SALE 
250,000 pieces 9/16” x 2”—1%’ Rough Kiln Dried 
Southern Yellow Pine. Can be surfaced if desired. 
Suitable for use as surveyor stakes and other pur- 
poses. Warehouse stocks carried at Troy, N. Y., 
Chicago, Ill., Omaha, Nebr. Write for prices. 
STANDARD FENCE COMPANY 
LUFKIN, TEXAS 








WHITE OAK CUT TO ORDER 
8 x 8 to 12 x 12—8 ft. to 24 ft. long, also thick 
plank. Write TONG & BELLESON, Sinking Spring, 
Ohio. 





ONE CARLOAD ONE-HALF INCH DRY SPRUCE 
Widths 3” and up, lengths 3’, 4’, 4%’, 5’ and 6’. 
Suitable for boxes, crating, etc. Exceptionally low 
price. 

Address “‘F. 93,’’ care American Lumberman. 


Used Machinery 


SURPLUS EQUIPMENT FOR SALE 


Yates 30” Triple Drum Endless Bed Sander 
18” Round Head Joiner “The Oliver’”’ 
Colburn Universal Woodworker, Belt Drive 
Atlantic Cut-off Saw, Metal Frame Mitre Table 
36” Colladay Band Saw 
36” Smith Band Saw 
30” Frank Band Saw 
Circular Saw Grinder—seen very little use 
Foley Band Saw Grinder with motor attached 
American No. 11 Belt Sander 
Greenlee Single Spindle Boring Machine 
H.B. Smith Panel Raiser, also Dado Machine 
Link-Belt Equalizing Saw, 5’ 
6’ Door Clamp 
Victor Products Corporation 
EQUIPMENT SALVAGE DIVISION 
Hagerstown, Maryland 
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USED MACHINES IN A-1 CONDITION 
1 Edger: 1 4-Saw Slab Slasher; 1 Wood Machine; 
all for $550. Address HUGO O. SCHWARTZ, 2209 
Midway Bivd., Wausau, Wisconsin. 





FOR SALE 


Complete Prescott 9’ Mill Steam Feed, Lath & 
Shingle Machinery, Corliss Engine, Logging Equip- 
ment incl. 56 Ib. rail, Lidgerwood Skidders, etc. 
For complete information, address 

OSCEOLA CYPRESS CO., Osceola, Fla. 


100 HP HESSELMAN DIESEL ENGINE 


6—20 Ton, 25 Ton & 30 Ton Browning Loco. Cranes. 

8 Ton Vulcan, 10 Ton Plymouth Locomotives. 

80 Ton Porter 6 Wheel 1935, Switching Loco. 

4—520 Ft. Ingersoll-Rand Portable Diesel Com- 

pressors. 

100 HP & 125 HP Coatesville Boilers. 

7 Guy Derricks, 70 Ft., 90 Ft., 110 Ft. Boom. 

6 Caterpillar Diesel Tractors RD6, RD7 & RD8. 
R. C. STANHOPE, INC., 101 W. 31st St., 

New York, N. Y. 


FOR SALE 


Complete 9 ft. left hand Filer & Stowell band mill, 
carriage, 14” feed, Diamond No. 60 hog, nigger, 
live rolls, edger, slasher, trimmer, filing room 
equipment, 4 dry kilns, engines, boilers, timber 
sizer, blow pipe, fan, pulleys, shafting, 3 cableway 
skidders, 25 miles of rail, and all machinery for 
complete band mill; located at Watertown, Florida. 
Address: MONTAGUE LUMBER & EXPORT 
COMPANY, Charleston, South Carolina. 











PORTABLE POWER UNITS 
Four cylinder, Caterpillar make, 80 to 100 H.P., 
600 to 1200 RPM. with governors, and clutch 
‘nounted. Gasoline, coal oil, or fuel oil burners 
$275 to $325 each. 

O. C. EVANS, Mt. Sterling, Ky. 





FOR SALE: 15” X 6” WOODS NO. 24 MATCHER 
And Planer in operating condition—also—two large 
swing saws, motor bracket in frame. 

Address “‘C. 70,” care American Lumberman. 





FOR SALE 


Wheeland Carriage, a for 6” gun; practi- 
cally new. Reasonable pric 
J. B. BROWN LUMBER COMPANY, Calhoun, La. 


WOODWORKING MACHINERY BARGAINS 





Write us. 
J. LEE HACKETT COMPANY, Detroit, Mich. 


Used Machinery 


PLANERS AND MATCHERS 

BERLIN A-1 24” PLANER AND MATCHER, four 
knife round heads with 30 HP direct coupled 
motor. Will furnish for belt drive if preferred. 

BERLIN No. 92 15” PLANER AND MATCHER, 
with double profile spindle motor or belt drive 
as preferred. 

YATES AMERICAN A-66 15” BALL BEARING 
round heads, belt drive. Can furnish with cou- 
pled motor if preferred. A very late model 
machine almost new. 

WOODS No. 404-B 15” SIX ROLL PLANER AND 
MATCHER, six knife round cutterheads, double 
profile with motor built in on each profile spin- 
dle, motor coupled to countershaft for driving 
planer and matcher heads and feed. 

MERSHON 54” HORIZONTAL BAND RESAW suit- 
able for placing directly at rear of above planer 
and matchers, for doubling production on such 
stock as flooring, ceiling bevel or dropsiding, etc. 
which must be S1S2E. 

All above machines may be inspected at our 
Detroit warehouse. 
Write for further information, 


J. LEE HACKETT COMPANY 
5838 COMMONWEALTH AVE. 
DETROIT, MICHIGAN 








FOR SALE 

18x6” Woods No. 24 Planer & Matcher round heads. 
Slab Resaw, Fischer “Little Giant.” 
Circular Saw Mill Outfit, Frick O-1 Mill, Tower 
Edger and Trimmer, Frick Log Turner, nearly 
new condition. 
Circular Saw, American No. 6, like new. 
Large stock of machines, Send inquiries. 

HERMANCE MACHINE COMPANY, 

Williamsport, Pa. 


FOR SALE 
1—500 H.P. Corliss Engine, perfegt condition 
2—150 H.P. Atlas Boilers 
1—2-color Printing Press 
1—Equilizer, 9” to 9’ Spread, Belt or Motor Driven 
1—Air Compressor, with Sprinkler System 








and other small wooden box machines. 
J. A. RILEY, Johnson City, Tenn. 





Tractors : 


CATERPILLAR TRACTORS 


Crawler type, ‘35”’ size, only slightly used, thor- 
oughly overhauled, practical for logging, oil busi- 
ness, farming, nurseries, and counties. Price $375.00. 
Also “65” size complete with winch, $750.00. 
Further particulars address, O. C. EVANS. Mt. 
Sterling, Ky. 








Scows and Barges 


FOR SALE 
20 sea-going barges on the Atlantic Coast, priced 
from $1,000 to $25,000 each. 
flat-bottom scows on the Pacific Coast, priced 
from $200 to $7500 each; ranging in size from 


26x50 to 35x170. 
J. FRANK JONES 
P. O. Box 554, Seattle, Wash. 
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Miscellaneous 


NEW AND CERTIFIED 


Reconditioned Steel Pipe and Boiler Tubes. Every 

length hydrostatically tested under 1000 Ib. pres- 

sure before shipment. Will have new threads and 

first class couplings. 

JOS. GREENSPON’S SONS PIPE CORPORATION 
National Stock Yard (St. Clair Co.) Illinois 








2” x 4 Made Edgewise 


on the Miner 30° special SKF ball bearing Edger. Makes 
3 pieces when one edge is straight, two from small logs. 
The slip belt feed slows up for the deep cut. 3 Simonds 


SPECIAL saws (patent applied for) will not spread, and 
hold their teeth well, net $300. Saws open from 2 to 
141" for pine. A Texas mill-man, using three of these, 
clears over $50 daily. Miner Edgers edge STRAIGHT. 


J. H. MINER, Meridian, Miss. 








HOW TO SEE 
DOUBLE. 


NEW YORK 


You can see twice as much 
of New York's countless 
attractions when you stay 
at the Hotel Times Square. 
Museums, theatres, night 
clubs and stores are only 
a step away and you have 
twice as much to spend on 


pleasure with the money 
you save on these low 
rates: 


From $2 Single . . $3.50 Double 
Rest Assured 


HOTEL 
TIMES SQUARE 


43rd St. West of Broadway 
New York 














A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





Engines and Boilers 


UNIFLOW ENGINE 
AND 


GENERATOR 


Ridgeway Uniflow Engine, 400 H.P., 125-150 Ib. 
Steam Pressure, direct connected to 250 KW Gen- 
erator, 3-phase, 60 cycle, exciter. 
Excellent condition. 
DENNY & CLARK 
910 No. Marshfield Ave., Chicago, III. 








Electric Machinery 


DIESEL ENGINE GENERATOR SETS 
3—260 HP. BUCKEYE DIESEL Guaranteed 
20% overload for 2 hrs. dir. con. 175 kw. 
G.E. 2200/3/60 200 rpm. AC GENERATORS 
complete. Good running condition; 10 years 


‘DUQUESNE BLECTRIC & MFG. CO. 
Pittsburgh, Pa. 








Surface Measure 


ESTIMATOR 


— By J. M. LEAVER 








This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lates, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds r and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (412"x612”) 
Postpaid $5.00 








American Lumberman 
431 S. Dearborn St.. CHICAGO, ILL. 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 


If page number does not appear opposite name, display advertisement will be found in a previous issue 








Abesto Mfg. Co pasibie 
Alexander-Yawkey Lumber Go... Ee 4d 
Alger-Sullivan Lbr. Co., P 
Algoma Lumber Co 
Allied Building Credits, Inc... 
American Builders. 
American Enameled Products Co. 
American Equipment Corp...... 
American Logging Tool Co...... 16 
American Lumber & Treating Co. 
American Saw Mill Machinery Co 
American Steel & Wire Co. 
American Turpentine Farmers 
Association . 
American Window ‘Glass Co. 
Anaconda Copper Mining Co.. 4 
Andersen Corporation. . meine 
Anderson-Tully Compa: any. 
Angelina Hardwood Pe ate 
Appalachian Hardwoods. aaa 
Archer-Daniels-Midland Co...... 
Arvey Corporation................ 
Associa ae vomgues Reet 
Atkins & Co., ewan 
Atlas Lumber Bo. Orne: 





Babcock Co., W. W., The....... 
B & T Floor Company, The..... 
Barber Asphalt Corporation... .. 
Barrett Company, vue. ee 
Bay De Noquet Co. 

Belcher. J. B. 

Biles-Coleman Lumber Co. 

Birch Valley Lumber Co.. 

Bissell Lumber Industries... |... 
Booth-Kelly Lumber Co., The... 53 


Boyle Co., The A. S.. 
Bradley Lumber Go. of Aricansas 3 
Bradley-Miller & Co. 
ye } See 
Breece- White Manufacturing Co. 
Breinig Brothers, Inc.............. 
Se ng aod Lumber Co......... 
ristol Door & Lumber Co. Rew ste 
Brown 19 ae sgt Se 
Bruce Riereelee ea 
Buchanan, Wm. eh 
Buck, Frank R. & Co a 
Builders Commercial Age: - 





Burruss Land and Lum > Ue. ca 
Burton-Swartz Cypress Co...... 14 
Cadillac-Soo Lumber Co........ 6 
Cadwallader-Gibson Co......... 4 


Calbar Paint & Varnish Co 
California Redwood Distbrs., Ltd. 
“lee. came & Western Pine 
Carey Co. The me. 

Carne matty Stee Corp. 

Carr, Adams & or _ Raicumewels 


Carter & Bro ee al 
Caterpillar Tractor Co.. ake 4 
Celotex Corp., The............. 70 
Certain-teed Products Corp..... 
Chapman & Co., Inc., A. D..... 68 
Chapman & Dewey Lumber gh . 44 
Cherry River Boom wh Lbr. : 
hevrolet Motor Co — 


hristian Lumber Co. 
Christiansen Co., C. M. 
Cleveland-Oconee Lumber Co. .The 
Coburn Trolley a _— : 


Coes Co., Lorin: 

Colonial Cedar Co. as 
Columbia Steel Co... eels 
Connor Lumber & Land Go. :::: 6 
Continental Steel Corp......... 
Cotton Hanlon 

Crater Lake Box & Lumber Co. 
Crawford Door Co...........0.ss20- 
Cre-O-Tox Chemical Products per 59 
Crosby Lumber & Mfg. Co.. 12 
Cunningham Machin Corp. . 

Curtis Companies Service Bureau 
Cyclone Fence Co... .....cccccce 





Detroit Steel Products Co.... 
DeWalt Products Corp......... 
DeWeese Lumber eee A. : 
DeWitt Operated Hotels en 
Dierks Lumber & Coal baa 
Disston & Sons, [nc., Henry..... 7 


Dame Lumber Co. . 
6 Div. Chrysler ‘Corp.. 
Dou ey Brothers Company, The.. 
Double Grip Brass Clip Co.. 
Douglas Fir Export Co. a 
Douglas Fir Plywood Assn . A 
— Warehouse 
orp pane ee a a 
MN a vitss tarnikschsbcecveses 
Duncan Lumber Company, Inc.. 
DuPont de Nemours oh 
(Grasselli Chemicals Dept. e. 


Eastman-Gardiner Hardwood na 


Elrod Lumber Co., J 
| Meee ge Lumber Co.. 


Enterprise Co., The 
Exchange Saw "Mills Sales Co. . 


Farrin Lumber Co., The M. B... 
Feather River Lbr. Co., The.... 
Findlay-Millar Timber Co...... 
Fir Door Institute. .........cccccese 
—— vege happens 


Po Ser 
Ford Motor Co.. Se 
Fordyce-Crossett Sales Bass dics in 
Frantz Mfg. aa nawaean 
Frick Co., 

Frost taumber Industries, Inc. . 


Gillies Brothers, Ltd . — 

Goodman Lumber Co. 

Gordon Hollow Blast Grate Co. 
Griffith Lumber Co., Inc... 
Griffith Stave Co., Geo. O..: sie 

Griswold Lumber Co........... 


Heatilator Com 
Hines Lumber 
SS OO  eeaarerr eS 
Holland Lumber Co., E. ubde pales 
Holt a —w--- 

Hotel Antilers.. coeces 


Hotel Hollenden. 
Hotel Kenmore. ‘ 
Hotel Lenox, Buffalo. . i 
Hotel Lord Baltimore...........: 
Hotel Metropole... .. ere 
Hotel Stevens. 
Hotel Times Square.. 
Huther Bros......... 
Hutton & Bourbonnais. . 





Industrial Lumber Co., neogh Rates 

Insulite Company, The. . 
International Harvester Co. 
Ivory Pine Co.... 


Johns-Manville.. 
Johnson Lumber Corp., v 5 
Jones Lumber Company, J. M..: 


= oo n Flooring Co 
erry anso 
King & Co., E. & eebeenes 


Knapp, Fred O..............-- 
Lake Su Co ane acne 
Lawson 


\ ag Re 
Lead pa Be _ 
Lemieux Bros. The. 
Lennon Wall Paper Go... ...:: 
Lipbey-Owens-Ford Glass Co... 
a Floor Machin- 


uo Wagon ‘Company.. tts 


71 


45 


68 
68 


68 
15 


16 
16 


51 


12 
16 


58 


44 


10 


47 
54 


Long Lake Lumber Co......... 
— oo Pee 
Louisiana Central Lumber Co. 
Louisville Cement Co. 
Lumbermen’s Credit Assn. Inc. . 
—— Mutual Casualty 


Lumbermen's Underwriting Allt- 
ance. . ‘ 


Motheie- Deane . 

Mack Trucks, Inc. 

Malta Mfg. sociated lathe 
M & M Wood Working Sees. 
Maple Flooring Mfrs. Ass'n. 
Marathon Paper Mil lis Co. . 

Maux Seattle Lumber Company.. 
May Hardwood Co., Inc. ............ 
Maze Com any, W. _. 

McCorkle Lumber Co., The. 
McGraw-Curran Lumber Co.. ‘ 
McNair Shingle Co., ae: 
Meadow River Lumber Co. 
Medford Corporation. . ‘ 
Menominee Indian Miils.. 

Miami Cabinet Div. The Philip 


Carey Co 
Michigan-Colifornia Lumber Co. 
ne 5% wy t * heap _— 


pittcor Sted 

Miner P ok ati? -Co.. -_ H. 
Miniature Models Bureau. 
Monsanto Chemical Co. . 
Monite Meas ? mayo Glue Co.: 
Moore Dry n Company.. 
Moore, Keppel & Co. 

Morrill & pg Lumber Co. 
Morrison, Gross & Co. 
Mountain Fork. Lbr. Co.., Inc... 
Mowbray & Robinson Lbr. Co.. 





Nelson & Co., ~~ ie 
North Carolina Pin Rtletainne ene 
Northeastern Timber Salvage 
Administration........... axieees 
WOPGHOET GED OD... cc ccccccccceve 


Oconto Com: 
Grenup-dupaltonn Lumber Corp... 
Ozan Lumber Co. 


Pacific Mutual Door Co. 

Pacific National Lumber Co. 
Parker and Sons Co., Ira.. 
Peavy-Moore Lumber Co. 

Peavy Hardwood Agency......... 
Peavy-Wilson Lumber Co.. 
Peerless ae ea Ay Lor. . 
Piper & Sons Co., . 
Porter-Cable Machine oo. 
Protection Products —_— o.. 
Pullman Mfg. Co ee 
Putnam Lumber 


Quincy Lumber Oo. .... 2.20.00. 


Beiee } ~~ Lumber Co., Ltd.. 
Red Cedar Shingle Bureau . ‘ 
Red River Lum! Co., The. 
Reyne & a. hee Lbr. boa Inc. 


ichard Shippi: 
Ritter Lumber Co, — 
Robbins Floo 
Roddis Lumber _ Co.. 


Sallis Lumber Co. 


Scan Clip Co. calaanikiintwnweade 
Seneca Wire & M: ig. Ce...... on 


16 


64 


59 


14 


52 
8 


72 


50 


54 


Sewall, James W. neutineian 

Shannon Brothers. . 

Shepherd Lumber Corporation. : 48 
Shevlin fay Sales Co.. 8 
himer & Sons, Inc., Samuel J.: 

ee 

Silbernagel & Sons Co., Geo....... 

Sisalkraft Co., The 

Skilsaw. Inc.. : 

Smith, Inc., Landon P.. naa 

Smith’ Lumber Co. 4 - della 54 

Soderberg Lumber reasasinigd Cari 

Solvay Sales Corp. 

Sondheimer Co., oie aes 

| eee 

Soule Steam Feed Works....... 

South Atlantic oar hen sake 

Southern Hardwoods..... " 

Southern Lumber Co. . ae 

Southwest Lumber Co.. 51 

Southwest Lumber Mills, Tne. 

Spain & Co., H. M.. 16 

Spokane Pine Products Co: on 

Standard Dry Kil 

Stanley Works, The. ee 

Stearns Coal & Lumber Oo. 

Stephenson Co.. Se. 

Stewart Iron Works “eta . 

Sullivan Lumber Co. 51 

Sumter Lumber Company, Tne... 

Superior Fireplace Co. 


cee eee eee eee eeseeee 


Tamms Silica Co.. 

Tarter, Webster & Johnson, Ine.. 
Taylor, Stiles & Co.. 

Tendal Lumber Co.. 

Tennessee Coal, Iron & R. R. ©o. 
Tennessee-Eastman Corp.. 

Texas Co., The 
Thunder Vales ' Lumber Co. 6 
Thurston-Flavelle, Ltd... A 
Tremont Lumber Company . [eee 14 
Twin Harbors Lumber Ce....... 


Union Lumber Co.. sees 
United States Gy psum Co.. : 
ag States Plywood Corp.. TONE ae 

. 8. Steel Corp na Rea elas 
tine tee The... piesa. Sa 
Urania Lumber Co.. aie innedadre eae 


Vestal Lbr. & Mfg. Co.. 
Virginia Hardwood Lbr. Co.. Tne. 
Von Platen-Fox Company.. 


Wales Lumber meee ~- 

Wax Lumber Com 

Weaver Bros. Lum ‘Company 

Webster Lumber Co., H. E.... 54 

Wells Lumber Co., aol 
Wendling-Nathan Company . psp as 

Western Pine ee : 8 

Western Wholesalers 

West Side ang yond Com) es oo a 


2 
Wisconsin Land & ” 0... "6-16 
Wisconsin- Michigan _— 6 





Wood Briquettes, Inc. 1l 
Wood Conversion Co 

Wood-M ic Co., Inc. 

Worcester Co., 6 
Wrape Stave Co.. > Ww. R., Inc.. 54 
Yawkey-Alesenter Lumber Co. 6 


Yawkey-Bissell Lumber Co.. 6 
Folens teas Sugar Pine Lumber Co. 16 


Z-Ro-Bord Mfg. Co Inc........+«+ 


Directory of Products Advertised in American Lumberman will be found on following three pages. 
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A—Northern Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
C—Northern Hemlock 
C1—West Virginia Hemlock 
D—Northern Cedar 
D1i—Norway Pine 


Bay De Noquet Co........ ed 
Bissell Lumber Industries.ac 
Bradley-Miller & Co........ a 
Cadillac-Soo Lbr. Co...... ac 


Christiansen Co., C. M....acd 
Connor Lbr. & Land Co..acd 


Cotton & Hanlon.......... ac 
Elk River Coal & Lbr. Co..cl 
Gillies Brothers ........... a 
Goodman Lumber Co.......¢ 
Hines Lbr. Co., Edw..... abc 
Holland Lbr. Co., E. M..acd 
Holt Lumber Co......cce0cs ed 


a ~y & Hanson whence - 
Dy #60 dnedeuneseeeeses 


Lake Superior Lbr. Corp..ac 
Menominee Indian Mills.abcd 
Michigan Pole & Tie Co..cd 
Oconto Company ......... ed 
Rainy Lake Lumber Co., 


DL WN bev obeasesas abdl 
Rib Lake Lbr. Co........ acd 
— Lumber & Veneer 

eeneebekedeaevewowes ac 
inemeneiiinies Lbr. Co.. Wm. C.ad 
Schuette Co., Wm.......... a 
Shevlin Pine Sales Co..... a 
Stephenson Ce., I....... abcd 


Thunder Lake Lbr. Co...acd 
Von Platen-Fox Co....... ac 
Weyerhaeuser Sales Co. 
a ee eer ajlmrs 
Wilderness Lumber Co....c1 
Wisconsin Land & Lor. 
DS hae e keleieirniesnedald acd 


BO dcicweces ® Maple (Hard 
and soft) m 


eereeee 


Dm 

3 

3 

° 
2 

® 
sf2wos 


Butternut .. 


“cee 


Anderson-Tully Company.. 
Coecceesoesees abceghilmno 
Angelina Hardwood Co. 
weeestlesbescecens abceghiinp 
Atlas Lumber Co., The... 
eeeedouewagtes abcdefjmnov 
Bay De Noquet Co....bdmn 
Belcher, J. B...abcdefjmnov 
Birch Valley Lumber Co. 
eresteeeneoees abcdefjmnov 
Bissell Lumber Industries 
wéshetenededeoueeed abdhm 
Bringardner Lumber Co... 
iahedte eaconea abcdefjmnov 
Bristol Door & Lumber Co. 
Cenebuereeeses abcdefjmnov 
Bruce Co., E. L..abchijlmno 
Breece-White Mfg. Co 


Buchanan, Wm. ........... n 
sae Land & Lumber 
Seendeenearees bedfmno 


Bradley Lumber Co....... bf 
Brown Dimension Co....... e 
Bruce Gea BB. Le....ccccee bef 


Gy Wek dws bu eees@ eed » & 


Amemcanfiumberman 


Directory of Products Advertised in American Lumberman 


SOFTWOOD LUMBER 


E—Southern Yellow Pine 
F—Cypress 


Alger-Sullivan Lumber 
Cee TBO cccccece Meecccee e 


Bellgrade Lbr. Co..........f 
Bradley Lumber Co..... e 
Bruce Co., B. L......- oocve® 
Buchanan, Wm. ....... e e 
Burton-Swartz Cypress Co. of 


Chapman & Dewey Lum- 
We GW ccctcvecsccviseceves ft 

Chicago Mill & Lbr. Co.....f 

— -Oconee Lumber 


Crosby Lbr. & Mfg. Co.....@ 
DeWeese Lumber Co., he. ae 


Dixie Lumber Co.......... ef 
Eastman-Gardiner Hard- 
WOOE CO. cccccccccece ooe® 


Exchange Sawmills Sales 
Florida Louisiana Red 


GO. cncccecesoccsecosccoce e 
Faust Bros. Lbr. Co........ f 
Cyprean Ca. .cccccccccecee ft 


Frost Lbr. Industries, Inc..e 
Hines Lumber Co., Edw....e 
Industrial Lumber Co., 


BOG. cccccecgeccetucoceces ea 
Jones Lbr. Co., J. Miwwsc.s ft 
Kirby Lumber Corp........ 8 


Louisiana Central Lbr. Co..f 
McGraw-Curran Lbr. Co....f 


Northern Ohio Co......... f 
Osan Lember Co... ..cccies 2 
Peavy-Moore Lbr. Co....... e 
Peavy-Wilson Lbr. Co...... e 
Putnam Lumber Co....... ef 


Reynolds & Manley Lobr. 
Cee TRO. ccccccccccccce sO 


SOR FOG, Ghicsesecccscces e 
Santee River Hardwood 

Ch ccaccentewensevgee cooee 
Scotch Lumber Gictccseves a 
Shannon Bros. cccccccccs a 


Shepherd Lumber Corp....e 


Smith Lumber Co., W. T...ef 
Sondheimer Co., B.........f 
Sumter Lumber Co., Inc...e 
Thomas-Little Lumber Co..e 
Tremont Lumber Co......ef 
Turner-Farber-Love Sales 


Cis Be caenceceseoccoece ft 
Twin Harbors Lumber Co..¢@ 
Urania Lumber Co......... e 


Wax Lumber Co...........6 
Weaver Bros. Lumber Co.ef 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 
Bradley Lumber Co....... 
Dierks Lbr. & Coal Co..... 
Fordyce-Crossett Sales Co.. 
Frost Lbr. Industries, Inc.. 
Ozan Lumber Co....... . 
Southern Lbr. Co..... neae 


H—Aromatic Red Cedar 


Bradley Lumber Co........h 
Bruce Co., nndimdeeen.ad 
Frost Lumber Industries, 


ERG. cccccccesccccesovoes h 
Grissom- Rakestraw 

EE SM stcscces ecccceoet 
Wales Lumber Co.......... h 
Wendling-Nathan Co....... h 


I—North Carolina Pine 
ar aga Land & Lumber 


Ellington-Fay Lbr. Co...... 1 
Wired Lbr. Co.. J. B......0- 
Hutton & Bourbonnais Co..1i 
Schuette Co.. Wm. ....... ais 
South Atlantic Lbr. CBvecsecs i 
J—Fir 


K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 
Bradley-Miller & Co..... jim 


Booth-Kelly Lbr. Co........J 
Douglas Fir Export Co....jm 
Duncan Lbr. Co. Inc...jlmn 
Exchange Sawmills Sales 

CG ccccescceceodsecns gum 
Feather River Lumber Co..j 
Griswold Lumber Co.......J 
Hines Lumber Co., Edw... 
J ey Lumber Corp., 


Long Lake Lbr. Co........ 
—— Seattle Lumber 


Medford Corporation od pies 
Oregon-American Lumber 


yee ines aie 
Pacific National ‘Lor. Co..jmn 
Quincy Lumber Co...... 


Carl Soderberg Lbr. ay jim 
Southwest Lumber Co....jkt 


Sullivan Lumber Co..... ‘jimn 
Tarter, Webster & John- 
Ci, DM scidencoeevdssvcns j 
Thurston-Flavelle “Lta. -m 
Wales Lumber Co........ > jim 
West Side Lumber Co...... Jj 
ee Sales 
hese eCeeens eee ajmst 
White River Lumber 
eer mn 
Winton “Lumber Sales 
Wt. hedetensetroseeges jkmst 


P—California Pine 
Q—California Sugar Pine 
R—Redwood 


California Redwood 
WMGFIRUNETR oc cccccccccese r 
California Sugar & Western 
Pine ASONCY ....cccccece = 
Duncan Lbr. Co. Inc....... 
Feather River Lumber Co. > 
Medford Corporation.. -Q 
Michigan-California .. wa 
Quincy Lumber Co....... 
Red River Lumber Co.....pq 
Shevlin Pine Sales Co 
Carl Soderberg Lbr. Co....q 
Tartar, Webster & John- 
gem, ERG. ccccs Ctbeeooees qa 
Union Lumber Co. . pebeweae r 





HARDWOOD LUMBER 


ae; aeeeatienanvens Co. 
Be. Scesevnctecececeees’ k 


Carter & Bro., w. T...ailnp 
Chapman & Dewey Lumber 
Co. 


céeGeeerevewes aghimnp 
Cherry River Boom & Lbr. 

ee abcdefjmnov 
Chicago Mill & Lumber Co. 

deeedeeneedeerees abcginop 


Christian Lumber Co.....no 
Christiansen Co., C. Miabdhm 
Cleveland-Oconee Lumber 
i waavwesenc abceghilmno 
Connor Lbr. & Land Co.dmn 
Cotton & Hanlon....cdemnt 
Dierks Lbr. & Coal Co.ahinp 


Eastman-Gardiner Hard- 
Wee GA. +¢+vetesucees ino 
Elk River Coal & Lumber 
A. sscccawens abcdefjmnov 
Ely- Thomas Lumber Co. 
SthadeCCRCOCES abcdefjmnov 
Exchange Sawmills Sales 
GU. osaceecevece ooeee-MnO 
Farrin Lumber Co., The 
Me Wh. oxenweed abcdefjmnov 
Findlay-Millar Timber Co.ks 
Fordyce-Crossett Sales Co.in 
Frost Lumber Industries, 
BO sccccesesonves achijing 


Goodman Lumber Co...bdnm 


Griffith Lumber Co, Inc. 
coe ReCeneawed abcdefjmnecv 


Hines Lbr. Co., Edw..adhmn 


Holland Lbr. Co., 
PAE -ccebvetcenaden abdhn 


Holt Hardwood Co..... bdhm 


Hutton & Bourbonnais Co., 
Maa eke tie: OrWiaale alah aianya alate fno 


Jones Lumber Co.. J. M 


Kirby Lumber scandens 
Lake Superior Lbr. 
Sey  Rasaawnecies abedhmn 


Louisiana Central Lbr. Co. 
eocccce Cocccccccccccs NOP 


coccccececs eeseeeees bmnorv 


heehee webedeneeenaeae * bfmno 
seenteiiinee: — Pee: 
$6eUerereesevescos ..cing 
Marathon Paper — 
Co. -abchm 


Meadow River Lumber Co. 
-abcdefjmnov 


Menominee Indian Mills 
dveseeeeubecees ...abcdhmn 


Moore, Keppel & Co. 


jedeveoacenens abcéefjmnov 
Morrison, Gross & Co. 
ovecesee -....-abcdefjmnov 


Mountain Fork Lbr. Co., 
Inc. .........abcdefjmnov 


Mowbray & Robinson Lbr. 
GH cose -+...abcdefjmnov 


Northern Ohio Co.aghimnopq 
Oconto Company .....bdhmn 
Peavy-Moore Lbr Co...... in 


Peavy-Temple Hardwood 
Agency ........ ccccce cAMB 


Reynolds & Manley Lbr. Co,, 
Inc, .........abceghilmno 
Rib Uake Lumber Co..abhm 


Ritter pene Co., W. M. 
Véiwwrbneeeee oe .abedefimnov 


Roddis penones & Veneer 
GO Seveccewssscces<c ee 

Sallis Lumber Co......... ino 

Shannon Bros. .....abghinop 


Shepherd Lumber Corp... 


$00esoeenseooseors a 
Smith Lumber Co., W. 
COe CH ERECOOC COC ESS Sealine 


Sondheimer Co., E...aghinop 
Southern Lumber Co.....in 


Stearns om & Lbr. Co. 
NODA ASO Kee eee abcdefjmnov 


HARDWOOD FLOORING 


Comers River Boom & Lbr. 


rer errr .. beef 
Connor Lbr. & Lana Co. -ce 
Cotton & Hanlon......... bef 
Crosby Lbr. & Mfg. Co....f 
Dierks Lbr. & Coal Co...... f 
Exchange Sawmills Sales 
Parsia Lav. Ca, The......08 
Fordyce-Crossett Sales Co.bf 
Frost Lumber Industries... .f 


Griffith Lbr. Co., Inc.......f£ 
Griffith Stave Co., Geo. C..f 
Holt Hardwood Co.......cef 
cary & Hanson rose: 


eee ewer eeeeeeees 


Louisiana Central Lbr. Co..f 
Maple Flooring ernest 


WED 0neaaensoneus a 
er “apie & thebhices Lbr. 

UPPER CCC CAC OKOS CERES ef 

Pathe Moore Lbr. Co...... f 


Ritter Lbr. Co., W. M....bef 
Robbins Flooring Co....bce 
Roddis Lumber & Veneer 


GEL ab eavdsesscdeseccosesl 


Gebine EMS. Ciiccccesccosesk 
Southern Lbr. Co...........f 
Peavy-Temple Hardwood 


ROOF ccccncccecdcceces f 
Stephenson Co., I........ bce 
Tremont Lumber Co...... bf 


Alphabetical Index to Advertisements will be found on preceding page 
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Wendling-Nathan Co...... ar 
West Side Lumber Co...... q 
Yosemite Sugar Pine 

Lbr. Ce. ccsecs veweneneeee Qa 


S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


a Yawkey Lobr. 


Algoma Lumber COrccccces t 
— Copper Mining 
Biles-Coleman Lbr. Co., 
Inc. .. Sbimseeeeeeee <S 
Bradley-Miller & Ce...<2% st 
California Sugar & Western 
Pine ABeNcy ..ceeceeeers 
Crater Lake Box & Lum- 
ber Co. ..ccroes Pere e ree 
Duncan Lbr. Co Inc aqaeie stu 
Exchange Sawmills Sales 
RY errr 
Hines Lumber Co., Edw...st 
Ivory Pine Co........--- ect 
Kinzua Pine Mills Co 
Long Lake Lbr. Co....... 
Mauk Seattle Lumber 





Co 
Medford Corporation........- 
Michigan-California Lbr. Got 
Morrill & Sturgeon Lbr. 


chensetekeneeenoune t 
Guiness’ isle a t 
Schuette Co., Wm. ......- ~ 
Shevlin Pine Sales Co....... t 
Carl Soderberg Lbr. Co...stu 
Southwest Lumber Co...... t 


Southwest Lbr. Mills, Inc..t 
Spokane Pine Products....st 
Sullivan Lumber Co.......- t 
Tarter, Webster & John- 
son, INC. .... ee eee eeeeeees 
Twin Harbors Lumber Co.st 
Wales Lumber Co........stu 
Western Pine Association. .st 


Wendling-Nathan Co......-- t 
West Side Lumber Co...... t 
haeuser Sales 
bak apes pante ajknst 
Winton Lumber Sales 
SR rer jkmst 
Stephenson Co., I....- cdmn 
Tendal Lumber Co..... ighnp 
Tennessee-Eastman Corp. 
o6seedeeenes abcdefjmnor 


Commies Lake Lbr. Co.bdhm 
Tremont Lumber Co. .ahijing 
Twin Harbors Lumber 


GE cccmcasedcesceseen adhn 
Urania Lumber Co.......- cin 
Vestal Lbr. & Mfg. Co..... 

oobeeeveoues . abcdefimnov 
Virginia Hardwood Lbr. 

Ce, TES: cccvsseseseees fno 
Von Platen-Fox Co...abdhm 
Wax Lumber Co..... aghilnp 


Weaver Bros. Lbr. Co..ilnop 
West Virginia Lumber Co. 


eeedeeeeneees abcdefjmnov 
Wilderness Lumber Co.... 

Cobeisenewensw abcdefjmnov 
Wisconsin Land & Lbr. 

C, beset ceweneeees abcdhm 


Wood-Mosaic Co., Inc..... 
cocccccocees . abcdefgmnov 


Worcester & Co., C. H.admn 


a - ~gpdleonreyeseonse Lumber 
GH cicccesvcéwerceds bdmn 


Yawkey-Bissell Lbr. Co.dmn 


Weaver Bros. Lbr. Co..... bf 
Webster Lumber Co., 
BH. BB. succes (weston enw owl 


Wells Lumber Co., J. W..ce 
West Virginia Lbr. Co....ef 
Wisconsin Land & Lbr. 

GR. . Seareccevesesescecs bee 
Wood-Mosaic Co., Inc.....ef 
Wrape Stave Co., W. R....f 
Yawkey-Bissell Lbr. Co..cef 
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MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


CABINETS 
Carr, Adams & Collier Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co., Inc. 
Bradley Lumber Co. 
Fordyce-Crossett Sales Co. 
Florida-Louisiana Red 
Cypress Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhacuser Sales Co. 


BATHROOM CABINETS, 
MIRRORS, ACCESSORIES 
American Enameled Products 


oO. 

F. H. Lawson Company, The 

Miami Cabinet Div. The 
Philip Carey Co. 


BUILDING PAPER 
Sisalkraft Co. 


CAULKING COMPOUND 
Calbar Paint & Varnish Co. 
Donley Brothers Company, 
The 

Macklanburg-Duncan Co. 
Tamms Silica Co. 

CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Bruce Co., BE. L. 

Frost Lumber Industries, Inc. 


CEMENT 
Louisville Cement Co. 


FENCE AND FENCE POSTS 
American Steel & Wire Co. 
(U. 8. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8. Steel Corp. Subsid.) 
Continental Steel Corp. 
Michigan Pole & Tie Co 
Milcor Steel Co. 
Rowe Mfg. Co. 
Temneesee Coai, I. & RR. Co. 
os 8. Steel Corp. Subsid.) 
. 8. Steel Products Co. 
oS. S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


FIREPLACE Sa 
AND FITTING 
Donley Gestion Company, 


The 
Heatilator Co. 
Peerless Mfg. Co. 
Superior Fireplace Co. 
FLOOR 
Tamms ilies Co. 


FURNACE and STOVE PIPE, 
WS, FITTINGS, WALL 

STOCKS, AIR DUCTS 

Milcor Steel Co. 

GARAGE DOORS 

Carr, Adams & Collier Co. 

Crawford Door Co. 

Fir Door Institute 

GARAGE DOOR 

HARDWARE 

Coburn Trolley Track Co. 

Frantz Mfg. Co. 

Stanley Works, The 


AXES AND LOGGING 
TOOLS 
American Logging Tool Co. 


CUTTER HEADS 
Shimer & Sons, Inc., Sam’ J. 


DIAMOND POINT DRIVER 
Smith, Inc., Landon P. 


DOG, SET WORKS, ETO. 
Kent Machine Co. 


DRY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 
Standard Dry Kiln Co. 
DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
Standard Dry Kiln Co. 


EDGERS 
Corley Mfg. Co. 
Gordon Hollow Blast Grate 


Co. 
Miner, J. H. 
Miner Saw Mfg. Co., J. H. 


ELEOTBIOAL WIRE 
Americaa Stee] & Wire Co. 


SASH, DOORS, COLUMNS, 
MILLWORK 


Carr. Adams & Collier Co. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Silbernagel & Sons Co., Geo. 


HAKES 
Colonial Cedar Company 


BUILDERS’ SPECIALTIES, 


SHINGLES 

Northern Cedar...... eTre 
Western Red Cedar........b 
IED . 0 5:0 0'v:660006be-cns.e 
GA 


TES 
American Steel & Wire Co. 
Continental Steel Corp. 


American Window Glass Co. 

Libby-Owens-Ford Glass Co. 

GLASS SUBSTITUTES 

Arvey Corporation 

GLUE 

Monite Waterproof Glue Co. 

BAnOw Ane Seliderw 

Frantz Mfg. 

Stanley Worke. “The 

HARDWARE CLOTH 

Cyclone Fence Co. (U 
Steel Co., Subsidiary). 

HINGES 

Soss Manufacturing Co. 

INSULATION 

Barrett Company, The 

Carey Co., —. The 

Celotex Corp. 9 

Certain-teed Products Corp. 

Insulite Co., The 

Johns-Manville 

Milcor Steel Co. 

United States Gypsum Co. 

Wood Conversion Co. 

Z-Ro-Bord Mfg. Co. 


KITCHEN UNITS 

Curtis Companies Service 
Bureau 

LADDERS 

Babcock Co., W. W. 

LATH (FTREPROOF) 

United States Gypsum Co. 

LATH (INSULATING) 

Celotex Corp., The 

LINSEED OIL 

Archer-Daniels-Midland Co. 

LOG CABIN SIDING 

Frost Lumber Industries, Inc. 

Kinzua Pine Mills Co. 

Red River Lumber Co. 

MASON’S CEMENT 

Louisville Cement Co. 

METAL ACCESS DOORS 

Donley Brothers Company, 


The 
Milcor Steel Co. 
METAL CEILINGS 
Milcor Steel Co. 
Wheeling Corrugating Co. 
METAL CO BEAD 
Continental Steel Corp. 
Milcor Steel Co. 
Wheeling Corrugating Co. 


Bay De Noquet Co......... 
Bradley-Miller & Co....... 
Connor Lbr. & Land Co.... 
Marathon Paper Mills Co. - 
Mauk Seattle Lumber Co.. 
McNair Shingle Co., Robt.. 
Menominee Bay Shore 


oc pe oe 


Bs COs cvccceoseccccee ® 
Menominee Indian Mills....a 
Michigan Pole & Tie Co....a 
Morrill & Sturgeon Lbr. 

GC shies eessinn cee seaweed M4 
Oconto Company .......... 
Pacific National Lumber Co. b 
Red Cedar Shingle Bureau.b 


Rib Lake Lbr. Co..........8 
Stephenson Co., I..........8 
Thurston-Flavelle Ltd.....b 


METAL LATH 

Milcor Steel Corp. 

United States Gypsum Co. 
Wheeling Corrugating Co. 


METAL MOULDING & TRIM 
B & T Floor Company, The 
Macklanburg-Duncan Co, 
Wheeling Corrugating Co. 
Wilson Metal Products Co. 


NAILS 

American Steel & Wire Co. 
Continental — Corp. 
Maze Company, W. H. 
Wheeling Corrugating Co. 
PAINT, ENAMEL 
VARNISH 

Boston Varnish Co. 
Breinig Brothers, Inc. 
Calbar Paint & Varnish Co. 
Foy Paint Co., The 

King Co. Inc., E. & F. 
Lead Industries Ass’n 
Parker & Sons Co., Ira 
Reardon Co., The 
Sargent-Gerke Co. 
Tamms Silica Co. 


PAINT MIXER AND 
AGITATOR 

Smith, Inc., Landon P. 
Tamms Silica Co. 


PLASTER BOARD 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

Milcor Steel Co. 

United States Gypsum Co. 


PLASTIC WOOD 
Boyle Co., The A. 8. 


PLYWOOD AND VENEERS 
Douglas Fir Plywood Assn. 
Goodman Lumber Co. 
Hatten Lumber Co. 

M and M Wood Working 


Company 
Pacific ‘Mutual Door Co. 
Red River Lbr. Co. 
Roddis Lumber & Veneer Co. 
Twin Harbors Lumber Co. 
United States Plywood Corp. 
Worcester & Co., C. H. 


POLES 
Michigan Pole & Tie Co. 
Rib Lake Lumber Co. 


PUTTY 
Parker & Sons Co., Ira 


Twin Harbors Lumber Co...b 


Wendling-Nathan Co.....bd 
Weyerhaeuser Sales Co....b 
White River Lbr. Co.......b 


Winton Lumber Sales Co...b 
Wisconsin Land & Lbr. Co.a 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Biles-Coleman Lbr. Co., Inc. 
Kinzua Pine Mills Co. 
Rowe Mfg. Co. 


WINDOWS 

Andersen Corporation 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau 

Detroit Steel Products Co. 

Peerless Mfg. Co. 


ETC. 


RAFTERS (Roof 
Construction» 

Brandjord, I. M. 

RAILINGS, 1ikON, ORNA- 

MENTAL 

Stewart Iron Works Co., Inc. 


RAIN-CARRYING EQUIP- 
MENT 


Milcor Stee} Co. 

ROOF COATING—Cement 
Barrett Co., The 

Carey Co., Philip, The 
Certain-teed Products Corp. 


ROOFING, SHINGLES, 
SIDIN eh ae Asphalt 
Barrett Co., The 
Carey Co., Philip, The 
Celotex Corp., The 
Certain-teed Products Corp. 
anh ge 
Texas Co., 
United ay + Grpeum Co. 
ROOFING, ING—STEEL 
Continental 7a Corp. 
Hoess Brothers 

leor Steel Co. 


SASH Bel Anges 
Pullman Mfg. Co. 
SCREENS 

Curtis Companies Service 


Bureau 
Silbernagel & Sons Co., Geo. 


SCREEN CLOTH (WIRE) 
Reynolds Wire Co. 
Wickwire Bros. 

SCREEN DOOR GRILLES 
Macklanburg-Duncan Co. 


SHEATHING 
(INSULATING) 

Celotex Corp., The 
Insulite Co. The 

United States Gypsum Co. 
Z-Ro-Bord Mfg. Co. 


SILOS, CORN CRIBS 
Sisalkraft Co. 


SILO MATERIAL 
Sisalkraft Co., The 


SOUND-DEADENING 
MA’ 


Carey Co., Philip, The 
Celotex Corp., The 
Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

United States ‘Gypsum Co. 
Wood Conversion Co. 


MACHINERY AND EQUIPMENT 


ENGINES AND BOILERS 

Enterprise Co., The 

Frick & 

FILES—Saw 

& Sons, Inc., Henry 
ACHINE 


OR 
Lincoln-Schlueter Floor Ms- 
ehinery Co. 
Porter-Cable Machine Co. 
Skilsaw, Inc. 


GLAZING & PAINTERS’ 
TOOLS 

Smith, roe tase 

HAND 8 8 Uilectric) 


Peteen elas Machine Co. 


Soule Steam Feed Works 


KNIVES 

Atkins & Co., E. C. 

Coes Co., Loring 

Disston & Sons, Pie. Henry 
Taylor Stiles & Co. 

LOAD BINDERS 
American secu Tool Co. 
Atkins & Co., E. C. 
LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 


MOISTURE INDICATORS 
Moore Dry Kiln Co. 


MOTOR TRUCKS 
Chevrolet Motor Co. 

Dodge Div. Chrysler Corp. 
Ford Motor Co. 
International Harvester Co. 
Mack Trucks, Inc. 


MOULDING CUTTERS 
Shimer & — Inc., Saml. J. 
Taylor, Stiles & Co. 


PORTABLE SAWMILLS 

American Saw — Ma- 
chinery Compa 

Cunningham Mochinery Corp. 

Frick Company 

Kent Machine Co. 


SANDERS 

ero aged Floor Ma- 
chine: ory eke 

Porter- able Machine Co. 

Skilsaw, Inc. 


SAW BITS 
Atkins & Co., E. C. 


SAWMILL MACHINERY 

American — = Ma- 
chiner Comspen 

Cunningham achinery Corp. 

Enterprise Co., The 

Frick & 


Co. 
—s Hollow Blast Grate 


Kent Machine Co. 
Miner, J. H. 
Miner Saw Mfg. Co., J. H. 


SAWS, SAW TOOLS 

American Saw Mill Machin- 
ery Co. 

Atkins & Co., B. Cc. 

Corley Mfg. Co. 

Cunningham Machine Corp. 

Disston & Sons, Inc., Henry 

Huther Bros. 

Miner, J. H. 

Miner Saw Mfg. Co., J. H. 

Porter-Cable Machine Co. 

Skilsaw, Inc. 

Walker-Turner Co. 


See following page for additional listings 


WINDOW, DOOR FRAMES 

Andersen Corporation 

Biles-Coleman Lbr. Co., Inc. 

Bradley-Miller & Co. 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau. 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Malta Mfg. Co. 

Pacific Matual Door Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


Bradley Lumber Sales Co. 
Bruce Co., L. 

Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 


STEEL AREA WALLS 
—— Brothers Company, 
C) 


ay ——_ a — ori Plain or 


Carnegie-Iilinots Steel Corp. 
(U. 8. Steel Corp. Subsid.) 


Continental Steel Corp. 
Milcor Steel Co. 
— Coal, I. & RR. Co. 
Steel Corp. Subsid.) 
Uv. Hf Steal Products Co. 
(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


STOKERS 
Peerless Mfg. Co. 
Division) 


STORM AND SCREEN 

DOORS 

Continental Screen Co. 

TURPENTINE 

American Turpentine 
Farmers Association 


WALL BOARD 

Certain-teed Products Corp. 

on las Fir — Assn. 

ulite Co., 
Jenne Manvitie 
M pn HS M beets Working 
‘0 

Pacific. Mutual Door ~~ 

United States Gypsum 

United States Pirwees “Doi. 

A aay Company, The 
Conversion Co. 

Z-Ro-Bord Mfg. Co. 


WALL BOARD TRIM 

B & T Floor Company, The 
Macklanburg-Duncan Co. 
Wilson Metal Products Co 


WALL PAPER 

Lennon Wall Paper Co. 
WEATHER STRIP 
Chamberlin Metal Weather 


(Stoker 


trip Co. 
Macklanburg-Duncan Co. 


WHITE LEAD 
Lead Industries Ass'n. 


WOOD GUTTERS 
Weyerhaeuser Sales Co. 
ZINC CORNER STRIPS FOR 
ASBESTOS SIDING 

Double Grip Brass Clip Co. 


STEAM FEEDS 
Cunningham Machinery Corp. 
Soule Steam Feed Works 


TRACTORS 
Caterpillar Tractor Co. 
International Harvester Co. 


DRYING 
MACHINERY 
Moore Dry Kiln Co. 
WAGONS—Log 
Lindsey Wagon Co. 
WEDGES ( 
Smi Inc., Landon P. 
WELDING WIRE, WIRE 
ROPE, FITTINGS AND 
SLINGS 
American Steel & Wire Co. 
Columbia Steel 
Continental Steel Corp. 
WOODWORKING 


DeWalt Products Corp. 
Forbes Manufacturing Co. 


) for Axes, 





























ESTIMATORS 


Assn., Inc. 


ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 


Lemieux Bros., 
Sewall, James W. 
Spain & Co., H. M 


CHECK PREVENTATIVES 
Bruce Co., E. L. 
Moore Dry Kiln Co. 


COLLECTION SERVICE 
Lumbermen’s Credit 


EDUCATIONAL 
Chicago Technical College 


American flumherman 


Directory of Products Advertised in American Lumberman 


MISCELLANEOUS SUPPLIES AND SERVICES 


EXPORTERS Metropole 
Douglas Fir Export Ce. Stevens 

Times Square 
FINANCIAL 


INSURANCE 

Associated Lbr. Mutuals 

Lumbermen’s Mutual Cas- 
ualty Co. 


LUMBER & LOG BOOKS 
Buck & Co., Frank R. 


LUMBER RULES 
Buck & Co., Frank R. 


Builders Commercial Agency 
Inc .. ieee Warehouse 
r. orp. 
Lumbermen’s Credit Associa- 
tion, Inc. 
FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS OFFICE SUPPLIES 
Antlers Buck & Co., Frank R. 
Benson 


Continental PRESERVATIVES—WOOD 
Dewitt Operated American Lumber & Treat- 
Kenmore ing Co. 

Lenox. Buffalo Bruce Co., B. L. 

Lord Baltimore Cre-O-Tox Chemical Products 


Co. 
— de Nemours Co., Inc. 


King & Co., B. & F. 
Monsanto Chemica! Co. 
Parker & Sons Co., Ira 


Protection Products Mfg. Co. 


“PRES-TO-LOGS” 
MACHINES 
Wood Briquettes, Inc. 


SAP STAIN PREVENTA- 
TIVES 


Chapman & Co., A. D. 

DuPont de Nemours Co., 
Inc., B. I. 

Monsanto Chemical Co. 


STORE FIXTURES, 
DISPLAY CASES and 
COUNTERS 

Piper & Sons Co., A. L. 


See preceding pages for additional listings 
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TERMITE 

EXTERMINATORS 

Bruce Co., HB. L. 

TIMBER ESTIMATES 

Drolet, Geo. 

TIMBER LANDS 

Knapp, Fred C. 

TIMBER SALVAGE 

Northeastern Timber Salvage 
Administration 

TREATED PRODUCTS— 

Railroad Ties, Poles, Piling, 


Timber ucts, Lumber, 
Fence Posts 
sane Lumber & Treat- 


ng Co. 
Crosby Lbr. & Mfg. Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
WAGON BOXES 
Siebring Mfg. Co. 
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FRICK SAW MILLS CUT 








dewate, 
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LUMBER FASTER 


.\} 


And more accurately because they are equipped 
with roller bearings; have patented belt feed, ad- 
justable cut steel racks, and double acting setworks 
accurate to 1/32”. Thousands in use. Boilers, steam 










The 


Wood Efernal 


Logged from the deep tidal swamp- 
lands of Florida and Louisiana... 


Ss c 
uM = 





Trade and grade-marked. 


FLORIDA LOUISIANA RED CYPRESS C0. 


JACKSONVILLE, FLORIDA 


Books for Everybody 


LOGGERS, WOODSMEN, 
SAWMILL OPERATORS, 








FRICK BRANCHES 


Avon and Scotia, N. Y. 


Pittsburgh, Harrisburg, Wil- 
liamsport & Easton, Pa. 


Sidney, 0. Charleston, W . Va. 

Dover, Del. Richmond, Va. 

Salisbury, N. C. Columbia, 
Ss. C. 

Atlanta, Ga. Montgomery, 
Ala. 

Knoxville & Nashville, Tenn. 

Jackson, Miss. Monroe, La. 





engines, edgers, trimmers, 
power units and accessories 
to suit your special needs. 

Ask your nearest Dealer or 


Branch Manager for your copy of 
Catalogue No. 75 today. 











FOR 1940— MORE WORK IN LESS TIME 
AT LOWER COST 


42 body and chassis types. 


6 Wheelbases—158 and 134 in. 


112 in. Commercial Cars—194 in. 
Schoolbus Chassis. 


Regulars—158, 134 and 101 in. 


Cab-Over-Engine units — 122 in. 
% Tonners— 


One Tonners and 


FORD V-8 





3 V-8 engines—95, 85, 
horsepower. 


TRUCKS COMMERCIAL CARS 


and 60 





RETAIL LUMBERMEN, 
WOODWORKERS, 
CARPENTERS, 
ETC., ETC. 



















We have a complete line of 
books that you need to make 
your business profitable. 





WRITE TODAY FOR CATALOG 
American Lumberman, 431 So. Dearborn St., Chicago, Ill. 





KNIGHT SAW MILLS 


All lron and Steel Construction 
DOGS, SET WORKS, EDGERS 
, Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage St. Cuyahoga Falls, Ohio 
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D. CHAPMAN & 


CHICAGO, ILLINOIS 


COMPANY, 


NEW ORLEANS, LA. 
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SOMETHING WORTH THINKING ABOUT 











ARE 
ing, 
ber, 


sat- 


Inc. 








THE “CERTIGRADE CALIFORNIAN” HOUSE, SPON- 
SORED BY THE RED CEDAR SHINGLE BUREAU AND 
35 NATIONAL AND STATE BUILDING MATERIAL 
ASSOCIATIONS AS “THE MOST HOUSE PER 
DOLLAR,” 1S PAINTED WITH PURE WHITE LEAD. 


a 
: 
: | 



























































D- 
MANY HOTELS, HOSPITALS, SCHOOLS AND 
OTHER PUBLIC BUILDINGS SPECIFY PURE WHITE 
LEAD PAINT FOR INTERIOR WORK BECAUSE -OF 
ITS ABILITY TO STAND FREQUENT CLEANING TO Fill THE GROWING DEMAND FOR PURE 
WITHOUT FADING OR SHOWING WEAR. WHITE LEAD PAINT, MANUFACTURERS IN 
MANY AREAS ARE NOW OFFERING IT IN 
PREPARED READY-TO-USE FORM IN WHITE 
THOUSANDS OF INTER- AND COLORS. 
ESTED HOMEOWNERS 
HAVE SENT FOR FREE 
BOOKLET “WHAT TO “fp. PAINTING INSTRUCTIONS FUR- 
_ EXPECT FROM WHITE ff NISHED BY LUMBER MANUFAC- 
tpg MENDATIONS FOR USE OF PURE. 
NG OUR NA- 
: oie l posh WHITE LEAD PAINT BECAUSE OF ITS 
ING. HOT PROSPECTS SUPERIOR WEAR AND PROTECTION. 
Y FOR You! 
o 





P i o=/N RECOMMENDING PAINT TO YOUR 
CUSTOMERS IT’S A SAFE RULE TO SAY: THE 
HIGHER THE WHITE LEAD CONTENT, THE BETTER 
THE PAINT! 





LEAD INDUSTRIES ASSOCIATION 
420 Lexington Avenue, New York, N. Y. 





MA 


Amemeanfiumherman 


EVERY ACCEPTED MEASURE OF HEAT LOSS PROVES 


Nala 


..- AWD THATS PROFIT OPPORTUNITY 
FOR YOU, MR. DEALER / 





Russell Mills, architect, planned this handsome Reno, Nevada, home. Sidewalls and top-floor ceilings are safeguarded by Celotex Insulation. 
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THE CELOTEX CORPORATION 
919 N. Michigan Ave., Chicago, IIl. 


Please send complete details about Celotex Guar- 
anteed Insulation. 


Name 





SELL CELOTEX GUARANTEED INSULATION FOR SIDEWALLS 
AND REALIZE INCREASED PROFITS, INCREASED GOOD WILL! 


IDEWALLS represent definitely large heat-loss areas 
S in a house. They need insulation if the owner is to 
realize economy of fuel. And economy of construction 
calls for installing sidewall insulation at the time the 
house is built. When you recommend Celotex Vapor- 
seal Sheathing and Celotex Vapor-seal Lath—both of 
which replace other materials at small extra cost—you 
are helping the owner to gain permanent sidewall 
protection at minimum expense! 

The current Celotex advertising campaign empha- 
sizes the need for sidewall insulation. This campaign 
has been planned to make it easier for you, the dealer, 


*This guarantee, when issued, applies only within the 
Continental United States. 


AL 6-29-40 ; 





to persuade your customers to include sidewall insulation 
when they build. 

By providing structural strength, insulation, and 
vapor seal—all at a single cost—Celotex Vapor-seal 
Products are enabling thousands of owners to enjoy 
the complete protection they might otherwise neglect. 
Further advantages include permanent protection 
from termites and dry rot, provided in all Celotex 
cane fibre products by the exclusive, patented Ferox 
Process—and the famous Celotex written life-of-building 
guarantee.* 

Mail the coupon for full details. 


CELOTEX 


REG. U. S. PAT. OFF. 


BUILDING PRODUCTS 


The word Celotex is a brand name identifying a group of products marketed by The Celotex Corporation, including 
CANE FIBRE INSULATING SHEATHING, LATH, INTERIOR FINISH 
ASPHALT SHINGLES, SIDING, ROLL ROOFING -« ROCK WOOL 
BATTS, BLANKETS « GYPSUM PLASTERS, LATH, WALL BOARDS 





Sales Distributors Throughout the World 
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1. SMALLER INVENTORY 


When you handle the five grades of Douglas Fir Plywood in 
representative sizes and thicknesses, your stock of Douglas Fir 
Plywood is complete! You have no problems as to colors or 
special finishes. For instance, Plywall (Douglas Fir Plywood 
wallboard) comes sanded satin-smooth and cream-colored ready 
to take any finish: natural, stain, paint, enamel or wallpaper. 
So if you handle paint, every Plywall customer is also a prospect 
for paint or other finish. 


2. UNLIMITED USES 


Douglas Fir Plywood is one of the most versatile materials 
available today. It’s unsurpassed for everything from breadboards 
to complete houses. It’s as easy to work as lumber . . . because 
it is real lumber made lighter, larger and stronger. Virtually 
every old home, new home, store, business, industry and school 
in your vicinity is a potential Douglas Fir Plywood user. 


3. “GRADE TRADE-MARKED” 


Douglas Fir Plywood is easy to buy and sell. Every panel is 
distinctively “grade trade-marked” so that both you and your 
customer can tell the purposes for which that panel was manu- 
factured. These “grade trade-marks” are also your assurance of 
quality .. . and that the panel was made in strict accordance with 
U. S. Commercial Standard CS45-38. 


4. ACCEPTED BY FHA 


The residential construction field is your biggest market for 
Douglas Fir Plywood because all-plywood or partial-plywood 
homes can be financed through FHA. Douglas Fir Plywood for 
home construction is also approved in the Uniform Building 
Code. So go out after real plywood volume. Tell your builder 
customers about the new DFP Dri-Bilt with plywood method of 
construction. For more details, write Douglas Fir Plywood 
Association, Tacoma Bldg., Tacoma, Wash. 





@ The weather and water-proof exterior type @ Douglas Fir Plywood has become the 
of Douglas Fir Plywood is becoming increas- accepted material for sturdy cabinets and 
ingly popular. For boats, exterior finish on puncture-proof walls and ce s. Are your 
homes or other outdoor uses, it has no equal. stocks complete? If not, order today. 


WALLBOARD 





@ The Einsinger Mill & Lumber Co. at Bethseda, Md., 
is just one of the progressive dealers who are cashing 
in on the popularity of Douglas Fir Plywood. The new 
Plyscord sheathing is becoming a big profit item. 





@ The new DFP Dri-Bilt with Plywood method of con- 
struction enables builders to turn standard 5-room houses 
over to clients two weeks after contracts are signed. 
DFP Dri-Bilt houses are stronger, warmer and dust-proof. 









@5/16” Plyscord 7 gag | makes 
homes 5.9 times as rigid as horizontal 
board sheathing—goes on faster. 1/2” 
or 5/8” Plyscord builds warp-free sub- 
floors—serves first as one-use concrete 
forms. Plyscord is also ideal for roof 
sheathing. Thickness depends on rafter 
spacing and roof load. Plyscord is a 
vital part of the Dri-Bilt house. So begin 
to push Plyscord and increase profits. 
















June 29, 1940 


TWO FINE LINES TO TIE TO! 


TWO BIG MILLS TO SERVE YOU! 


You, Mr. Lumber Dealer, and you, Mr. In- 
dustrial Buyer, can depend on these large, 
modern Florida mills for your most partic- 
ular and exacting needs—for ALL your re- 
quirements in TIDEWATER RED CYPRESS 
and LONG LEAF YELLOW PINE. 


The Putnam mill at Shamrock and the St. 
Joe mill at Port St. Joe each have ample 
supplies of choice timber and each have 
modern up-to-date machines and other 
manufacturing equipment, with excep- 
tional facilities for taking care of your lum- 
ber needs, promptly and efficiently. 


The Putnam Lumber Company offers, in 
addition to its own complete line of prod- 
ucts, the entire output of the St. Joe Lumber 
& Export Company. The combined produc- 
ing capacity of these two mills is approxi- 
mately 140 MILLION FEET PER YEAR. 


We offer you Pine and Cy- 
press lumber—all items, in 
all widths, lengths and 
grades, Trade-marked and 
Grade-marked. Lumber 
carefully seasoned and 
painstakingly manufac- 
tured, meeting all specifica- 
a tions of modern quality pro- 
H duction. 


This is the way Cypress lumber is piled for seasoning in the 
yards of the St. Joe Lumber Export Company. 


Suwannee River Long Leaf Yellow Pine is 
the dependable lumber for building, mill- 
work and factory uses. We offer it in Di- 
mension, Finish, Drop Siding, Ceiling, 
Flooring, Shiplap, Boards, Lath, Shingles. 


Suwannee River Red Cypress is famous for 
its great durability, its rich color, fine figure 
and easy working quality. We offer it in 
Bevel Siding, Finish Lumber, Mouldings, 
Stepping, Porch Items, etc. 


A Putnam Mixed Car is a convenient way 


to order. Mixed items of Tidewater Red 
Cypress and both Long and Short Leaf 
Yellow Pine in same car. 


Members of the Southern Pine Association, the Southern Cypress Manufacturers 
Association and the National Lumber Manufacturers Association. 














